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HOODS ARE UP at the islands of this Shell multi-pump station in Providence, R. 1. Easy access and plenty of room invite 


motorists to stop and receive fast service 


Multi-Pump Success Depends on Location, Layout 


Location and physical layout of multi-pump service stations are the subject of continuing studies by oil 
These outlets attract customers from a wider area than conventionals, some surveys show. Market- 
ers also believe a multi-pump operation, to be successful, must be directed toward specific industrial or shopping 
centers. Details on location and design are discussed in fourth article in series on multi-pumps. Page 21 


marketers. 


News of Oil Marketing Equipment and Manufacturers Published on Page 57 








Your best “Profit Protection” for the critical years ahead 


MITE 


Better-built equipment... proved longer-lasting 
GUARANTEED IN WRITING FOR OVER 2 YEARS 





There neither is nor can be a satisfactory s 
tute for QUALITY ever. Of thi imple tact 
4 Alemite Lubrication Equipment 
ced. Through many year { service they have 
protited from Alemite ! tence upon heavier, 
ostlier materials plus manufacturing standards 


that are the industry's highest for quality 


This is why nowadays they again are banking or 
the built-in quality of Alemite equipment to see 
them safely through the critical years ahead. And 
very importantly, it's why you should investigate 
this added measure of security before you buy It 
can easily mean the difference between substantial 


profits or real losses later on 


STEWART | 


ALEMITE « 


Proven Dependability through 33 Years of Lubricction Leadership 





Now try it! In again, out again, try again was _— dustries have risen together to top rank 
the lot of the early-automobile owner. An unin- America’s modern industrial giants. 
terrupted run of 15 miles was a feat. If the fuel 
would hold out that long, there was always a 
temperamental engine to consider! 


among 


The Gulf Oil Companies are frankly proud 
of their contributions to both. 





Today, it’s commonplace for a car to cruise 
nonstop for 250 miles or more on a single tank- 
ful of modern gasoline. 


Engine operation is so dependable that hoods 
are seldom raised for anything except to check 
the oil level. Quite a change in just 50 years of 
motoring. 


Surely and steadily, in that comparatively PETROLEUM = PRODUCTS 


short space of time, the automotive and oil in- yy, 











GULF OIL CORPORATION GULF REFINING COMPANY GENERAL OFFICES, PITTSBURGH, PA. 
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KAMLOKS positive seal all along the line assures greater 
safety in handling any type of liquid. A perfectly tight no leak 
connection is made in seconds by sliding coupler over adaptor, 
then pressing cam levers. No threads to engage, no twisting 
friction against gaskets, no tools required. KAMLOKS pro- 
vide long years of economical trouble free service. 

Available in any combination to meet coupling requirements 
in sizes from %4"* to 4” inclusive. Sizes 4” to 3” precision ma- 
chined of special hard wear resistant bronze. 4” size of hi-tensil 
OPALUMIN, (OPW hi-tensil aluminum alloy, as strong as 
bronze, one-third the weight)—4” in bronze on special order. 
Parts A, E, F, are interchangeable with parts B, C, D, G, H, 
in the same size. 


Bulletin F-3 for OPW CORPORATION 


the KAMLOK Story 2735 COLERAIN AVE. © CINCINNATI 25, OHIO 


Valves @ Fittings @ Assemblies @ For Handling Hazardous Liquids 
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The addition of Monaanto’s Santolube 52, 
a new oil additive, to your cutting oil 
formulations steps up tapping 

efficiency .. . steps up threading efficiency 
... lengthens tool life. 

As little as 2°; of Santolube 52 may 
replace as much as 10°), fatty ail component 
of certain cutting oil types and yet give 
improved tapping and threading efficiency. 
Santolube 52 contains no sulfur or 
chlorine, therefore makes no difference 

in the ratio of these elements in 

your cutting fluids. 

Investigate Santolube 52 as an 

economical additive . a8 a means of 
helping your customers obtain longer tool 
life. For information, write MONSANTO 
CHEMICAL COMPANY, Organic 
Chemicals Division, 1700 South Second 
Street, St. Louis 4, Missouri. 


Typical Inspection Valves for SANTOLUBE 52 
Specific Gravity at 60°/60° F 0.97 

Viscosity, $.U.S. at 210° F. 99 

$.U.S. ot 100° F 2300 

Color, ASTM 3.5 

Nevtr alization Number 5—12 


% Phosphorus Nal 
Santelshe: Reg. U.S. Pat. Of 


NO 


CHEMICALS ~ PLASTICS 


SERVING INDUSTRY ...WHICH SERVES MANKIND 
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It’s a fact! You'll haul a whale of a lot more with a Dodge 
“Job-Rated” truck! 

Thanks to scientific weight distribution—plus a brawny, 
rock-solid frame and extra-capacity rear axle— you can carry 
bigger loads of gas or oil without overloading. 

And, brother—watch your ton-mile hauling costs nose-dive! 
New Dodge truck engines are mighty easy on your billfold— 
yet they pack up to 20°; more power than ever before! 
Features like the twin carburetion and exhaust system on 
big, 145-hp., 3- and 3!,-ton jobs boost efficiency and trim 
operating costs down to size! 

More than that, your Dodge truck. will be “-Job-Rated’’ to 
keep on giving you dependable, economical service for years 
to come. And you'll have the safest, sweetest-handling truck 
on the road! 

Better get the whole value story about Dodge “*Job-Rated” 
trucks firsthand. See your Dodge dealer—soon. 


J0d-Ralod TRUCKS DO THE MOST FOR YOU 
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How a Dodge Truck is “Job-Rated” 
for the Oil Business 


A Dodge “Job-Rated” truck is engineered 
at the factory tw provide the best in low 
cost transportation . last longer . . 

save you money 


Fvery unit from engine to rear axle is 
” Job-Rated” —factory-engineered to haul a 
specific load 


Every load-CARRYING unit —frame, axles, 
springs, wheels, and tires—is engineered 
to provide extra strength and capacity 
necessary to support the load. 


Every load-MOVING unit — engine, clutch, 
transmission, propeller shaft, rear axle, 
and others—is engineered to move the 
load under the most severe operating 
conditions 





CONTINENTAL STEEL CONTAINERS 





Continental steel containers are not only good looking, but are 
built to take it. They protect your products en route, take rough 
handling in stride and arrive at their destination bright, tight, 
and beaming sales appeal. 

Here's another feature: Continental's master lithographers have 
the skill and experience it takes to make your trademark and sales 
message the center of attraction —and by faithful reproduction 
of design, make steel containers part of your package “family.” 
Give your products the protection and sales appeal of a 
Continental steel container. Call on your Continental representa- 
tive today. He'll be glad to give you all the facts you need. 


plete line in every size from 4 pint 


4a cant beat Continental 08 adepeneene Ue ayy, tom gut, wa Nandy Ox som 


CONTINENTAL © CAN COMPANY 


CONTINENTAL CAN BUILDING 
100 East 42nd Street New York 17, H.Y. 











Casters Division: 100 East 42nd Street, New York 17 + Central Division: 195 Se. La Salle Street, Chicage 3 + Pacific Division: Russ Guilding, San Francisce 4 
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FLEISCHMANN LEAVING?—There are more and 
more indications that Manly Fleischmann, adminis- 
trator of both Defense Production Administration and 
National Production Authority, is getting ready to 
put on his hat and leave, perhaps by Feb. 1. He ap- 
parently feels he has accomplished about as much as 
he can and that to stay on would be to face rising 
opposition and pressures, particularly since next year 
is election year and there will be much political tug- 
ging and hauling at all government controls, includ- 
ing his Controlled Materials Plan. Although it doesn’t 
appear as definite, there are also hints that Defense 
Mobilizer Charles Wilson may be thinking of resign- 
ing, too. A successor for either is not yet in sight, 
but either resignation may set the stage for a change 
in the DPA-NPA tie-up. The present combination 
presents considerable over-lapping and conflict and a 
complete merger of the two is a good prospect. 


WAGE SHOWDOWN DEFERMENT—On the West 
Coast, both management and labor officials believe a 
showdown on OWIU'’s bid for a flat 25c per hour in- 
crease will be postponed out of deference to the holi- 
days. Right after 1952 starts, though, the situation 
may become tense, they think. Tension is predicted 
because the two sides are farther apart than they 
were in 1948, when their differences produced a strike. 


NEW JOBBER GROUPS—Jobbers of Louisiana and 
Mississippi are showing renewed interest in organizing 
associations in their respective states and have writ- 
ten to leading jobbers in neighboring Arkansas to ask 
for information and advice. A group of Arkansas 
jobbers is considering the possibility of making a 
swing through Louisiana and Mississippi early next 
spring to help the jobbers of those states get associa- 
tions established. Jobbers of both Louisiana and Mis- 
sissippi have expressed interest in accomplishments 
of the National Oil Jobbers Council and indicate they 
are anxious to become affiliated with the national 
group. 
” 7 sd 


CAR-WASH PROTECTION—In Los Angeles, some 
station operators have reported an increase of inci- 
dents in which transient motorists claim damages on 
cars left for a wash job. As protection, some deal- 
ers have their wash-man chart every car, noting dents 
and scratches. When a customer complains of an 
alleged dent, the dealer displays the chart with a 
polite remark that it must have happened some place 
else. 
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LUBE PRECAUTION—A downtown service station 
dealer reported that a customer recently ordered a 
lube job but specified that the transmission differen- 
tial not be touched, then reiterated that. The dealer 
noted the instruction on job order, complied even 
though lubricant was needed in that area and called 
the condition to the customer’s attention. Next thing 
the dealer heard was that the driver went to the 
automobile dealer's garage complaining of transmis- 
sion noise. Driver was told the differential was shot 
because of inadequate lubrication. Then the driver 
put in an insurance claim for the price of a new dif- 
ferential, charging the station proprietor with negli- 
gence. Claim was not allowed because the driver's 
order was on record. As a result, though, this sta- 
tion has adopted policy of bringing all motor oil and 
grease levels up to factory specifications regardless 
of customer instructions. If the customer complains 
or balks at payment, the dealer will make an allow- 
ance if necessary. 


SHADES OF OPA?—Reminiscent of OPA'’s World 
War II crackdown that fizzled on “millions of dollars 
in violations” by oil companies, comes a recent gov- 
ernment suit against a ceiling price “violator.” Orig- 
inally seeking $15,000 in treble damages, OPS en- 
forcement division now hints of settlement for amount 
of actual overcharges after oil company rejected gov- 
ernment’s offer to close the case for double amount of 
overcharges. Lacking any positive word from OPS, 
oil company early in 1950 passed on to its customers 
an additional 1c per gal. transportation charge when 
it was forced to go to other than its normal market 
for supplies. OPS admits “violation” was not inten- 
tional. 


ALMOST TOO ORDERLY—Community shopping de- 
velopments have been on the increase in many areas. 
Most of the developments have been orderly. One 
major, however, reported a trend among some of the 
developers to omit provisions for service stations— 
just plain oversight. Consequently, this company has 
alerted its field people to be on the lookout for new 
developments so it can get in first—or at least be in a 
competitive position. 


BARGAIN BALLYHOO — Oil Industry Information 
Committee is going to bring out a 15-minute color 
movie based on Ethyl Corp.’s good news for motorists 
that two gals. of today’s gasoline will do for them 
what three gals. did in 1925. Narrator in the movie 
will be television's Dr. Roy K. Marshall. 
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INTERNATIONAL LUBRICANT CORPORATION 
New Orleans, La 
Manufacturers of Quality Lubricants 
AVIATION + INDUSTRIAL + AUTOMOTIVE + MARINE 








Protect Your Products 
in TRANSIT—in STORAGE JRL 


with JaL STEEL PAILS and DRUMS STEEL 


We can provide all 
types of Closures, 
Finishes and 
Decorations 


Heovy-d vty ICC 
Orums 


Light-gage Drums 
55, 30, and 15 goal. capacity 
and 100-lb. Grease Drums 


Lightweight Drums for 
Chemical and Powdered 


moteriots 


Stee! Pails for Foods, 
Chemicals, Olle 
1-10 gol. capacities 


Left: Representative samples of J&L's complete line of steel ship- 
ping pails showing (top to bottom) the ring seal, closed head and 
lug covers. 


The sturdy construction of J&L Steel tination in good condition — attractively 
Pails and Drums is your assurance of safe packaged to catch the customer's eye. 
shipment of your products Write today for your copy of “It’s Safer 

Each container is carefully tested to to Ship in Steel,” the booklet that will 
detect any possible leak or defect. The give you further information on J&L 
result--your products arrive at their des- Steel Pails and Drums 


J&L STEEL BARREL ceed Barrel Cos 


Chrysler Building 


COMPANY rm ape ag 


ec send me a free 





au n Steci Corporation 


Safer to Ship in Steel.” 


CHRYSLER BUILDING 
NEW YORK, N.Y. 


PLANTS: Bayonne, NJ. + Cleveland, Ohio « Philadelphia, 
Po. + New Orleans, la. « Kansas City, Kon. « Atlanta, 
Ga. + West Port Arthur, Texas + Toledo, Ohio 
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NEW, AIR-OPERATED 
EMERGENCY VALVE 


Petroleum haulers have long want , | The bonnet and piston assembly can be removed, in a 
emergency valve. Here it is ind every | . ‘ matter of minutes, with the use of an extractor wrench 
the other Philade Iphia Valve products, which sery which is operated through the manhole cover. This type 
the industry for so many vears of bonnet eliminates the necessity of steaming and get- 
This is a compact elbow type v alve It is precision ting into the tank in order to repl ace the disc. It saves 
machined from the finest brass castings, and has a shut-off many costly hours of servicing time! (Our mechanically- 
spring of stainless steel, There's nothing to rust or to get ye rated emergency valves also provide this feature.) 
out of kilter. The stuffing box, always troublesome, has Available in two types Multiple (any single valve or 
been entirely cluminated combination of valves can be opened at one time); Mas 
You can mount this valve on any tank truck equ pp sachusetts (only one valve can be opened at one time) 
with aur brake it will never intertere with normal brake This new emergency valve is one more reason why 
operation. If the air evlinder should ¢ rm servic nu tl want to standardize on Philadelphia Valve Company 
the entire unit can be quickly removes i equipment. From every point of view—economy, fast 
ompartment has liquid int ) n conven t le unloading, safet mm trouble-free performance 
cate the compact « lucts set the pace for the 
s engineers to prove 
sible unloading the full line. 


throu ul all y ges are \ r . { gineering drawings 


PHILADELPHIA VALVE COMPANY 


3415 ARAMINGO AVENUE, PHILADELPHIA 34, PA. 


Paste Coast Oistriveters: OF Maerteting Eaulemest Co 525 Frement Street, Sar Franciece 5. Calif, «+ Heward Supply Co. $125 Santa Fe Ave. Los Angeotes (i, Calif 
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hace £4) CUSTOMERS 
DONT / 
WAIT, 


How many got the BUSY signal? 


When your station looks “busy” 
many customers drive on to 
another station that says 
"YOU'RE NEXT, MISTER!" 





Here's how to DOUBLE 
your SALES SPOTS 


eigie ege egie 
eBe ese oe 
6 BOWSER SIAMESE ROL-WAYS 
oun SALES SPOTS 


SERVE BOTH SIDES OF THE ISLAND AT ONCE! 


@ May we send you the 2-CAR PUMP story? 





BOWSER, INC., 1301 CREIGHTON AVENUE, FORT WAYNE 2, INDIANA 








HYSTER INDUSTRIAL TRUCKS 





major industry 


--oin thousands of businesses 


Firms all over the world are slashing mate- 
rials handling costs with Hyster Fork-type 
Lift Trucks, Seraddie Trucks, Karry Kranes 
and Turret Trucks . . . Other costs go up but 
materials handling costs CAN go down. 


largest in Hyster history. Hyster sales (again 


REPEAT BUSINESS means customer sat- 











In 1951 (even exclusive of government or- _isfaction. NEW BUSINESS proves customer 
ders) Hyster industrial truck volume was the _ preference. 
Here is a partial list of businesses in which Hyster trucks are saving time, 
money, manpower. if your business is listed, we can give you up-to-date 
materials handling information. See your Hyster dealer or write direct to us. 
[_) ABRASIVE MFG. (-) DEPARTMENT & MAIL ORDER STORES § (_) MINING, COAL (C) RALROass 
() MRCRAFT & AIRCRAFT PARTS MFE. () ELECTRICAL EQUIPMENT MFG. () MONING, METAL (© RAILROAD CAR & EQUIPMENT UFE. 
() MRLINES (_) ELECTRICAL GOOBS WHOLESALERS () MINING, NON-METALLIC (_) RUBBER PRODUCTS MFE. 
P () APPAREL MP6. (C) ENTERTAINMENT, AMUSEMENT FIRMS § (—) MINING EQUIPMENT urs. C) R06 & CARPET UPS. 
{ () MTOMOBILE, TRUCK & 8US urE. () FARM IMPLEMENT MFG. C) MISC, FOOD PRODUCTS urs. (CD SCIENTIFIC INSTRUMENT MFE. 
f () MOTO SUPPLIES & PARTS MFG. () FERTILIZER MFE. C) MOTOR FE. ( SCRAP METAL & JUNE YARDS 
(-) AUTO SUPPLIES, PARTS WHOLESALERS §(—) FISH PACKERS C) Of FIELD EQUIPMENT MFG. () SCREW PRODUCTS MFG. 
: C) SAmenies C) FOOD DENYDRATORS, PROCESSORS () ORDNANCE MFG. () SEED & FEED WHOLESALERS 
i () BOAT AND SHIPBUILDING () Foumonies () OXYGEN, ACETYLENE A GAS MFG. () SOAP FE. 
i (-) SONLER AND TANK MFG. (CC) FRUIT & VEGETABLE CAMMERIES () PAINT & VARNISH MFG. C) STEEL WAREHOUSING 
' () BOTTLING, SOFT DRINK MFG. (C) PORRITURE MFG. C) PAPER & PULP PRODUCTS MFE. C) STEVEDORING 
" (-) SOTTLING & BEVERAGE WHOLESALERS (—) GLASS MFE. (C) PAPER BOX MFS. (C) STOVE MFG. 
() GREWERIES, DISTILLERIES, WINERIES () GOVERNMENTAL ORGANIZATIONS C) PAPER BAG MFG. C) SUGAR & CONFECTIONERY urs. 
() OR1CK UE. () GRAIN AND FLOUR MILLS () PETROLEUM BULK TANK STATIONS [—) TEXTILE & APPAREL WHOLESALERS 
(_) BUILDING MATERIALS MFG. (_) GROCERY AND SUPER MARKETS () PETROLEUM REFINERIES () TEXTILE MILLS 
C) 688 Lines (C) SAND TOOL ME. (CD PLASTICS MFG. ( TOBACCO MFE. 
() CEMENT MFG. () WARDWARE MFG. C) PLATING & PAINTING (CD TOBACCO WHOLESALERS 
(C) CERAMIC AND POTTERY mrs. () MEATING & REFRIGERATING MFG. C) PLUMBING EQUIPMENT MFG. (©) TRAILER MFG. 
: () CHEMICAL MFG, GENERAL (_) LAUNDRIES & BLEACHERIES C) PLYWOOD mFS. (C TRUCK LINES 
i (| | COMMERCIAL FARMS _] LEATHER PRODUCTS MFG. (C) POULTRY PROCESSORS (C) GPROLSTERERS & MATTRESS UFE. 
: (_) CONCRETE BLOCK & PIPE MFG. (|) LUMBER REMANUFACTURERS (C) PRINTING & PUBLISHING C) WAREHOUSING & STORAGE 
: (-) CONCRETE PRODUCTS MFE., GEN'L () LUMBER SAWMILLS & PLANING MILLS [—) PUBLIC UTILITIES (CC WIRE ROPE & CABLE Mrs. 
() CONSTRUCTION, BUILDING, HOUSING  () LUMBER WHOLESALERS & RETAILERS [—) RADIO & COMMUNICATION C) WOODEN 80x MFG. 
| CONSTRUCTION, GENERAL (_) MEAT PACKERS EQUIPMENT MFE. () WOOD PRESERVING PLANTS 
CONVEYOR MFC. () MACHINE SHOPS 
C) cerenaes () MACHINERY & EQUIPMENT DISTR’S. 
TS on HYSTER COMPANY 
} COTTON & TEXTILE WHOLESALERS () MACHINERY & EQUIPMENT MFE. THREE FACTORIES 
() COTTON On MILLS C) METAL & STRUCTURAL STEEL MFE. 2902.74 N. E. CLACKAMAS ST, PORTLAND 6, OREGON 
; 1802-74 NORTH ADAMS STREET . . PEORIA 1, ILLINOIS 
Grams C an res 1010-74 MEYERS STREET ....... DANVILLE, ILLINOIS 
: ¥ 
cap b ¥ capacity. 4 models 


from 2,000 te 15,000 les. cme J wg 
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SUPPLY AND DEMAND 





Gasoline Yields Drop, Distillates 
Rise, as Fuel Oil Demands Increase 


Although gasoline and naphtha 
yields at U. 8. refineries declined 
from 43.9% to 42.4% since 1949, ac- 
tual refinery production of these 
products increased 116,372,000 bbis. 
as the result of increased refining 
capacity, according to an NPN study 
of API and Bureau of Mines data 
(see Table 1). 

Kerosine yield dropped slightly dur- 
ing the same period, but total pro- 
duction also rose a few million bar- 
rels between 1949 and 1951. 

Distillate yields, on the other hand, 
have increased steadily since the end 
of World War II, with the exception 
of 1949, due to mounting oil burner 
installations in homes and railroad 
conversions from coal to Diesel fuel. 
Annual production has been boosted 
about 759 since the end of the war, 
nearly 30% since 1949. 

Refiners have succeeded in cutting 
residual fuel yields from 27.3% at 
the end of the war to 19.9% so far 
this year, but annual production rate 
is still close to what it was at the 
end of the war. 

Lubricating oil yields have fluctu- 
ated considerably since World War 
II's end. Annual output this year will 
be about 15 million bbls. over the 
1945 figure. 

Forecast for 1952—-Total demand 
for all oils in the U. 8S. during 1952 
will average 7,841,000 b/d, an in- 
crease of 5% from estimated 1951 
demand of 7,463,000 b/d, according 
to forecast issued Dec. 4 by the Bu- 
reau of Mines. 

Demand for 1952 includes domestic 
demand of 7,533,000 b/d and exports 
of 308,000 b/d. To meet these re- 
quirements, bureau sees total 1952 
production at 6,929,000 b/d and im- 
ports of 912,000 b/d. 

Based on actual data for first 
nine months this year and estimates 
for fourth quarter, bureau figures 
total 1951 domestic demand at 7,- 
036,000 b/d and exports at 427,000 
b/d as against total production of 


6,710,000 b/d and imports of 846,000 
b/d. 

Bureau said 1952 forecast was 
made on assumption that product ex- 
ports will remain high during first 
part of year and drop “sharply” in 
last half, while total imports will re- 
main “relatively low” in first half 
and show “substantial upward trend” 
in last half. For full year, bureau 
sees decline in exports of about 28% 
from 1951 and increase of about 7% 
in domestic demand. 


Estimated domestic demand 
changes include gains of 8.3% for 
motor fuel, 2.7% for residual, 9.1% 
for distillate, 74% for kerosine and 
7.3% for all other products. 

Estimated supplies for 1952 include 
gains of about 3% in crude oil pro- 
duction, 6% in output of light oils 
from natural gas and 8% in total 
imports. 

“Relative gain in supply has been 
reduced due to no estimated change 
in total stocks in 1952, compared 
with estimated increase of 34 mil- 
lion bbls. in 1951," bureau said, add- 
ing that total crude runs represent 
increase of 4% over 1951. 


Estimated total demand in 1951 
for all oils of 7,463,000 bbis., bureau 
said, represents gain of 9.7% over 
1950, with exports up 40%—includ- 
ing 20% decline in crude exports and 
68% gain in product exports. 


Domestic demand in 1951 of 7,- 
036,000 b/d, bureau reported, will be 
up 8.2% over 1950, including follow- 
ing increases for products: motor 
fuel 9.9%, residual 0.9%, distillate 
13%, kerosine 4.0% and 11.7% for 
all other products. 

Estimated 1951 supplies, report 
added, includes record crude produc- 
tion of 6,151,000 b/d, up almost 14% 
from 1950, production of light oils 
from natural gas of 559,000 b/d (up 
12%) and total imports of 846,000 
b/d (about same as 1950). Bureau 
said total crude runs will average 


TABLE | 


about 6,119,000 b/d or 13% higher 
than 1950. 

For December this year, bureau 
estimates demand for crude at 6,- 
245,000 b/d, compared with 6,210,000 
b/d forecast for November. December 
forecast includes estimates of total 
gasoline demand of 93 million bbis., 
gasoline yield of 42.5% and total 
crude runs of 6,640,000 b/d. 


Pennsylvania Grade crude runs to 
stills dropped 7,203 b/d in the week 
ended Dec. 1 as compared with the 
previous week, according to National 
Petroleum Assn. statistics. Compara- 
tives figures are shown in table below 
(in b/d): 


Week Ended 
Dee, 1, 1961 
50,444 


Week Ended 
Nev, 24, 1961 
57,047 


waar Fx * ed 


Gasoline production at U. 8. re- 
fineries during the week ended Dec. 
1 came within 18,000 bbis. of the 
all-time high reached in the week 
ended Oct. 27, according to API's 
weekly statistical report. 


TABLE 2 


Summary of API Report of 
Refinery Operations 
(0, 8. totale—B. of M. Basis) 
Week Week increase 
banded 


Ended or 
Dee. 1 Nev. 24 Deerease 
(thousands of bbis.) 


Preduction 


Crude runs 

dally ave 6,700 6,757 57 
Foreign crude 

included 445 504 56 
Per Cent operated 92.7 35 — O8 
Gasoline 22.346 822,181 165 
Kerosine 2.627 2,862 
Distillate fuel oti 10,271 8,428 
Residual fuel oi) 6,180 9,305 125 


Stocks 

Finished & un 
finished gasoline 

Kerosine 

Distillate fuel ofl 

Residual fuel of} 


112,478 111,608 + TRO 
31.661 1,264 
9S OSE 2.678 
47,501 800 


46,791 

Average refinery runs were down 
slightly from the record high of the 
previous week. Dirtillate fuel oil out- 
put gained appreciably. 

Kerosine and distillate stocks were 
down 3,962,000 bbls. as compared 
with a decline of 2,282,000 bbis. a 
week earlier. 


Days’ supply of gasoline stocks 


Refinery Yields of Principal Petroleum Products, 1945-51 


(API and B. of M. data) 





Crede Runs 
to Stills 
1,719,534 
1,730,197 
1, 852.246 
2,048,349 
1,945,519 
2,094,867 
2,207,860 


of bbis. 


Distillate 
249,224 
287.806 
312,173 
379,340 


Gasoline & 
Napbtha 
704,136 
685.550 
744,149 
819,768 
853.504 
903 454 
936,140 

* As of Dee. 31 for each year shown except 1951 


a 


339,530 
398,912 
437,779 


FREVeseae 
sswooo~ 


Capacity for 1951 as of 


i 


** Projected to end of year on basis of Grst nine months’ operations 
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| industry’s handling headliner! 


new design provides increased stability with full 


and 4,000 Ibs, Complete details of the NEW 
Towmotor are clearly shown in a new 15-minute 


now for a showing in your office at your con 


3 

¢ 

‘ 
surface, inside or out Capacities 
him, WHAT MAKESTT TICK 
venience. Plan now to see 
today! 

SEND COUPON TODAY 
| ; sour office. 1§ minutes 





THE ONE MAN GANG 


FORK LIFT TRUCKS 
and TRACTORS 


RECEIVING * PROCESSIN 
sroreacte ° Orstersur N 


”~ 
we? 
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TOWMOTOR 


There's nothing but good news about handling 
costs when the NEW Towmotor line-up makes 
the headlines. Five new Towmotor models add 
greater-than-ever versatility to every phase of 
handling in America’s most important industries 
New features assure greater maneuverability; 


rated loads. Pneumatic, cushion or solid rubber 


tires provide speed with safety over any type of 


f helpt 


vd the coupon 


CHECK THESE 


* Shorter wheel base in 
reases maneuverability 

® Larger tires assure easier 
handling 

* Lorger steer wheels for 
better control 

© Quiet as ao deluxe car 

* Double Universal joint 
eliminates shock 

* Heavy duty, air-cooled 
clutch 

* Forced feed lubrication 
* Specially engineered 
Towmotor transmission; 2 


2,000. 4,000 


It's available 
speeds forword and reverse 


© Powerful hydraulic brokes 
® Engineered for constant 
round-the-clock service on 


heoviest lifting jobs 


Whet Makes tt Tick" in 


"formathon with no obligation to you! 


TOWMOTOR CORPORATION 

Div. 77, 1226 E. 152nd Street, Clevelond 10, Ohic 
| wont more information about the NEW 
Towmotors. | would like to see “Whet Makes 
it Tick” in my own office, Please send details 


Nome 


fepresentotives in a 


in U. $. and Canede 


J tf 


e- 
Poste 
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HOW MANY PEOPLE HAVE YOU TALKED TO ABOUT AMERIC ANISM TODAY? 


SUPPLY AND DEMAND 





increased from Oct. 31 to Nov. 30 
but that of other principal prod- 
ucts declined, according to NPN cal- 
culations. Table 3 shows days’ supply 
of four main products at the end of 
November as compared with a month 
earlier and at the end of November 
last year 


TABLE 3 


Nev. 30 Oct. 31 Nov. 30 


1961 1961 1950 
Finished & unfinished 
gasoline i] 46 41 
Kerosine 61 4y 49 
Tyietillate fuel oil bob 62 47 


Residual fuel oi! 27 ay yas) 

Bureau’ of Mines latest revised forecast for 
fourth quarter 1951 and bureau's forecast for 
first quarter 1962 have been ured by NPN tx 
over period three months ahead in calculating 
days’ supply of stocks (API data) shown for 
Nov 70, 1051 Comparative figures for stocks 
at end of preceding month were calculated 
from B. of M. forecast for fourth quarter 1951 
and first quarter 1952 and API data Com 
parative figures for 1950 date shown were cal 
slated from Bureau of Mines actual stocks 
figures for date shown and actual consumption 
figures for period three months beyond that 
date 


August gasoline consumption es- 
timates for six states and July es- 
timate for Nevada were reported by 
API as follows (in thousands of 
gals., with comparative figures for 
August 1950, and percent of change) 


Aug. 1951 Aug. 1950 % Change 





\labama 56 638 1.507 10.0 
Massachusetts 100. 795 97.200 3.6 
Mississippi 40,302 35.600 +13.2 
New Hampshire 15.464 “4 3.3 
New Mexik 21,280 21 3.2 
Oregon 4.619 55.065 0.8 
July 1961 July 1950 % Change 
Nevada 6,047 117 + 16.0 
September gasoline consumption 


estimates for 40 states and the Dis- 
trict of Columbia have been reported 
by API as follows (in thousands of 
gals., with comparative figures for 
September 1950, and percent of 


change ) 
Sept. 1961 Sept. 1950 % Change 
aba ma 2. Of ‘ aa 
‘ . 6.22 ‘ 17.4 
1 4.71 ‘ 7.4 
ect 44.81 ‘4 ‘ 
f¢ 1 . ! 14 
¥ 4 
‘ 
: 
‘4 he , 
liana ‘ ‘ 4.7 
wa ‘ 7 27 
Kans ¢ 
na ‘ “4 
M ’ , 
Ma ! ‘ ‘ f 
M ’ J O.2 
M ana ‘ 
, r) ‘ ‘ ‘ 
“ \ 
w Mex 
« York sie 








1 
Carolina 47,007 





Tennessee - 
Texas 244 0 . 
ITtn 19 651 a 
v @ O87 0.8 
Virginia 71,392 9.0 
Washingtor 64.057 0.7 

8.41 5.4 
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It took twenty-eight years to write this book 


Twenty-eight years ago the first antiknock 
compound containing tetraethyllead was 
marketed. At that time, the need for some 
means of suppressing knock was obvious. 
But it is extremely unlikely that auto- 
motive and petroleum engineers wrestling 
with the problems of 1923 would have an- 
ticipated that the antiknock compound 
which solved so many of their difficulties 


then would prove to be even more valuable 


a quarter of a century later. 

How could they possibly have known 
that tetraethyllead would become more 
effective as advances were made in the re 
fining of gasoline? How could anyone have 
foreseen that leaded fuels of high octane 
number would show greater “sensitivity” 
than clear fuels of the same number — thus 
making tetraethyllead even more valuable 


as engine designers took advantage of this 


continued on next page 








It took twenty-eight years to write this book 


continued from preceding page 


increased “‘sensitivity’”? 

How could even the most progressive thinkers have anticipated a time when 
progress in the refining of gasolines and in the design of engines would be such 
that the third ce of tetraethyllead would allow as much increase in compression 
ratio as the first ce did in 1923? And there was certainly no hint of the part 
tetraethyllead might someday play as a suppressor of auto-ignition 

Only after years of observing and accurately measuring the effectiveness of 
tetraethyllead under a wide variety of conditions could facts such as these — and 
the reasons behind them — be clarified. Actually, within the covers of this book, 
there have been compressed the essential findings of twenty-eight years of in 
tensive research 

We feel that the information contained in ‘“Tetraethyllead —Its Effectiveness 
in Today's Fuels and Engines” will be of interest and value to you. If, by some 


chance, you have not received a copy, we will be pleased to send you one 


ETHYL CORPORATION 


100 PARK AVENUE 
NEW YORK 17, NEW YORK 


Ethyl service is backed by 28 years of antiknock experience 





FARM SERVICE SUPPLY SERVICE SAFETY SERVICE 


FUEL RESEARCH PREMIUM GASOLINE PROMOTION ROAD TESTING 





Petroleum Progress serves 
humanity — saves lives 


Topay's “stretcher cases’’ are 
moved with speed and precision, in 
com ‘ortable, custom-built, motor- 
ized ambulances 
Vetroleum is the prime source of 
power and lubrication for the count 
leas machines that not only produce 
but that alee conserve energy, Lire SAVING is often a matter of time- 
preserve lif saving. Today the ill and the injured are 
lexaco is a vital part of t 


bility shes atial ‘ced eae transported speedily, safely, for immediate and expert care. 


ee avcsnnaeintgieaciiiiliaieaeel é ; 
; We can thank petroleum— its endless research, its varied 


products for many advancements and seeming miracles in 


modern living. This high development of petroleum and the 
many wonders it performs are further examples of free men 
at work in a land of free competition. 


THE TEXAS COMPANY 


Petroleum Promotes Progress 
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With a MARLOW Type G Power Take-Off Tank Truck Pump, Standard 
Oil Company of Kentucky refuels this big Delta Airlines plane quickly, 
easily, SURELY at the Atlanta, Georgia, airport. 


Pump supplied by Equipment Soles Co., Atlanta, Ga. 


At busy airports in Atlanta and seven other key cities ; ; 
in the southeast, Standard Oil Company (Kentucky) relies J pat 
on Marlow Type G Self-Priming Centrifugals for refueling ' 
major airlines’ planes. 


ie 
. ri Es 
Standard Oil, who knows plenty about petroleum ' bes Ax 
products handling, finds the Marlow Type G Pump very ag fi 


satisfactory in performance and dependability. That's 

because Marlow engineers, in this pump design, have = 

successfully converted truck engine idling speed to 

smooth, quiet, high capacity, self-priming centrifugal 

operation — the kind of pump operation that airlines An easily installed pump, it is the 

and plane refuelers have so long sought. Marlow Type G's specially designed, 
Marlow’s free-flow design and exclusive “diffuser” built-in gear increaser that pormits 

priming method enable this now famous Marlow to direct coupling to the truck’s power 

prime and purge itself automatically. It doesn’t vapor 

lock. It has no auxiliary priming devices — nothing to 

get out of order. It can pump one compartment efter 

another without attention. And Marlow’s self-priming 

centrifugal eliminates rubbing surfaces and pumping 

system vibration . . . assurance of a long trouble-free 

life. Furthermore, the self-lubricating shaft seal — a 

Marlow exclusive — provides a safe, drip-proof closure. 

It's a pump that can’t be beat for low maintenance. 


MARLOW PUMPS [7..0000°°9°.000" 


RIDGEWOOD NEW JERSEY 
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Three-Place Laminar-f designed by Richard Arbib for the VEEDOL “Dream Car” Salon 





Keep Modern Motors Cleaner, 





Smoother-Running with the 








Premium Motor Oil... Plus Plenty! 


Today, more motorists 


than ever are buying 
vEE001 Motor Oil. Each New VEEDOL 
week millions more 

E WORLD'S MOST FAMC 


car owners learn about TH 
VEEDOL's advantages 

through the distinctive TIDE WATER 
veeoot “Dream Car” \ ij “=NW= ASSOCIATED 


advertisements in The She ’ OIL COMPANY 
Saturday Evening Post, 


Life, Collier's, and Look 
magazines. 


MOTOR OIL 


igttmium Quat® 
°% pennsyiva™ 
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New products and improvements in old ones flow 


steadily from our laboratories — new gasolines and oils, raw 


materials for new fabrics, “soapless soaps’; other modern 
miracles. You may take such progress for granted. But 
Standard has put some 40 million dollars into research since 


1940. We can't go on this way if they break us up 


You are assured of ample supplies of petroleum prod 
ucts at reasonable prices. Standard is constantly seeking out 
new crude oil reserves in this country and abroad. This 
sometimes costs millions before the first gallon ia found. We 
can do jobs this big, which benefit you as well as the country, 


only by being integrated 


“What have | got to lose 
if they break you up?” 


Aside from any question of fairness, people 
wonder how they'll be affected personally if the Anti- 
trust lawyers succeed in cutting big companies into 
smaller ones. We hear such comments as, ‘What 
have I got to lose if they break you up?” 


The answer depends on who you are. Most 
people gain in many ways by the fact that there 
are both large and small companies competing for 
your patronage, trying to get ahead. Here’s what 
you stand to lose: 


Motorists get the finest service at Western gas stations 
Standard led the way. Our technical counsel helps many 
industries cut production costs of goods you buy. We've 
pioneered in taking needed petroleum products into undevel- 
oped farm and frontier areas. We can't give these services 
if we're forced to be small 


America's military strength depends heavily on indus 
try. Our fighting men are backed by the world's greatest pro 
duction capacity. Should it now be limited by breaking up 
big companies? We are at work for our Government on 
atomic research, synthetic rubber, aviation gasolines, other 
jobs. We believe we perform them best by being dig. 


You have a lot to lose if they break us up. As a big, integrated company, Standard is able to 
operate more efficiently in serving you and helping to make America strong. 


STANDARD OIL COMPANY OF CALIFORNIA 


+ plans ahead to serve you better 
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IDEAL FEATURES EMBODIED in this Shell mulci-pump are 


(1) good location—combines industrial-residentual 
of important intersection, Imperial and Firestone Blwds 


trade with that 
. Downey; (2) effective night-time illumination and (4) four islands, popu 
larly regarded as a practical maximum. Note dual island-arrangement 


How to Locate and Design Multi-Pumps 


Physical Characteristics, Signs, Lighting, Site Selection 


Rate Top Attention in Successful Operation of Station 





of a nearby factory, shippers in a 
By FRANK BREESE 


community shopping center, resident 
Pacific Coast Editor Fourth in a series on multi- of a large development, commuting, 


pump station operation, this traffic 
Big companies have learned a lot article gives details on some of 
about selecting properties for multi the factors entering into loca- 
pump stations. But they emphasize tion and physical layout of ‘ 
that there is still much more to learn multi-pump stations. Other ar- Angeles, one of the busiest and best 
A top marketer of one major told ticles appeared: Noy. 21, p. 21; known thoroughfares in the West, | 
NPN, “Our principal mistakes have Nov. 28, p. 17; Dee. 5, p. 17. regarded as poor gasoline street. On« 
been poor locations and over-builid major told NPN it wouldn't build 
ing another station on Wilshire under 
Another commented, “We are still any circumstances. One explanation 
concerned with the problem of pick are so many variables offered for that is that the majority 
ing good locations. I don't believe Two majority opinions indicate p« of Wilshire motorists use it en rout: 
any of our competitors are any bet tinent findings. but their starting point or destina 
ter off than we are We all have 1 Marketers believe that multi tion is seldom on it 
1 lot to learn about selecting prop pumps attract customers from a As in most situations, there is a 
erties much broader area than convention exception A Craig Oil Co. multi 
als. They are trying to define the pump on Wilshire has been a high 
ope of the trading area a multi gallonage operation since it 
never have been built pump draws its customers from, as in 1946, at one time selling 300,000 
What's the difficulty? Won't a liscussed in the previous articles gals. a month 
mspicuous station on a busy arterial 2. A multi-pump must be directed The East 
olve the problem? No, because there toward some specific trade-worker § 


at the beginning or end of 
their trip, motorists on an arterial 
approaching or leaving a city 


Glittering Wilshire Bivd. of I 











Commented another, wryly Phere 
are many multi-pumps that should opened 


Shore Highway in the 
an Francis Bay area i a high 
ECEMBER 
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1 artery art 


and from San Fran 


firet multi-pury 
they had difficulty 
Ae more 

of each nm 


we 
flaggi 
stati 


unte 


The explanation of one market 


that a concent 
tions on an arte 


gasoline shopping 


tracts motorists 


ration of big sts 
ry can create a 
alley This at 


A heavy preference was expressed 


for corner sites 


aid they would a 


ions if they real 


into a certain area 
ite in that case is 


be available so eff« 
be obtained 


However everal 
cept inside loca 
ly wanted to get 

Principal requi 
that enough land 


ctive visibility car 


Hills and curves are regarded a 


good location factors Visibility « 
the station is enhanced, and the slo 
ng effect on traffic make t easiet 


to drive in 


Locations ad jace 


it suburban shop 


nt to focal stor 


ping centers ar 


vopular But most companies don't 


vant their stations 


attached to ther 


Exceptions are station-counter cafe 


ombinations where 
vershadowed by t 


Although a 
as highway me 
ility, it has 


wist car 


trafti 


a station 


the station is not 
he other busine 


tion set back fro 


something i 
attra 


the traf 


‘ inten 1 the sta 


m good-looking 


It has been a di 


appointment, though When traff« 


heavy, the corner be« 


ara Iriver ant 


clogged 
t ' 
‘ ny 


the edge of an industrial 
weekend traffic is slight 

Another company says A multi 
pump must be built on a heavy-traffi 
thoroughfare We won't build any 
more conventional stations on an im 
portant highway or arterial but will 
keep them in neighborhood No 
more two-pumpers at important loca 
tions 

Still another company prefers a 
site adjoining a shopping center and 
set on an artery. “We like to go into 
new orderly developments because we 
know what realtors are going to do 
if the development is organized. In 
new areas, buying habits haven't yet 
become established, That type start 
off better 

Ordinarily it takes a year to reach 
the anticipated estimate. But in new 
evelopments, we often hit the esti 
ated volume the first month 


Fortunately, new subdivisions ars 
better organized in California than 
they used to be, and station sites ar« 

mited. Eve ryone benefits because it 
avoids an over-concentration of sta 
tions 

Part of the problem is cost of lo- 
cation, We won't pay any such price 
as $500 and $1,000 a front foot I 
doubt that we can afford more than 
$°50 or $300 for a very good location 
The yardstick is lc per gal. rental 

Once the site has been chose! 
what about the physical character 


t 
istics 


Object is to achieve maximum ma 
neuverability in a compact layout 
that allows fast service and mass 
business 


Size of lot Consensus of view 


points set minimum dimensions at 


100 


x 100°. Most of them, however 


preferred an oblong shape to a squar« 


plot 
and 


case, 


200 


thus lengthening the frontag: 
shortening the depth. In that 
frontage figures ranged up t& 
though it was generally con 


ceded that makes a large sit« 
The 100° x 100° site is ample for 


three 


islands, adequate for four but 


should be larger for five 


Principal argument for elongated 
frontage is greater visibility. Princi 
pal disadvantages of a large lot ar 


(1) 


too much area for the staff t 


cover and (2) high cost of blac k-top 
ping the surface 

Attendant at an extensive seven 
island station remarked, “You have t« 
be a sprinter to work this station 


Number of pump islands Four is 
lands are being accepted as a pra 


tical 


maximum for a station giving 


full service Five was mentioned as 
‘usually the maximum” Three is 
looked upon as a middle-of-the-road 
number 


Uniess the gallonage can justify 


them, 
ache 
more 


more 


the extra islands are a head 
and an expense. They require 
man-power, and they take uy 
pace 


During slack periods, it has becom: 
customary to block off the end 
pumps 


George (Frank) Urich, pioneer self 


Serve 


pump 


operator, has set four three 
islands as his maximur Wher 


gallonages were in the stratosphere 
his stations had six islands But it 
recent months, he has cut most of 
them to four Mr. Urich commented 


You 


an pump TO0.000 ¢ 80.000 gal 


SETBACK POSITION makes it difficult to hail fase eraffic. Standard of California erected this gigantic sign to enhance visibility of 
its multi-pump on Highway 50, near Livermore, Calif. 
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DEFYING TRADITION, Standard of California built this small canopyless multi-pump in Ephrata, Wash 


Because of extreme 


climate marketers have been apprehensive about Pacific Northwest reaction to no-canopy stations 


at a four-island station and still be 
empty half the time 

End islands have consistently 
pumped the lowest gallonage. Where 
the islands are in a single bloc, the 
ratio of poor gallonage at end is 
lands increased sharply as the num 
ber of pump islands increased 

Because of that, majors now tend 
to place their islands in small groups 
each catering to a definite approach 
For instance, at a busy corner there 
would be two blocs of islands, one 
for each of the two arteries. Thus 
a six-island station may divide them 
evenly between the two approaches 

This marks a departure from the 
original six-island self-serves which 
set all the pumps in a single bat 
tery 

The accompanying diagram demon 
strates the reduced gallonage ratio 
of end pumps at a station in Cali 
fornia, fronting a high-speed artery 

One executive whose company sp« 

alizes in “modified multi’s” said he 
occasionally recommends three islands 
when he knows two will be adequat« 
In some locations, he said, there is 
a psychological advantage in giving 
the layout a “multi-pump appear- 
ance.” He employs this technique 
often in built-up shopping centers 
featuring super-markets and depart- 
ment stores. People trading at those 
shops are more likely to be in a 
mood for patronizing large installa- 
tions, he believes. 

The question of two-pump islands 
versus three-pump islands offers an 
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Island Location and Sales 


Acterai 120 brentege 


Isiand No 
1-- Premium gasol 
Premium gasolin Ss 


Premium gasol! 8.203 

Prive.e brand i 7,610 

Regular-grade «12.805 

Reguiar-grade u6. 503 

60.574 
) of Sales 

i” > % 

ar 

ate brand regular 





lement of controversy. Those advo 
ating two pumps argue that they 
only sell two grades of gasoline, so 
the third pump is wasted or duplica 
tive 

Those favoring three pumps con 
tend that they reduced by 50% a 
chance that the second customer at 
the island will have to wait to get 
gasoline. The grade most popular in 
that neighborhood is metered through 
two of the pumps 

Three pumps are cited for better 
display value. When islands are set 


vertically, they invariably have thre« 
pumps As one Independent mar 
keter put it, “A battery of six is 
lands with three pumps each makes 
it look like a real multi-pump sta 
tion It's that impression § that 
counts for a lot. Two-pump islands 
look weak.’ 

Another Independent chain oper 
ator said if a station doesn't display 
three-pump islands, it doesn't have 
the “multi-pump appearance.” 

Islands set at an angle may have 
two or three pumps, varying with 
the stations 

When islands are set parallel to the 
curb, there are invariably two or four 
pumps per island. In the case of four 
pumps, they are paired at each end of 
a long island (about 30’ long) 


Positioning of Islands 


One of the unsettled questions is 
how to place pump islands. It’s also 
one of the most controversial 

Before the self-serve era, it was 
common practice to place the islands 
parallel to the street. One of the self- 
serves’ most radical changes was to 
turn them perpendicularly to the 
street. Main reason, of course, was 
that the air and water wells were 
at the base of the lot. Customers 
served themselves gasoline and then 
drove on to the rear of the lot where 
they could tend their own service 
without interfering with the gasoline 
trade. 

The original layout introduced by 


23 











MULTI-PUMP OPERATION 








— 











& 
p= wt) 


pump for trucks; other islands are two Three, two-pump islands; vertical, dual 





Ihree-pump island includes Diesel fuel 


pump layout All three-pump islands at this statior 


Street 
p= 


All two-pump islands are vertical to One island offset, two signs used, three 

















All twoepump islands this station streets pump islands 


Petroleum appear t have tried all traditionally, there is a strong trend 
possibilities away from them. However, the cano 


Accompanying illustrations demon- py. has some staunch supporters 
When the majors ow A! toyir t 


with ulli-pumps 


rate the variety Their sincere and articulate defense 
Summarizing the arguments, par indicates that canopies won't dis 
this right-angk positioning ’ ! allel is favored becaus« appear entirely without a struggle 
they experimented with angle island 1 When traffic is fast. it can be Independent multi-pump pioneers 
15 and 60 degrees a car to get in and out eliminated them because of building 
All the time they were seeking and driver is oriented to the flow of costs expense and to achieve the open 
aximum ease for ingress and egress traffic expanse, which became the identify 
while trying to preserve the distin< 2 It keeps the public looking in ing feature of self-serves Sefore 
tive appearance effected by = self the direction headea that, John Craig introduced a canopy 
rve } Public is most accustomed to less multi-pump, giving regular serv- 
Then multi-pumps were laid out parallel position, so habit-changing is ice, in Oakland, Calif., in 1941. Hav- 
with parallel islands And today, a a problem ing marketed in Erie, Pa., without 
budding preference is being shown 4. It suits narrow properties canopies, he saw no reason for them 
by the majors for parallel islands 5. It allows for the office building in the milder California climate 
n the West, It is too early to tell » be closer to the islands One exception has been the Tice 
whether anyone will win overwhelm 6. Vertical islands are sometimes Oil Co. self-serve on Santa Monica 
ng support inconvenient to get in and out of Bivd., in Hollywood. A $13,500 cano- 
Part-serves stick by right-angle is Vertical islands are favored be py shelters the five-island 20-pump 
cause layout Station manager said busi 
uty mark and because they believs 1. They offer better display ness goes up in rainy weather be 
have a look of modern cause of protective canopy 


lands because they are now an iden 


the layout makes for easier maneu 2 They 
vering Mr. Urich is setting his ver 
tical islands 20 ft. back to allow for 
waiting cars 


As the majors went into multi- 
On a slow street, they are easier pump, they too omitted canopies 
get in and out of The result is that some majors 
Combinations | e been tested ‘ They are more accessible for have abandoned canopies’ entirely 
Some layouts are staggered to catcl cars crossing the street to reach the even from conventionals The ma- 
the so-called awing-corner traffic tation jors leave canopies off their multi's 
iv. drivers making right or left turns Canopies but some intend to continue installing 
at intersections Betweer them In the West, where canopies have them in their conventionals 
Standard of Cali a and Genera beem an integral part of stations One company believes that multi 
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Layout of Buildings, Pump Islands, Signs at Multi-Pump Stations 


“es 
a 
BERR 


Meee J 








All three-pump islands at this station lo- 


cated on a corner 


| 
| 


Three, three-pump islands used at this 
station which is set back from highway 


pumps look skimpy with just a patch 
of pumps and a small building on a 
large lot. To overcome this, the lot 
may be lined with billboards, or the 
station placed at the foot of a build- 
ing 

Success of one company’s chain of 
canopy-less stations in Arizona 
prompted it to experiment without 
canopies in the hot-sun sectors 

A modified canopy, called “parasol 
canopy”, is in use. It is broad enough 
to shelter the island and cars, but it 
is not joined to neighboring islands 

Another use evolved by Standard 
of California is a trim island canopy 
containing lights. Its function is to 
illuminate 


Visibility and Signs 

Another preoccupation is visibility 
After sinking $50,000 or more into a 
multi-pump, merchandising executives 
shudder to think their station might 
not be seen 

Visibility is especially important in 
Los Angeles, for instance, because 
the city is so sprawling. People sel- 
dom become acquainted with the city 
except for their own neighborhood or 
community. Stations must stand out 

A situation set back from the high- 
way needs quick identification 

With canopies gone, the majors be- 
gan worrying about identity and visi- 
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Six, two-pump islands are squared off 
with the station building 








= 





Large signs draw attention to this station 
with six, three-pump islands 


bility. The self-serves had introduced 
massive signs. So some of the ma- 
jors began using the king-size signs 
California Standard enlarged its “fin” 
a long, sweeping street-to-doghouse 
sign. It developed another type of gi- 
gantic sign, shorter but deeper than 
the fin. Then it used two of them on 
a single station, achieving a striking 
effect. 

Some majors feel their signs are 
sufficiently well known to remain as 
they are in style and size. 

Lighting makes for luminous night- 
time visibility. But merchandisers 
are looking for ways to maximize 
daytime “stopping power’. 

The new, giant signs are 20’ to 35’ 
long and 8 to 12’ high, usually with 
about 12’ to 16’ clearance. They car- 
ry very little text, usually just the 
name of the company. GP has been 
featuring “Mobile quick service” on 
its signs to exploit that feature of 
multi’s and to overcome the public 
illusions they are self-serves. 

Plastic surface signs are widely 
used. Illumination is by neon tub- 
ing or fluorescent lights behind trans- 
lucent plastic 

Animation is desirable but expen- 
sive. 

Sign costs vary greatly. Some com- 
panies figure the $1,500 or so saved 
by eliminating canopies will be re- 


invested in signs or other attention- 
getters 

One merchandiser commented, 
“Some signs are needed on the office 
building so it won't look like a 
plucked chicken But there is the 
mistake of displaying too many, clut- 
tering up the station.” 

One company is standardizing a 
“fin” type sign at 8’ x 30’, supported 
by poles, usually over the center is- 
land for balance. 

Towers have been quite effective 
in improving visibility. They help 
guide the customer to the location 

A unique feature developed by 
Standard of California is a “wing 
wall” incorporated in the office build- 
ing 

Also used to advertise wares is an 
animated light band on top of pumps. 
Brief messages are flashed continu- 
ously 


Lighting 

Most multi’s have achieved effec- 
tive illumination 

Three principal methods are over- 
head light canopies on islands, pylons 
and floodlights. Then there are vari- 
ations, such as upright tubes posted 
at either end of the islands 

Light bills vary.. A typical Inde- 
pendent multi-pump operator allows 
about $100 a month for lighting in 
California 


Storage Capacity 

Multi-pumps ordinarily have great 
er storage capacity than convention- 
als. Local codes determine the quan- 
tities. 

The range is usually 8,000 to 16,- 
000 gals. Frank Urich has installed 
three 10,000-gal. tanks in his Los An- 
geles County stations. One of his out- 
lets has 90,000 gal. storage 


Building Cost 

The ideal four-island multi-pump 
will cost somewhere between $25,000 
and $36,000. 

Independents seem to pay some- 
thing less than the majors for com- 
parable stations. Mr. Urich allows 
from $25,000 to $30,000 for his four- 
island stations. Another Independent 
said he recently completed a six-is- 
land station for $35,000 

Independents figure on $25,000 to 
$35,000 for four islands while a con- 
sensus of majors set $35,000 as @ 
minimum for four islands. Two- and 
three-island “modified multi's” cost 
between $20,000 and $25,000 

Multi-pumps with over four islands, 
built by majors, are priced between 
$45,000 and $75,000. It should be 
noted that numerous factors, such as 
size, facilities, improvements, etc. en- 
ter into costs; so at best, these are 
general figures But they cost 
plenty. 

As one top marketer said, “You 
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What Oil Companies Desire in Multi-Pump 


SNamber of 

Mauith pumps Isiands 

‘ 44 (plue:* Pavors 3 t 
ve 


(ompany 


nany 
Thinks 

12 is range 
theire moatiy 3 
‘+ 


4 to 5 
favors 4 
as max 


8 noted mpany hee oullt stat 


an get up to $100,000 fast on a big 
station 
Yardatick ised by 
$7,500 to $9,000 per 
Another 
with a few 


vat he said 


one major is 
pump island 
advocates starting 
islands After the initial 
it is not expensive to 
add pumps, islands and re-paving 

An Independent asserted Multi 
pamps cost only $3,000 to $5,000 more 
than a double conventional 


major 


canopy 


Volume 


So, how much gasoline do the mul- 
ti-pumps sell? 

NPN 
there are 
factors 


heard as many figures as 
Again, so many 
arbitrary figures 


Independent is 


‘ ompanies 
arise that 


are misleading One 


Pump tstand 
Position 


Loration 
Must be 
natura! 


Canopy 


Vert. on 2 

way at 45 
degree angie 
nm l-way et 


Corner ‘wit! 
jualifications 


Uses vert 
angie and 
parallel, now 
leaning t 
paraliei 


Studying 


Parallel No Waits for 
area build-ur 


doesn't pioneer 


Each to be 
judged 
Part 


deve 


f new 


enter 


ons since the count was 


disappointed with 50,000 gallons at a 
recently acquired station while a ma- 
pumping 28,000 gals. at a 15- 
pumper is satisfied because the allied 
makes it a paying proposi 


jor 


business 
tion 
Independents on the whole pump 
onsiderably more pallonage per unit 
than the major multi’s because they 
are primarily gasoline depots and be- 
cause they have price appeal 
So, 
maj 


NPN's consensus shows that a 
rity of majors regard 40,000 
gals. an ideal figure Independents 
consider 60,000 to 100,000 gals. good 
Both majors and Independ- 
have stations way below those 
figures. One chain registered an av- 
erage gallonage of 64,000 at 20 sta- 


volume 
ents 


ORDER BLANK 


National Petroleum News 
1213 West Third Street 
Cleveland 13, Ohio 
Please reserve 
booklet for me 
$1.50 ea. single copies 
1.45 eo. 6-15 copies 
1.40 ea, 16-25 copies 


1.00 ea. 101 


Bill me as follows 
NAME 
COMPANY 
ADORESS 
city 


copies of the Multipump Service Station 
! understond | will be billed of the following rates: 
1.30 eo. 26— 50 copies 

1.20 eo. 5! 
1.10 eo. 76 
over copies 
Obie purchasers please add 3% 


pments 
ear shopping 


Station Layout 


Lot size 
1m frontage 
x 100 and up 


(rallonagr 
40.000 t« 
70,000 


100’ x 107 
nm. for 


siands 


Oper 


tions, 7,000 (a 
small 

The 
again 


ranging from new 


one) to 155,000 
potential is something else 
As gasoline dispensaries 
neither the majors nor the private- 
brand multi’s are beginning to ap- 
proach their extraordinary potentials 
Furthermore, they don't expect to in 
the foreseeable future 
One Independent placed the poten 
tial of a six-island (18 pumps) sta- 
tion at 1,500,000 gals I know that’s 
an absurb figure, he commented 
“but it is physically possible for that 
station to do it.” 


(Next article in series on multi-pump 
stations discusses economics and 
management problems. ) 


This article is one of a series telling about 
the growth and development of multi-pump 
service stations during the past 12 months. 


75 copies 
100 copies 


soles tax 


Methods of getting business, effect of price 
differentials on volume and other factors 
are discussed. At the conclusion of the series 
(sometime in December, 1951), the articles 
will be reprinted in book form by National 
Petroleum News. 


Tentative publishing dote for the book is 
Janvary 15, 1952. 


Order Your Copy Today! 
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OPS Weighing Higher Jobber Margins; 
Percentage Spread Seen Possibility 


NPN News Bureau 

WASHINGTON The Office of 
Price Stabilization is beginning to 
catch the first wavelets of what is 
described in some quarters as an “or- 
ganized groundswell” favoring larger 
margins for jobbers. 

The agency concedes that it is 
thinking about the problem and at 
least one policy-making official says 
that some relief can be expected 
eventually, even though jobbers do 
not qualify under the Herlong Amend- 
ment because the industry historically 
prices on a dollars-and-cents, rather 
than percentage, margin basis. The 
Herlong rider to the Defense Produc- 
tion Act provides post-Korean cost 
relief 

But the dollars-and-cents margin 
question is at the root of some heavy 
considering in some jobber circles as 
a result of the increasingly manife:t 
sentiment for a larger spread. 

A switch to a modified percentage 
margin basis is not inconceivable and 
here's why 

In trying to tackle the margin-re- 
lief problem for the jobbers on an 
over-all basis, OPS is faced with a 
terrific task, insofar as the historic 
dollars-and-cents differential matter 
is concerned 

A jobber in one area may have had 
a 25c margin for years and needs 
a 0.5c increase to correct the situa- 
tion. But a second jobber in a differ- 
ent locality may have a 3.25c differ- 
ential and is doing fine on it. Thus, 
a flat 0.5c applied impartially would 
help the one but would give the 
other an unneeded bonanza And 
even the 0.5c hike might not be 
enough for some other jobber who is 
especially bad off due to local condi- 
tions in his area. 

However, if it were possible to 
amass the proper data and arrive at 
a fair percentage mark-up for the 
country as a whole or even on a 
broad sectional basis, OPS might be 
able to remedy the situation in one 
big step. 

At least, that is what is being ad- 
vanced in some quarters as worth 
serious consideration. 

Other pricing developments this 
week included: 


Capehart Ruling—OPS issued Gen- 
eral Overriding Regulation 21, which 
permits oil producers, refiners and 
processors to apply for higher ceiling 
prices, on an individual basis, as re- 
sult of post-Korean cost increases in 
materials, labor, transportation and 
overhead 

Base period for calculations is Jan. 
1 to June 24, 1950. GOR permits ad- 
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justments, either increases or de- 
creases, on products when peak pre- 
Korean prices and costs for the base 
period are compared with same data 
as of July 26, 1951. 


Petroleum Branch believes it will 
be necessary to issue “local groupd 
rules” translating GOR 21 into terms 
usable by oil industry 

Regional, and perhaps district of- 
fices, will handle applications for 
companies whore gross sales are less 
than $1,000,000 annually 


Military Purchase Policy The 
Munitions Board and OPS are cur- 
rently discussing as a matter of high 
level policy the issuance of instruc- 
tions defining inter-agency rules to 
guide military purchasing, price-wise, 
so as to avoid cross-purpose actions 


Any eventual directive is expected 
to spell out more specific rules to 
guide both agencies when military 
procurement is involved and to give 
the military something tangible to go 
on in the matter of incentives to pro- 
duction. 

This week, in setting a price for 
Standard Oil of California on West 
Coast Navy Special, OPS included 
its arguments on that subject, even 
though the West Coast fuel is not in- 
volved in the PAD directive for addi- 
tional supplies. 

OPS rejected Standard of Califor- 
nia’s request for $2.58 and $2.68 ceil- 
ings and granted, instead ceilings of 
$2.15 and $2.20 per bbl., dependent 
on delivery point. 

It said that the exigencies of price 
control ruled out consideration of al- 





New York OPS Office 
Calls Oil Company Heads 


NEW YORK-—Presidents of 
several oil companies have been 
asked by regional OPS office 
here to attend a meeting in its 
New York office at 11 a. m., 
Dec. 17; also that it has been 
suggested to company heads 
that they should feel free to 
have legal counsel accompany 
them. 

Some companies asked OPS 
if it would be necessary for 
presidents to attend. All OPS 
would tell them was that meet- 
will be “of sufficient import- 
ance” for presidents to be on 
hand. 

Inquiry by NPN to OPS of- 
fice drew only “no comment.” 











ternate-use value for the fuel, al- 
though conceding that such value 
would come into play under a free 
economy. 

In effect, if OPS prevails in the 
Navy Special dispute, companies will 
not be allowed to recover the losses 
they sustain by turning their mate- 
rials and facilities to producing low- 
er-priced products in making such 
sales to the military 


Buying MethodsIn several far- 
reaching letter orders recently, OPS 
has made clear that it will not grant 
price increases to companies which 
change their buying methods, even 
though the change means that the 
cost of the product to the company 
increases Its rulings have come 
chiefly on applications under Ceiling 
Price Regulation 63, which covers the 
sales of lubricating oils, waxes, 
greases and allied products 


Oil Drum Repurchase Plan 
May Be Copied, OPS Says 


WASHINGTON —in letter form, 
Office of Price Stabilization Dec. 7 
further clarified its approval of a 
plan by Standard Oil of California to 
sell and repurchase 55-gal. oil drums 
at a 10c per gal. rate. 

Clarification deals with status of 
the company’s competitors who de 
cide to switch over to a sale and re- 
purchase method from the present 
deposit system. 

OPS ruled that a competitor is fre« 
to make his own determination on 
whether to follow the lead taken by 
Standard of California if the plan it 
adopts “is sufficiently comparabk 
to fall within the scope of OPS ap- 
proval 

A Standard of California spokes 
man said the company expects its 
move to be “an innovation” in West 
Coast marketing practices and looks 
for a major shift to it by other sup 
pliers 

He pointed out that the deposit 
method is “cumbersome” for both 
buyer and seller and is a “liability 
Institution of the new system, he be- 
lieves, would place a competing firm 
using the deposit practice “at a dis- 
advantage.” Estimated Standard of 
California accounting cost under the 
deposit method is around $100,000 
yearly 

Under the plan, the company will 
charge 10c per gal. on each drum, 
with average filling at 53 gals., or 
$5.30 per drum 

Decals for tagging drums to pre- 
vent inadvertent violation of steel 
price regulations and mix-up with 
competing firms’ drums will have an 
estimated life span of three years 

Standard of California has not yet 
set a target date for the full switch 
but it probably will not occur before 
late next spring 
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Fuel Oil Stocks Good in New England, 
But Storage Lags, Senate Study Shows 


WASHINGTON A 
greater 


need for 

capacity 
for heating oils” in New England is 
wtreased in the Dec. 5 report by the 
Senate Small Business 
committee on Fuel 


terminal storage 


tenton) Sub 


Following an on-the-spot study of 
New England fuel supplies for the 
19%)-1951 winter, the subcommittee 
notes conditions are “basically favor 
able to adequate supplies It adds 
that unless the area has 
cold weather 
months 


prolonged 
during the next four 
measures that might be 
needed to insure full supply “are not 
outside the bounds of feasibility 

The report 


points out however 


that the portion of East Coast heat 
ing oils supplies normally dependent 
om spot cargo and chartered tanker 
operations could be vital to the 
avoidance of fuel shortages and cold 
homes f the winter proves to be 
“vere 


The report indirectly criticized the 
Office f Price Stabilization for fail 
ne t ! ve sooner on requested 0 fk 
per gal. price in to help Inde 
pendent marketers in the area “aver- 
tanker rates 


r transporting spot cargoes to East 
Comsat from Gulf 


reases 


ge out high winter 
to 


It said these supplies account for 
an estimated 6 of the total annual 
‘upply of East Coast heating oil and 
upward of 15 when measured 


requirements of the critical 
January-March period 


Against 


Significantly the 


subcommittee 
pointed to the 


marketers’ argument 
that OPS froge winter prices at sum 
mer rates and added 


Thus, as the suppliers see it, th 


s whether to grant a rela- 
sinall price increase 


suc now 
tively as a mat 
ter of both equity and supply insur- 


ance, or to gamble with the possibil- 


ty of insufficient and tardy supplies 
mn some market situations if the 
ter season turna out to be 

But the report 
failure by 


win- 
severe.” 
also criticized a 
Independents to 
build up storage facilities so as to 
prevent the severe winter strain on 
transportation facilities 


larger 


Over-all, it found the fuel situation 


much better than last year due to an 
all-time high level” of supplies 
New England area 
Tanker Problem In its 
tanker and price 
mittee noted 


in 


review af 
situation, subcom- 

1. Tanker rates rise steeply during 
winter months, cutting deeply into 
profitability of the Independents 
operations. It is impracticlable to try 
to control these 


rates, sincetankers 


woild depart for more lucrative 
fields 

2. Existing OPS ceiling prices on 
heating oils were fixed at such levels 
that the differentials between Gulf 
and North Atlantic prices allow only 
about a 35° spread for tanker rates, 
while the rates are more than double 
USMC. Thus “the suppliers are con- 
fronted with a squeeze between fixed 
prices on heating oils and unrestricted 
competitive prices for chartered tank- 
er service 

3. Independents think integrated 
companies are better able to absorb 
such losses but, if they should, status 
of the Independents would be “jeo- 
pardized” because consumers would 
turn to the more assured-supply feat- 
ure of integrated company outlets 

1. If majors are required to absorb 
transportation losses, it would tend 
to encourage them to sell their heat- 
ing oils in foreign markets at the 
going rate of around &c a gal 

5. Both Independents and majors 
agree that at least a O.5c per gal 
hike is needed, particularly by “‘point- 
ing out that the OPS price structure 
was out of adjustment by this amount 
when ceiling prices were first estab- 
lished « 

6. That increase would enable mar- 
keters to “average out” better on to- 
tal supplies, “including those brought 
in earlier and those not requiring 
transportation in chartered tankers.” 

7. Independents oppose a 
price structure’ 


“double 
giving them an in- 
crease and denying it to the inte- 
grated companies on grounds that it 
would deny the majors an incentive 
and “would antagonize the customers 
of the Independent suppliers.’ 
8. Both types of suppliers vigorous- 
ly oppose a subsidy solution 
Summer Buildup Needed The re- 
port said that, ultimately, “it is in- 
tended that more than half of the 
total heating oil requirements of the 
New England and Middle Atlantic 
areas can be accumulated in advance 
of the 
It said that more incentive is indi- 
cated.-along the lines of price dif- 
ferentiatian between heating oil prices 
in summer and in the peak winter 
period. to boost terminal storage 
Specifically on supplies, the sub- 
committee found 


heating season.” 


Kerosine Estimated increase in 
total demand is 11% with indicated 
requirements expected to be met 
without difficulty.” 

Residual fuel oil--Demand expected 
to be less than last year 
with total supply expected also to be 
5% below last year 

Light fuel oils (chiefly No. 2)——De- 


some 5% 


mand estimated at between 13°> and 
20% over last year but, as of Nov. 3, 
storage in District 1 was nearly 30°: 
above corresponding date last year 
end about 23% above highest level 
reached last year 


Warren Petroleum Re-Opens 
Burned-Out LP-Gas Plant 


TULSA—Rebuilding of Warren Pe- 
troleum Corp.'s liquefied petroleum 
gas terminal at Port Newark, N. J., 
has progressed to the point where the 
company has put facilities into par- 
tial operation, officials said Dec. 7 

When reconstruction is completed, 
the terminal] will have 2,400,000 gals 
capacity, as compared with 3,000,000 
gals. before explosions and Tire last 
July (see NPN July 11, p 22) 

At the time of the decision to re- 
build the terminal, cost was esti- 
mated at $1,500,000 

Company tanker Natalie Warren 
unloaded first products at the rebuilt 
terminal Dec. 4 


Diesel Tax Payments Due 
Dec. 31 for November Sales 


WASHINGTON An Internal Rev- 
enue Bureau spokesman emphasized 
Dec. 6 that payments of the new tax 
on Diesel fuel sold in November must 
be in hands of any of 64 collectors no 
later than Dec. 31 

Mere mailing of returns on or be- 
fore Dec. 31 “is not sufficient,” he 
said, adding that this 
conforms with regulations covering 
all federal excise taxes. Late returns 
are subject to 5% penalty 

Although regulations on Die sel tax 
are not expected to be 
Treasury Secretary Snyder and issued 
until probably some time next year 
IRB feels sufficient instructions are 
included on return forms. Oil mar- 
keters still in doubt as to their tax 
obligations should either contact the 
nearest IRB collector or write direct- 
ly to Excise Tax Unit, Bureau of In- 
ternal Revenue, Washington 25, D. C 

Sellers are advised to collect 2c per 
gal. tax on any sales which might be 
later used for highway travel. Seller 
then can collect refund from the gov- 
ernment and repay purchaser for any 
taxed quantity which ultimately was 
not used for highway purposes 

Report Form 725 should be avail- 
able now at all IRB offices or can be 
requested from Washington head- 
quarters as noted above 


Death 


J. Frank Mullay, 56, district man- 
ager of Gulf Refining at Cincinnati 
died Dec. 7 of a heart attack. Mr 
Mullay had been with Gulf since 1944 
and had been with the company in 
Cincinnati since 1946. Surviving are 
his wife and mother and a sister Mrs 
Maude Finsterwald of New York 


require ment 


approved by 
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PAD Asks 2.1 Million Tons of Steel 
As Minimum Oil Needs in 2nd Quarter 


WASHINGTON PAD has in- 
formed Defense Production Adminis- 
tration it will need a minimum of 
2,141,988 tons of steel during the sec- 
ond quarter 1952 if it is to meet 
military and civilian oi] requirements 
and keep pace with projected expan- 
sion goals 

Total requirements include 2,010,- 
963 tons of carbon steel, 122,657 tons 
of alloy steel and 8,368 tons of stain- 
less steel, with carbon needs broken 
down as follows among industry 
branches 

Marketing 3,450 tons 

Maintenance, repair and operating 
supplies— 99,583 tons 

Oil Transportation—551,050 tons 

Refining—151,200 tons 

Production—-510,750 tons 

Gas transmission and distribution 

450,930 tons 

Oil field machinery and equipment 

165,224 tons. 

Natural gas processing 
LP-gas--78,776 tons 

Although not actually claimant 
agency for foreign steel, PAD 
also is supporting requirements for 
second quarter steel of 47,030 tons 
for Canada, plus 225,899 tons for 
other foreign areas. 

More Jobber Storage-—In the mar- 
keting field last week, PAD again 


including 


called on jobbers and other distribu- 
tors to “provide enough on-the-spot 
storage space to wipe out even the 
threat of temporary shortages.” 

Lawrence W. Lee, director of mar- 
keting and distribution for PAD, told 
a meeting of the Arkansas Independ- 
ent Marketers’ Assn. in Little Rock 
on Dec. 6 that PAD gets complaints 
from time to time from jobbers pro- 
testing “discrimination” on the part 
of suppliers. However, in “quite a 
few" cases, Mr. Lee declared, PAD 
finds that the complainant is to blame 
himself because “he just hasn't pro- 
vided storage space to build up his 
supplies in the slack months.” 

Lee also reminded the Arkansas 
distributors that, although steel con- 
tinues in short supply, steel for the 
“really necessary projects is there 
for the getting, and PAD will be glad 
to try to help get it.” 

Elsewhere this past week 

National Production Authority's 
Appeal Board turned down a request 
from the Richfield Oil Corp. of Los 
Angeles for a supplemental alloca- 
tion of blackplate cans for packaging 
heavy duty oil and automatic trans- 
mission fluid during the fourth quar- 
ter. The board also rejected an appeal 
from Nesco, Inc., Chicago, for addi- 
tional material for manufacturing 





Defense Orders for the Oil Industry 


(Issued Dee, 4-10, inclusive.) 
This description of ofl defense orders pri 
vides a weekly summary of government regu 


lations that may affect NPN readers. We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation 
Complete copies of the official text of these 
orders can be obtained from Pilatt's OIL-Law 
GRAM Reports, 1213 West Third St.. Cleveland 
13, Ohio, a publication which reproduces and 
mails out the orders on ofl upon lesuance 
Minimum charge for single copies $1.00 
postage paid One year's service, $100 Less 
than one year's service, pro rata plus $5.00 
for handling 
CODE: NPA--National Productio Author 
ESA Economic Stab Agency 
Petroleum Administrat f Defense 
Office of Defense Mobilizat DPA 
Defense Production Administratior DTA 
Defense Transport Administratior WSB 
Wage Stabilization Board OPS Office ¢ 
Price Stabilization 


List of Orders 


SSB—sSalary Stabilization Board 
GSO 4, Foremen and supervisors 
thor 
GSO 5, Interplant inequities 
“ompensation relationsh! ps 
Revised, stabilization and adjust 
of salaries and other compensation 
GSSR 5, Commission salesmen 
OPS—Office of Price Stabilization 
GOR 21 Adjustments under 
Amendment for ot] industry 


What Orders Do 
Salary Stabilization Board 


ADDITIONAL COMPENSATION FOR FORE- 
MEN AND SUPERVISORS GSO 4 permits 


compensa 


Capehart 
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payment of compensation for extra hours 
worked in excess of a normal work-week 

INTERPLANT INEQUITIES G80 5 au 
thorizes Office of Salary Stabilization to ap 
prove adjustments in salaries and other com 
pensation of employes governed by the SSB in 
wder to correct interplant inequities 


MAINTENANCE OF COMPENSATION RE 
LATIONSHIPS.G8O permits an employer to 
make adjustments in salaries and other com 
pensation of employes subject to SSB in order 
to re-establish and maintain historical rela 
tionships and differentials between compensa 
tion of various groups of his employes 


SALARIES AND OTHER COMPENSATION 

Effective Jan. 1, 1951, GSSR 1 as revised 
supersedes GSSR 1. GSSR 3 and all General 
Salary Orders through GSO 6 This regulation 
provides a general set of rules in a single 
document to govern compensation for the bulk 
of salaried workers Regulations covering 
bonuses and stock options are not superseded 
by this revision 

COMMISSION SALESMEN Adopted Nov 
2%, GSSR 5 bars increases in commission rates 
paid to outside salesmen’’ and others paid 
on commission basis. However regulation per 
mite them to receive drawing accounts and 
salaries equal to 77% of their total 1950 earn 
ings 


Office of Price Stabilization 


PRICE ADJUSTMENTS FOR OF INDUs- 
TRY.Effective Dec. 5, GOR 21 establishes 
procedure that may be used by businesses 
except those controlied by CPR 1, CPR 22 
CPR 30 and CPR 34, in applying for adjust - 
ments of ceiling prices under ‘Capehart 
Amendment’’ to Defense Production Act 
Regulation permits producers refiners and 
processors of petroleum and petroleum products 
to file for higher cefling prices 


steel drums to be used in the oi] and 
chemical industries 

Walter C. Huffman of Sun Oil 
Co. was named assistant director of 
PAD’'s Refining Division in charge 
of over-all materials requirements 
and distribution. He has been with 
PAD since October, 1950 as an avi- 
ation fuels specialist 

New PAD Form 26 LP has been 
issued for use in applying for priori- 
ties assistance in getting line pipe for 
small construction and production op- 
erations and for maintenance, repair 
and operating (MRO) supplies. Ap- 
plication must be filed for quarter- 
ly pipe use costing more than $5,000 

PAD Transport Study PAD is 
urging all interested oil men to place 
orders promptly for copies of a com- 
prehensive report forthcoming short- 
ly from PAD on all facets of oil 
transportation, including for the first 
time in any study, details on oil 
transportation storage facilities and 
a forecast of minimum oil transpor- 
tation requirements. 

Reservations for copies of “Trans- 
portation of Oil,” should be tade 
with Superintendent of Documents, 
U.S. Government Printing Office, 
Washington 25, D. C. Actual price 
will not be set until a responsible 
idea of the market is available but 
PAD expects it will sell for not less 
than $2 

It probably will be ready for dis- 
tribution before end of December 


Brown Denies ‘Pressure’ 


On Railroad Commission 


WASHINGTON Deputy PAD 
Bruce K. Brown has written Michi- 
gan lawmakers investigating oil 
prices that its counsel was “rather 
silly” to accuse him of “misusing my 
public trust” to advise that Texas oi! 
production be cut to a “one-day sur- 
plus.” 

The charge had been made in No- 
vember by Ernest O. Zirkalos, coun- 
sel for the Michigan Interim Legisla- 
tive Committee. In writing to State 
Rep. William 8. Broomfield, the com- 
mittee chairman, Mr. Brown revealed 
he wrote three letters to the Texas 
Railroad Commission, giving PAD in- 
formation on oil stocks and the im- 
pact of Iran's nationalization action 
on U.S. supplies. One letter (Oct. 9) 
advised the Railroad Commission that 
crude oil stocks had reached a point 
higher than PAD thought necessary 
to meet requirements. 

Commented Mr. Brown in his let- 
ter to Mr. Broomfield: “The PAD 
does not have, and does not seek to 
acquire, authority to direct the de- 
cisions of state regulatory bodies... . 
It happened that in this particular 
case... PAD. .-. had available in- 
formation which we thought the state 
regulatory bodies needed, and we 
gave it to them.” 
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Military Straining Oil 


WASHINGTON 
Petroleun 
PAD are still 
buahes in an effort 


supphes of oil products 


tary in the Weat Co 


Military needs on 


and points west amor 


140,000 b/d, and at 


Armed 
Purchasing 


Services 


Agency and 
beating California 
find more 
the mil 
area 


West Coast 


© about 


they are 


Supply in West 


able to buy only half that amount 
in that area 

The PAD and ASPPA goal is to 
boost present purchases there from 
70,000 b/d to 100,000 b/d, leaving 
miy 40,000 b/d to be purchased on 
the Gulf Coast to meet “normal 
West Coast needs. A concentrated ef 
fort is being made to increase West 
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Coast purchases in order to avoid 
having to pay additional transporta- 
tion costs on Gulf Coast products 

West Coast refiners, short on 
crude, don't want to dip into their re- 
serves to meet military requests for 
fear they'll be caught short in filling 
their normal] requirements 

PAD hasn't indicated that it plans 
to force more West Coast sales by 
use of directives—except as a last 
resort 

Supply from Canada?—Although 
diversion appears to be only an im- 
mediate solution, a number of long 
range possibilities are being explored 
Best bet involves the construction of 
a Canadian crude line to carry Alber- 
ta oil to British Columbia to sup- 
plement California crude supplies 
Another -but rather remote——possi- 
bility is a crude line from Texas to 
California. A third and even more 
remote possibility involves develop- 
ing Bolivian oil sources. This oil, it 
has been proposed, could be trans- 
ported to the South American West 
Coast and shipped by tanker up t 
California 

PAD is entirely willing to see a 
Canadian crude line built, but there's 
one big drawback right now the 
stee! shortage 

Meanwhile, in 
ff Transport 
opened 


Canada the Board 
Commissioners has 
hearings on an application 
f Trans Mountain Oi!) Pipe Line Co 
to build a crude oil trunk pipe line 
from Edmonton, Alta.. to Vancouver 
B.C 

More Avgas than Jet Fu l—On ar 
other more general oj] supply front 
the U. S. military has begun stepping 
up its purchases of avgas, particular- 
ly 115 octane, over that of jet fuel 
However, spokesmen said that the 
trend is not an unusual or unexpect- 
ed one and is due simply to a lag 
of jet plant production, increase in 
the number of large bombers and 
transports becoming operational, and 
other factors described as purely 
military considerations. This tempo- 
rary reduction in jet fuel requirements 
happens at a convenient time, be- 
cause the nation is entering its peak 
winter period of heating oils demand 
and lessening of jet fuel requirements 
helps ease the strain on heating oil 
supplies 


Chicago Adopts Ordinance 
For Flammable Liquid Hauling 


CHICAGO---An ordinance, worked 
out by oil companies, transporters 
and city authorities, has been adopted 
by Chicago to govern transportation 
of flammable liquids The action 
stems from the May, 1950, streetcar 
collision with the gasoline transport 
that cost the lives of 33 persons 

The ordinance provides that drivers 
not otherwise governed by regula- 
tions, must receive certificates of fit- 
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ness from the city police department, 
with examination at annua] renewal 
left to the discretion of the issuing 
officer. It also provides for routing 
through city streets, and specifies 
sizes of the word “flammable” and 
where it shall appear on vehicles 


Lettering specifications require the 
word “flammable” to appear on both 
sides and rear of truck's tank in let- 
ters not less than five inches high 
with at least one-inch stroke, and 
on front bumper in letters no less 
than four inches high, and at least 
one-inch stroke. Lettering on vehi- 
cles used exclusively in local distribu- 
tion need not exceed five inches in 
height, by at least a three-quarter- 
inch stroke All lettering must be 
on sharply contrasting background 


Season Colder thanNormal 
In Midwest and Far West 


CLEVELAND — Weather in the 
Midwest and West Coast-Rocky Mt 
areas was generally colder (moré 
degree days*) than normal for the 
heating season Sept. 1-Dec. 8. The 
Southeast area generally was about 
normal, while the East Coast was 
considerably warmer then normal. 


With the exception of the South- 
east, all areas were generally colder 
than for the same period last year 


Degree Day Summary 


Season Sept. 1-Dee. 8 
Fast Coast 1961 1950 Normal 
Bostor 1168 1107 
New York vse 959 
Philadelphia 08 
Washington S60 
Average esl 
Midwest 
Chicago? 1556 
Cleveland 1254 
Detroit? 1491 
Minneapolist 2136 
Omahat 1610 
St. Louls 1106 
1526 


Birmingham, Ala.t 637 
Charleston, 8. C 362 
Nashville, Tenn.t 919 968 
Raleigh. N. C 6S4 713 
Average 651 710 
West Coast—Rocky Mt. 
San Franciaco BOS 432 546 103 
Seattle 1138 1215 1277 
Denvert 164649 1402 1563 221 
Average 1155 «1016 1129 156 


* Degree days are on 64 deg. F. basis 

t Readings at airport office Readings in 
other cities taken at downtown (city) offices. 

? Includes weather bureau correction 


Chicago Dealers Ask Price 
Probe; May Close Stations 


CHICAGO — Approximately 850 
dealers, of almost 1,000 who met here 
Dec. 6, voiced loud approval of pro- 
posal to close Chicago’s service sta- 
tions unless suppliers end unequal 
“sudsidies” at once. 

Victor Postillion, executive direc- 
tor, Gasoline Retailers Assn. of Met- 
ropolitan Chicago, who called the 
dealer rally, said suppliers’ practices 
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of granting unequal subsidies to sta- 
tion operators within their own or- 
ganization were “unjust,” and the 
association plans to bring the matter 
of “secret price concessions” to gov- 
ernment attention. 

Dealers gave unanimous approval 
for association officers to demand of 
Sen. Paul Douglas (D., Ill.) “a com- 
plete investigation of the oi] indus- 
try.” 

Dealers also were urged to fill out 
in triplicate a form letter with one 
copy mailed to their supplier, one to 


association attorneys and keeping one 
copy for themselves. Letter demands 
that suppliers grant the dealer the 
“lowest price at which you sell your 
petroleum products to other dealers 
in the metropolitan Chicago market.” 
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‘Supplier Shopping May Help Jobber Margins—Ellis 


WASHINGTON Supplier shop 
ping might be one good remedy for 

' neing some major oil companies 
of the need for alleviating the eco 

mic plight of jobbers, General 
Counsel Otia H. Ellie haa suggested 
n his weekly report to John Harper 
chairman of National Oi] Jobbers 
Council 

I have devoted considerable time 
in the past 16 months toward the ena 
f bringing jobber and supplier closer 
together whereby they would discuss 
their common problems and work out 
solutions between themselves Mr 
F.llis said I shall always be of the 
belief that this is the means by which 
industry problems are best solved 

I have about come to the conclu 
sion, however, that achieving this end 
may require a different type of effort 
to bring the two together, at least 
on the problem of gasoline margins 
The supplier, all too often, individu 
ally and collectively, seeks jobber co 
operation, but unfortunately in too 
many instances co-operation to ther 
supplier means that the jobber should 
bow his head and tuck his tail in sub 
mission to the supplier's ideas of what 
‘right and what is wrong 

Uniess the 
which, 


suppliers’ attitudes 
incidentally, I sincerely be 
ieve are slowly becoming more real 
istic, change at a more rapid rate to 
vard the end of recognizing the needs 
and value of his jobber marketer, an 
explosion is in the offing 

To the 
that he 


supplier, I would suggest 
abandon his calloused atti 
tude in regard to margin complaints 
and give more serious consideration 
to an intelligent analysis of his job 
bers economic plight 
dJobbers’ Task To the 
recommend the following 


jobbers, I 


(1) Each individual jobber, at the 
earliest opportunity, seek and obtain 
audience with his supplier's represen 
tative and with facts and figures 
point out his situation and what he 
beleves is necessary 

(2) If no relief is promised by the 

supplier, then the jobber should start 
supplier shopping there is nothing 
that would shake a supplier more 
than to lose a bundle of good jobbers 
(3) Reasoned and intelligent ef 
fort should be made by state associa 
, ons to point out the inequities of 
the present margin situation on gaso 
line Organizational attacks on this 
subject should be as specific in com 
plaint as possible, as contrasted to 
nebulous and generalized assertions 

“(4) Utilize the mirror of the 

preas wherever possible to hold up to 
industry and public scrutiny repre 
hensible and unfair business prac 
tices, such as underselling on com 
mercial accounts, inequitable trans 
port charges, preasure tactics and 
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other activities of your suppliers 
which you are unable to stop by in- 
dustry conference 

“(5) A program should be adopted 
and pursued at national 
(NOJC)}, which will 
those at local levels.” 

No Price Fixing The fore go 
ing is not to be construed as any at- 
tempt to set prices or fix prices, but 
it can certainly be construed as an 
effort toward gaining for Independent 
businessmen a reasonable profit for 
their efforts, and if that is a jail- 
able offense, then I plead guilty and 
waive trial 

‘I would appreciate jobbers supply- 
ing me with every instance, assum- 
ing they give me complete names and 
facts, of inequitable activities by sup- 
pliers. As soon as this information is 
checked, it will be given the widest 
publicity possible at national levels 


levels 
coincide with 


Socony Appoints New Directors 
Of Foreign, Domestic Sales 


NEW YORK..A. L. Nickerson, 
formerly director in charge of domes- 
tic marketing for Socony-Vacuum, 
New York, has been made a vice 
president of the company and director 
in charge of foreign marketing oper- 
ations. Succeeding him as director of 
domestic marketing is Herbert 
Willetts, famerly general manager 
of domestic marketing. Mr. Willetts 
has been with Socony since 1923 and 
has served in various marketing 
positions 

The changes, effective Dec. 5, have 
resulted from Walter L. Faust's 
decision to relinquish foreign market- 
ing responsibilities on advice of a 
physician. He will continue, however 
as vice president and director until 
the end of the year 

Succeeding Mr. Willetts as general 
manager of domestic marketing is 
Paul V. Keyser, Jr., manager of So- 
cony’s lubricating department since 
1947. Mr. Keyser was 1950 chairman 
of API's Lubrication Committee 


Texaco Promotes 4 Officers 


NEW YORK -The Texas Co. has 
elected four new vice presidents 
Oscar John Dorwin, general counsel, 
has been made vice president and 
general counsel; A. N. Lilley, general 
manager of foreign operations, East- 
ern Hemisphere, has been made vice 
president in charge of the depart- 
ment; James H. Pipkin has been pro- 
moted from general manager of in- 
dustrial and public relations to vice 
president in charge of that depart- 
ment; and A. M. Ottignon, assistant 
to the president, has been elected vice 
president in charge of the newly-cre- 
ated supply and distribution depart- 
ment 


Five New Sections Created 
In Sohio’s Sales Division 


CLEVELAND Standard Oil (Ohio) 
has set up five new sections in its 
sales division and has made seven 
promotions in its Cleveland office, all 
effective Dec. 17 John W. Daker 
now assistant vice president and man- 
ager of general office sales and J. J 
Adams, present general manager of 
division sales, will exchange posi- 
tions. Mr. Daker, in addition to be- 
coming manager of division sales, will 
continue as assistant vice president 

Other promotions include: Robert 
E. Preston, to be chief, consumer 
sales section; F. Marshal! Tarr, chief 
retail sales section; John Wieland 
chief, advertising section; Dean 5S 
Henderson, chief, distribution and au- 
tomotive section; and A. B. Carmit- 
chel, chief, property section 

Field appointments made by Sohio 
include W. H. Doyle as manager of 
Akron division; Warren H. Thomas 
manager Mansfield division and Wil- 
fred Gaidry, consumer sales man- 
ager, Dayton division 


Markham Will Retire 


NEW YORK.-Gen. Baird H. Mark- 
ham, director of American Petroleum 
Industries Committee since Jan. 1933, 
and acting president of the API from 
Nov., 1949, until April, 1950, will re- 
tire Jan. 1 

Gen. Markham was appointed direc- 
tor of APIC just one month after it 
was established by the API. Prior 
to this, he was, for several years, 
comptroller and assistant to the 
president of Continental Oil Co. 

From 1923 until 1925, he was Ad- 
jutant General of the Oklahoma Na- 
tional Guard and as a major general 
commanded the 45th Division of the 
National Guard from 1923 until 1931 


Esso Names Morgan Director 


NEW YORK—Cecil Morgan has 
been elected a director of Esso Stand- 
ard 

Mr. Morgan's election increases the 
size of Esso’s board to nine. He is 
vice president in charge of manufac- 
turing, public relations and crude oil 
purchasing of the Louisiana division 


Fire Hits Michigan Refinery 


DETROIT—-Socony-Vacuum's 25,- 
000 b/d Trenton, Mich., refinery was 
shut down for a 24-hour period be- 
ginning Dec. 5 as result of explosion 
and fire in the storage area 

Eight tanks of 3,000 bbls. capacity 
each were destroyed, along with 
about 500,000 gals. of fuel oil, naphtha 
and miscellaneous products Com- 
pany estimated property damage and 
loss of products at $500,000 
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EDITORIALLY SPEAKING 





Business Can Win by Fighting False Attacks 


The boys at Washington who have been enjoying them- 
selves these last 20 New-Fair Deal years by throwing 
all kinds of false charges against business and busi- 
ness men, now very evidently cannot take their own 
medicine, judging from all the squawking against “scur- 
rilous attacks, vilification, rumor and innuendo” echoing 
over the land 

To hear these boys tell it no charges should ever be 
made against them until there has been complete investi- 
gation of the accusations, until the boys have been fully 
consulted and given every opportunity to refute them, 
by which time, of course, the charges would not exist 
at all and their ladies could continue in minks and fine 
dress. 

But it so happened last week when the squawking of 
these boys was at its height that a federal court jury 
at Pittsburgh, after hearing all the “evidence” that these 
Washington folk brought against a group of companies 
for allegedly violating the antitrust laws, found that there 
was nothing to the charges, nothing to the tales that had 
been worked up by the boys and heralded in the news- 
papers “without consultation” with the victims and 
despite their “scurrilousness, vilification, innuendo” etc., 
etc 

And the irony of it ail was that these boys had “won” 
their “case” some few years ago when 12 of their victims, 
and 20 individuals, plead “nolo contendere” in order to 
save the cost and time of a long trial as against the few 
thousand dollars the court assessed them on recommenda- 
tion of the boys. 

Fortunately for America there were two companies 
and one individual who held out, in this mass surrender 
of constitutional rights, the Du Ponts of Delaware and 
the Glidden Co. of Cleveland. They insisted on trial. It 
was they who were found innocent last week which rath- 
er goes a long way toward saying that the others who got 
scared at the threats of the boys of Washington also 
are innocent even though now their good names are sullied 
by the sentence of a court that listened only to the false 
charges of the boys. 

This is not the first time that victims of strong accusa- 
tions by the authorities at Washington have stood and 
fought and been found innocent but unfortunately that 
has not been as frequent as should have been. 

While the boys whose wives got fur coats and who 
collected large fees on government transactions are now 
being exposed to the public by a persistent congressional 
committee that refused to be headed off by the reviling 
of the boys and their administration, it might be well to 
call to mind that the oil industry also has long suffered 
from such tactics of this and the previous “reform” ad- 
ministration 

In fact the assistant attorney general in charge of anti- 
trust proceedings once admitted—off the record-—to a 
meeting of oil men that he believed in and had indulged 
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in such tactics, not only against oi] but against others 
He put everything immaginable into a petition against 
most of the oil industry and expected the industry to 
run in fright but having seen how the New Dea! had failed 
so miserably in trying to make a case against most of 
the defendants at Madison, Wis., despite all the faking 
and prevarication it indulged in, the oil industry stood 
pat in the “Mother Hubbard case”, and defied the New 
Dealers to bring their evidence into court. The New 
Dealers screeched but would not come to court, obviously 
because they had no evidence. 

That most evidently was true in the Fair Deal's “case” 
against the paint and varnish companies. The Fair Deal 
was simply, by false publicity and ferocious barking, try- 
ing to bluff the companies. The Fair Deal was “trying” 
the case by “scurrilous attacks, vilification, rumors and 
innuendo” etc., the same procedure against which the 
Fair Dealers now bleat so loudly as their misdeeds are 
discovered. 

It, of course, is not fair to try cases in the newspapers 
rather than in the courts as the New-Fair Deal crowd 
have long been doing, but if a legitimate congressional 
committee—-a committee that is grossly maligned even 
by the head of the government-——goes ahead and develops 
a considerable amount of what looks like real evidence 
against “the boys” big and little, the public should not 
shed many tears at the bleating about “unfair” attacks 
At least not until the boys have gone back in Sunday 
School and publicly apologized for and otherwise made 
full restitution for all the false and unfair things they 
have said about all their innocent victims. 

However, it does not look as if that will come to pass, 
in view of all the admissions and evidence that is com- 
ing in of what has been going on all these years behind 
the noble facade of the various Deals—New, Fair and now 
Crooked. 

Industry and the country generally owe Du Pont and 
Glidden a most sincere vote of thanks for refusing to be 
bluffed by the Washington boys whose aroma is getting 
stronger and more offensive every day. 

The only way to handle evil is to stand up to it as 
The Good Book says. 


Nonsensical Price Wars Should Be Ended 


With all the price wars that the industry has indulged 
in over the years it seems mighty strange that it can't 
resolve out of them at least a few basic principles that 
will make the industry's conduct on prices a bit more 
intelligent and less destructive. 

It is utter nonsense for there to be differences of 4 and 
5c a gallon between the “price cutters” and the regular 
trade on regular gasoline. Now comes a “war” in Chi- 
cago with reported differences of as much as 8c a gallon, 
on the same grade of gasoline. 

That just cannot be true unless the cut price gasoline 
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is being falsely tested or advertised and is nowhere near 
what it is claimed to be so the car owners engines 
would soon shout that fact to all other motorists. And 
t cannot be true unless a supplier has completely lost 
all knowledge of plain arithmetic and cannot add up his 
vata Or else the supplier or the dealers in question 
have not been around this world long enough to know 
‘hat a cut price sufficient to draw large gallonage from 
mmpetitors forces those competitors to lose gallonage at 
such @ rate that only desperate methods will keep one 
nh DuUsiNess 

Phere are always enough newcomers to oll marketing 
who ge bright ideas and who 


thers for a half 


cannot believe that 
century and more before them, have 
also thought of cut prices as drawing big gallonage and 
that big gallonage reduces coats 
with these 


When the newcomers 
‘Dright” ideas put them into effect and when 


the gallonage losers finally turn on them, the newcomers 


The reason, of course, is that to admit that one has cut 
& price, except in direct competition with another price 
cutter, is to admit that one is foolish and not a good 
businessman. Unfortunately, a large percentage of peopl 
do not have the moral stamina to stand pat against a 
plea for a cut price from a buyer; this is especially true 
when with a cut price they are not giving away their 
own money but the company’s or the boss's money 
Starting many years ago NPN argued that at least the 
heads of the marketing departments should be paid on 
the basis of the net of the prices they make, so that if 
they let their own prices get down below a reasonable 
level above crude and refinery prices they, the individuals 
who finally determine these prices, will have less money 
at the end of the month with which to buy wifey some 
clothes, or make further payments on the house, car or 
radio. This is done in most other industries in one way 
or another, but it has never been done in oil even though 
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Wyoming Jobbers Hit Majors 
For Underselling Distributor 


CASPER, Wyo.--The practice of 
supplying companies in selling gaso 
line to commercial accounts below 
jobber cost waa criticized bitterly at 
a Nov. 27 meeting here of Wyoming 
OU Jobbers Assn 

While no resolutions were passed, 
jobbers appropriated funds for a 

bulletin that may “name 
in an effort to halt the prac- 
tice of discounting to consumers be 
low jobber’s buying price 

A specific instance of this type of 


monthly 
names 
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discounting was cited by a jobber 
whose cost for regular-grade gasoline 
was lk He said one major offered 
a commercial account regular gaso- 
line at 10c, another offered the same 
rrade of gasoline to the same ac- 
count at 9.85c, and a third major 
took the business at 9.65c. 

The group's stand on divercement 
was held over to a February meeting 
pending a report on an interim study 
being made by some of its members 
M. J. K. (Bill) Knight, Knight Oil 
Co., Laramie, was made a director to 
fill a vacancy. Regular election of 
officers will be held in February 


Fight Government Corruption, 
Dr. Wilson Tells Businessmen 


NEW YORK-—Dr. Robert E. Wil- 
son, board chairman, Standard Oil Co 
(Indiana) criticized American busi- 
nessmen Dec. 5 for their lack of cour- 
age in leading the fight against dis- 
honesty in government 

Speaking at Congress of American 
Industry here, Dr. Wilson said busi- 
ness and industry leaders have a mor- 
al responsibility to take the lead in 
fighting for sound principles and op- 
posing the bad 
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‘All the Facts’ Needed Before Judging 


Earnings Figures of Major Companies 
By Raymond Bijorkback, Eastern Editor 


It is a little unfortunate, we think 
that some distributors are citing the 
height of suppliers earnings, and in- 
sisting that this proves margins 
should be greater 

At the moment in the East, ma- 
jor-company marketing executives 
are either little impressed by this, or 
rubbed the wrong way--or both 

Typical of the major-company re- 
actions is this 

“Sure earnings are high, but that’s 
because of increased volume—and I 
think the same is true of the jobber 
Our costs and taxes are up like every- 
body else's. So we're on a narrow 
marketing margin, too.” 

Some examination of large com- 
panies’ nine-months earnings might 
be somewhat appropriate at this 
point 

Combined net earnings of 18 ma- 
jors for the first three quarters of 
this year were 29% higher than for 
the cor responding period of 1950, ac- 
cording to NATIONAI PETROLEUM 
NEWS calculation 

But individually, percentage in- 
creases were all over the lot, rang- 
ing from the standout, Union Oil, 
with 83.3%, to Shell with only 
48% and Standard of Ohio with 
only 2.9% (unless Sohio'’s non- 
operating profit for 1950 were ex- 
cluded). Second highest was Jersey 
Standard with 46.8% 

Then recall Standard of Kentucky 
exclusively a marketer It has a 
19.7% decline in net income 

One can draw all manner of con- 
clusions from the above figures. But 
a lot of light would have to be shed 
on the disparity between Union Oil's 
and Standard of Kentucky's showings, 
for example, before any reasonable 
individual! would settle on any definite 
judgment with respect to the two 
companies Similarly, there would 
appear plenty to be learned about the 
health of the industry behind the bare 
percentage standings of the other 
companies. 

Thus, this column can't help feel- 
ing that the jobbers who are seeing a 
clincher in the lone fact that earn- 
ings are “high” over-all, appear to 
have forgotten how idle it is to try 
to build a case with generalities, 
based on assumption. 

They seem to have forgotten, too 
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that generalities usually lead only to 
interminable argument And argu- 
ment is not what is wanted, because 
it so seldom helps matters 

What is wanted first of all, we 
think, is solid fact. The distributor 
needs the kind of facts, and figures 
which Otis Ellis, counsel for the Na- 
tional Oil Jobbers Council, has been 
asking for. Also, the kind of figures 
which will come out of the NOJC cost 
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survey, and the factual perspective 
of profit ratios sought in the study 
toward which the Empire State Pe- 
troleum Assn. has started 

Jobbers and distributors must have 
these facts and figures if they are go- 
ing to be convincing about margins, 
the handling of commercial] accounts, 
etc 

Major companies need more facts 
and figures about their own opera- 
tions, too, if they are going to see 
where they have made their mis- 
takes, and where they've gone in the 
right direction 


While both segments of the indus- 
try go after this information, little 
good-—-and much damage —can be 
done by arbitrary attitudes and ex- 
treme measures on either side 





Jobber Pleased with Gallonage Gains 
Under Universal Credit Card Policy 


By Leonard Castie, Midwest Editor 


Last May 1, Clint K. Elliott of tie 
Elliott Oil Co. at Pine Bluff, Ark 
instituted a policy of accepting Lie 
credit cards of all companies at his 
service stations. After seven months 
of trial, Mr. Elliott is an enthusi- 
astic advocate of the plan, which was 
inaugurated two years ago by the 
Frontier Refining Co. of Denver. He 
believes that other jobbers should 
study the possibilities of adopting 
it at their stations. 

Mr. Elliott's experience has been 
that the policy has increased his gal- 
lonage and that collection losses have 
been no greater than on the credit 
cards of his supplying company (Mid 
Continent). 

During May, Mr. Elliott estimated 
that he marketed an additional 700 
gals. to motorists with outside credit 
cards, and in June this figure rose 
to 1,500 gals. He has been unable to 
maintain an accurate check since 
that time, but says the amount has 
increased substantially each succeed- 
ing month 

The policy of accepting all credit 
ecards is announced with small signs 
at each of Mr. Elliott's stations. Thus 
far, he has not advertised the plan 
on billboards or any other manner 
during the trial period, but believes 
that billboard advertising would in- 
crease the volume of this business 
by a considerable amount. 

. 

When a motorist with an outside 
credit card purchases gasoline at en 
Elliott station, four copies of the in- 


voice are made. One is given to th 
purchaser, one is retained by ibe 
dealer, and two are forwarded to Mr 
E.liott. On the first of the following 
month, Mr. Elliott mails a bill to 
the motorist, sending him another 
copy of the invoice 

Thus far, Mr. Elliott said, ther 
have been virtually no losses on 
these accounts, but it takes from 60 
to 90 days after the sale to make the 
collection 

Mr. Elliott charges the dealer 6% 
of the amount of these sales to cover 
the cost of handling, mailing, losses 
etc., but the dealers are happy to 
co-operate, because each sale to a 
person with the credit card of an 
other company is a sale they prob- 
ably otherwise would not have mack 

A couple of interesting and, thus 
far, unexplained results of the new 
program, Mr. Elliott said, are 

His stations have tripled their vol 
ume of business done on Mid-Con! 
nent credit cards, and numerous Pine 
Bluff residents holding credit cards 
on other companies are using their 
cards to patronize Elliott stations 

Mr. Elliott says the policy has 
worked so well with him that he be 
lieves the National Oil Jobbers Coun- 
cil should sponsor a similar program 
for jobbers throughout the nation. He 
suggested that NOJC could establish 
a separate company to handle the 
billing and collection of credit card 
accounts. The jobbers would send 
their tickets to this company and it 
would mail out the bills, collect the 
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money, and repay the jobber. Each 
jobber would be assessed a service 
charge as his share of financing the 
program 

> > > 


Mr, Elliott's findings are som 
what at variance with those of Rob 
ert Kent, president of the Kansas 
Oil Men's Asan, who surveyed the 
subject recently for NOJC. He fouad 
that many Independent jobbers in the 
Midwest have adopted the practic: 
and then observed that “their ex; 
rience, on the whole, has been good 
neofar as collections are concerned 
but their sales volume has not been 
too encouraging 

The consensus is Mr. Kent con 
tinued that ‘Accepting All Credit 
Cards’ by a strictly local jobber does 
not attract tourist trade, because the 
ecard holder does not want to receive 
separate billing for each purchase ‘x 
makes 


This difficulty was experien 1 in 
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a much lesser degree by Frontier 
inasmuch as they operate in several 
states and send the purchaser one 
statement covering all his Frontier 
purchases,” Mr. Kent said 


“Like any sales tool, the effectiv 
ness of the credit card policy is hard 
to measure in sales results. Front! 
is a young, vigorous company that 
is rapidly expanding its market and 
simultaneously using various sales 
aids, and for this reason cannot pin- 
point the exact results of their credit 
ecard policy 


‘The best evaluation from ovr 
point of view, is the opinion of the 
jobber and dealer,” Mr. Kent said 
‘Your reporter queried several job- 
bers to obtain their opinion on the 
value of accepting all credit cards 
and found them unanimously in fa- 
vor. Some highway locations enjoyed 
as much as 32° increase in sales 
and attributed this to credit card 
customers 





Stiff Battle Looms on Oil-Wage Hikes 
As Unions Demand 25c Per Hour Jump 


By Frank Breese, Pacific Coast Editor 


It looks as though industry man 
agement and the OWIU are about 
i7e apart, as the stage is being set 
for what promises to be some rough. 
and-tumble bargaining 

The Oj Workers International 
Union (CIO) has pledged its mem- 
bers it will get them a wage in- 
crease of 25c per hour It's too early 
to tell, but preliminary indications 
show some of the companies willing 
to grant 6 to Sc per hour 

In California, OWIU turned down 
an offer by Continental of an increase 
of 3.2% based on the Bureau of La- 
bor Statistics index. That's about 7 
to Be per hour, according to Charlies 
Armin, director of OWIU District 1 
who has the job of running the Cali- 
fornia campaign for the wage hike 
About the same time Standard Refin- 
ery Union, Inc. was turning down 
Faso Standard’s offer of a 3.4c in 
crease at the Bayonne refinery 

Industrial relations officials of some 
majors have indicated to NPN that 
they probably will go for raises keyed 
to cost-of-living index percentage in 
creases even though wages are over 
cost-of-living scale They scoffed 
at the 25c demand, terming it, vari 
ously, as “preposterous 
absurd,” et« 


ridiculous 


Mr. Armin said his people are in 
deadly earnest about the 2% Ata 
recent meeting in St. Louis, dele 
gates representing 17 different oil 
workers’ unions entered a mutual 
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pledge that they would accept noth- 
ing under 25c per hour, O. A. (Jack) 
Knight, OWIU president, was the 
leader of the meeting 

Both labor and management on the 
West Coast will be watching intently 
when OWIU's negotiations with Sin- 
clair open Dec. 17 in New York. If 
ther®’s a quick settlement there, the 
West Coast may use it as a model 
If the bargaining is protracted, OWIU 
in California will push its demands 

Biggest argument will be based on 
productivity, resulting in more 
throughput, more products and more 
profit, asserted Mr. Armin, Outcome 
of this issue will also be watched with 
close interest because it's the first 
time it has occupied such an impor- 
tant position in bargaining. And the 
implications are vital 

. * . 

A project for preparing a manual 
on civil defense for oil refineries has 
been shelved, at least temporarily 

Prof. C. C. Crawford, commissioned 
by the Federal Civil Defense Admin- 
istration to do a handbook, is wait- 
ing to hear from Washington on his 
request to be released from that as- 
signment. Prof. Crawford is profes- 
sor of education at the University of 
Southern California (Los Angeles), 
and his specialty is writing textbooks, 
training manuals and handbooks 

He said he attended the API meet- 
ing in Chicago with the hope of gath- 
ering material for the manual But 


the advance preparations were inade- 
quate Consequently when Prof 
Crawford met with a group of oil 
men at Chicago, they were planning 
to engage in a discussion on whether 
such a handbook was needed He 
was all set to conduct a workshop to 
obtain information from them for the 
booklet The group was so small 
(14), the delegates said they were 
not representative enough to furnish 
information for a project of nation- 
wide scope and weren't representative 
enough to discuss whether such a 
publication is needed 

The session was a “fizzle,” as Prof 
Crawford put it He asked the gov- 
ernment to cancel his contract and 
returned to Los Angeles. Last week 
he still hadn't heard whether Wash- 
ington had acted on his request or 
what the Civil Defense Administra- 
tion plans to do about a refinery 
handbook 

Prof. Crawford thinks the industry 
must be sold on the need for a hand- 
book pooling industry proposals, be- 
fore information can be gathered 
That selling job remains to be done, 
he believes 

When Prof. Crawford began his 
project on the West Coast, he ob- 
tained some preliminary information 
from Union Oil The West Coast 
companies said they thought the 
project should be set up on a na- 
tional basis before they participated 
to avoid any criticism that they were 
being presumptuous in a national pro- 
gram. 

Three points of criticism against 
the project were expressed by some 
industry leaders to NPN 

1. Safety and fire prevention en- 
gineers are always working and 
thinking of means to cope with any 
emergency if they can’t prevent it. 
That's their job. The result is that 
most oil refineries are even with or 
ahead of other industries. Therefore, 
the handbook may be redundant. 

2. The whole question of civil de- 
fense is nebulous beyond the practical 
measures refineries have already tak- 
en. Degree of intensity and necessity 
depends on imponderable world fac- 
tors. So, the handbook may be aca- 
demic now and out-dated in a short 
time 

3. By supporting this type of proj- 
ect, the industry may be abetting 
more bureaucracy in the federal gov- 
ernment. 


A $130,000 barge-loading pier re- 
modeling project at General Petrole- 
um's Harbor Island marine terminal 
in Seattle will be completed soon 
The 300-foot long pier has been con- 
verted from its former design and 
function as a bunkering pier. In- 
creased oil barge deliveries and 
closer scheduling for other Puget 
Sound and Alaska points will be han- 
dled through use of the new facilities. 
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Oil Companies Can Boost Steel Supply 
By Pushing Own Scrap Collections 


The collection of scrap metal, im- 
portant in the past, is fast becoming 
a No. 1 job for the oil industry as 
well as other industries. A complacent 
attitude of “let the other fellow do it” 
may lead to more government con- 
trols together with a reduction in al- 
ready inadequate steel production 

Seriousness of the situation be- 
came more apparent last week when 
Defense Production Administrator 
Manly Fleischmann warned that un- 
less the flow of iron and, steel scrap 
to mills and foundries increases, 
the government may take over scrap 
collection 

Speaking at an emergency joint 
session of the Iron and Steel Scrap 
Industry Advisory Committee and 
the Iron and Steel Scrap Consumers 
Industry Advisory Committee, Mr 
Fleischmann said Dec. 4 that scrap 
shipments are down 30 to 50° below 
what they were a month ago. Produc 
tion of scrap will drop off as big 
manufacturers complete their 1951 
production schedules but “we are de- 
termined to keep up steel production 
and are going to get the scrap to do 
hg 

An NPA spot check Nov. 30 showed 
11 mills with a week's supply or less 
of scrap; 29 mills with an eight to 
15-day supply; and 38 mills with 
more than a 15-day supply 


Oil Industry Co-operation— During 
the annual meeting of the American 
Petroleum Institute last month, W. T 
Hoyt, executive secretary of the Steel 
Industry Scrap Mobilization Commit- 
tee, New York City, told oil men that 
their industry expansion is limited by 
Steel supply, and the steel industry 
is limited by scrap collections. He 
said 

“The steel industry has been ex- 
panding its productive capacity and 
doing everything in its power to pro- 
vide the necessary steel products re- 
quired by the Military, defense activi- 
ties and current civilian needs which, 
of course, includes equipment for 
your own industry. To accomplish 
this, increasing supplies of iron and 
steel scrap must be obtained. In this, 
the petroleum industry can help, and 
I am, therefore, appealing to you 


“You may wonder why scrap looms 
so large in this particular situation 
It is because a little less than one 
ton of scrap is normally matched 
with a little more than one ton of 
pig iron to produce two tons of fin- 
ished steel. Due to the rapid expan- 
sion of the steel-making industry and 
the limitations of existing freight 
transport and ore digging facilities, 
a little more than a ton of scrap now 
goes into the mix with a little less 
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than a ton of pig iron to produce 
that urgently needed two tons of 
steel. So that on top of an increasing 
volume of steel production, we have 
an added volume of scrap being used 
for each ton of steel produced. And 
we are not getting enough scrap. 

“Once the inert materials in the 
earth are converted into capital goods 
they are lost until they are eventual- 
ly returned for remelt in the form of 
scrap. 

“It is easy to see that we cannot 
just sit by serenely and expect our 
own product to recycle itself in suf- 
ficient volume to take care of our 
expanded needs. Our need is 36 mil- 
lion tons this year. That compares 
with 29,500,000 tons last year and 
24.5 million tons in the biggest year 
of World War I. 

Need 50° More Scrap——‘During 
the years 1930-40, the annua! average 
production of steel ingots was ap- 
proximately the same as our present 
annual scrap requirements. So today 
we must have 50% more scrap than 
in the biggest year of the war and an 
amount equal to former total annual 
steel production. A fair question is 
Where is it coming from? 


“Well, it must come from the ac 
crued obsolescence that exists in in- 
dustry, on the farms, in auto grave- 
yards and in government. 


“Our supposition that it exists is 
not imaginary. We have every indi- 
cation that it can be had if it is gone 
after. In June of this year Robert 
Wolcott, chairman of the Steel In- 
dustry Scrap Mobilization Committee, 
sent a letter to the heads of 10,000 
large businesses. Fifteen hundred ic- 
plies were received indicating that 
regular scrap programs were being 
conducted, that the companies would 
be glad to inaugurate a campaign, 
and others reflecting that they had 
not done anything since the last war 
and would jump into a scrap pro- 
gram earnestly. 


“A month or six weeks later, ton- 
nage reports began to come in. They 
are still coming in. The reports show 
that people are astonished at the 
amount of scrap they have without 
being aware of it until they are per- 
suaded to screen their plants. 


Oi Can Find Scrap——‘“Just as com- 
panies found scrap in response to 
Mr. Wolcott's letters, just as com- 
panies are finding scrap in response 
to the pleadings of steel salesmen 
and volunteer scrap mobilization 
committes, so too can the oil industry 
find scrap in its oil fields, refineries, 
bulk plants, warehouses and other 
properties 

“Many companies in your industry 


regularly do a fine salvage job. Many 
others who normally ddn't pay too 
much attention to it are now digging 
around and producing scrap. But’ our 
experience has proven that those who 
are most confident they are conduct- 
ing a good salvage program are as 
tonished when they really scour tor 
obsolescence 

“One of your companies—Sun Oil 

was recently asked by Mr. Wolcott 
to serve as a “Guinea pig’ and see 
just what scrap they could come up 
with not just ordinary normal 
scrap, the kind produced every day 
in the course of operations, but the 
obsolete kind left in place because no 
one seemed to get around to doing 
anything about it 

“The Sun Oi) Co. turned up 2,000 
tons in two months. Now I under- 
stand that they have disposed of 
over 6,000 tons. This tonnage bas 
all come from refineries, buildings, 
obsolete installations and such—none 
of it from bulk plants and stations. 
Scrap from those sources is handled 
locally and goes into the tonnages 
produced through efforts of local 
scrap mobilization committees, Their 
goal is 8,000 tons and they will un 
doubtedly make it 


Scrap Collection Methods — ‘They 
accomplished this by surveying their 
plants and classifying scrap in thre« 
ways 

“1. Items that could be scrapped 
without further question. 

“2. Items that could be scrapped 
but because of dismantling costs 
have to be studied before proceeding 

“3. Items which could possibly ve 
scrapped but had further life as r« 
serves, either where they were or 
relocated. Decisions on these had to 
be made by top management in the 
light of long-range plans, replace 
ments and effects on costs and cap 
ital 

“Other companies have done simi 
lar work 

“Time is of the essence. Another 
winter is upon us and with it comes 
a historical slow-down in the move- 
ment of scrap. If inventories are no 
better than at present, it means 
shutting down furnaces. I cannot em- 
phasize too strongly that your help 
is needed and the help of all industry 
is needed, from top management 
down to the people who will actually 
handle this waste material 

“T'd like to suggest, therefore, that 
the chief operating executive of each 
of your companies appoint a man as 
salvage officer, if he has mot already 
done so, with complete authority and 
responsibility to dispose of idle capi- 
tal equipment as scrap. I would also 
like to suggest that he alert his 
sales department and all its person- 
nel to support the activities of ‘ocal 
volunteer scrap mobilization commit- 
tees across the country in their ef- 
forts on this most important pro- 
gram.” 
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Abadan Refinery of Anglo-Iranian Oil Co., whose $00,000 b/d flow of oil to world markets 


was cut off by ot] nationalization. Company housing is in background 


Anglo-lranian Gives ‘Facts About Iran Oil Grab 


Company Report Tells How Nation Broke Written Word, 
Refutes Misleading Propaganda Charges for First Time 
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i. The company was guilty of “bad 
management practices 

In this way 
breaking its written 
Anglio-Iranian. The charges drew a 
picture of powerful foreign capital 
gouging” a weak and underdeveloped 
nation 


Angio-Iranian Talks Back The 
ompany has now, for the first time, 
made a full statement of its side of 
the story. This is in the form of 
a report by Board Chairman Sir 
William Fraser and other directors 
on the company’s 1950 operations 
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The legal basis 
the company’s operations in Iran 
is the Convention of 1933, approved 
by the Iranian government in that 
year. This superseded several previous 
agreements between the company and 
the government Although Anglo- 
Iranian has recognized that World 
War II produced the need for revi- 
sions of the 1933 Convention, it 
tends the articles remain in force 
are still legally binding on 
These articles read in part 
The Convention “shall 


con- 
and 
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not be 
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annulled by the (Iranian) govern- 
ment, and the terms therein contained 
shall not be altered either by gen- 
eral or special legislation in the fu- 
ture, or by administrative measures 
or any other acts whatever of the 
executive authorities.” 

- The contracting parties “declare 
that they base the performance of 
the present agreement on principles 
of mutual good will and good faith, 
as well as on a reasonable interpreta- 
tion of this agreement.” 

“Any differences between the 
parties of any nature whatever, and 
in particular any differences arising 
out of the interpretation of this agree- 
ment and of the rights and obliga- 
tions therein contained, as well as 
any differences of opinion which may 
arise relative to questions for the 
settlement of which, by the terms of 
this agreement, the agreement of 
both parties is necessary, shall be 
settled by arbitration.” 

Before the “terminating date” 
of Dec. 31, 1993, the Convention can 
“only come to an end in the case that 
the company should surrender the 
concession or in the case that 
the Arbitration Court should declare 
the concession annulled as a con- 
sequence of default of the company 
in the performance of the present 
agreement.” 

It was because Iran made these 
promises in 1933 that Anglo-Iranian 
was willing to undertake a large ex- 
pansion program in the country. The 
company increased crude production 
fourfold between 1933 and 1950. It 
made large additions to its pipe line 
system and to the Abadan refinery, 
making the latter the largest in the 
world (more than 500,000 b/d). The 
company also carried out “a vast ex- 
pansion” of social services for its 
thousands of employes (94% Iranian 
nationals) 

Following are Iran's four main 
charges against Anglo-Iranian, with 
an analysis of each below, based on 
company statements 

. 


Charge 1—Refusol to Recognize 
Iran's Right to Full Control 
of Oil Industry 


Heart of the dispute between Anglo- 
Iranian and Iran is oil industry na- 
tionalization. Basically, the country 
wants firm control over oil operations, 
with authority to decide policy at all 
levels. It also wants to retain the 
technological know-how of British, 
or at least western, personnel. The 
British recognize the principle of na- 
tionalization. They are willing to 
work side-by-side with Iranians. But 
they are not willing to give up their 
policy voice. 

Iran's charge is unreasonable. It 
asks the company to surrender with- 
out a fight the fruits of many years 
of hard and skillful work, and great 
expenditures, in developing the indus- 
try. 
Company ‘Dead’—After May 1 1951 
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lran Chokes Oil Flow 


The oil shutdown in Iran cut 
off some 600,000 b/d in crude 
and products from world mar- 
kets. To meet its own needs, 
Anglo-Iranian bought oi] from 
other sources, and made ar- 
rangements with other refiners 
for processing the crude it pro- 
duced elsewhere. 

In recognizing the help of 
other oil companies, Board 
Chairman Sir William Fraser 
states, “The major part of the 
purchased oil required has been 
obtained from American 
sources, and this I would par- 
ticularly wish to acknowledge.” 

As for the effect on U.S. sup- 
plies, PAD’s 1952 supply-de- 
mand forecast estimates U.S. 
exports of products to meet the 
Iran loss during the first half 
of 1952 will be 115,000 b/d. 
PAD also sets U.S. crude oil 
imports diverted to foreign 
areas because of Iran at 90,- 
000 b/d during the same period 
This is about PAD’s estimate 
of the impact on the American 
oil industry during the last 
quarter of 1951. 











Iran began taking over the oil indus- 
try. It went so far as to deny that 
Angio-Iranian even existed, using the 
expression, “the former company.” 

However, on May 30 Iran asked 
the company for use of its “knowl- 
edge and experience” in carrying out 
the nationalization act. Accordingly, 
a company delegation headed by B. 
R. Jackson reached Tehran, the 
capital, on June 11 to negotiate. 

It was here that Anglo-Iranian re- 
futed the charge it meant to ignore 
Iran's sovereignty 

The company offered a plan “con- 
sistent with the principle of nation- 
alization.” It agreed to vest its in- 
terests in an Iranian National Oil 
Co. In return, the national oil com- 
pany was to grant the use of these 
assets to a new, operating company, 
to be set up by Anglo-Iranian. The 
new company would have a number 
of Iranian directors, and would oper- 
ate on behalf of the national oil com- 
pany 

Anglo-Iranian also offered to place 
$28,000,000* at Iran's disposal im- 
mediately, plus $8,400,000 monthly un- 
til a final agreement was reached 
These would be advances against any 
sum due the government under an 
eventual agreement 

Iran rejected these proposals “after 
no more than half an hour’s consider- 
ation.” It insisted on dispossession of 
the company in Iran. In effect, its 
demands would have made Anglo- 


*For this article, figures in British pounds 
appearing im the Angio-lIranian’s annua! report 
have been converted to dollars by applying the 


current pound value of $2.40 in U. 8. money 


Iranian's compensation “depend on 
the prosperity of an industry in the 
conduct of which it was to take no 
further part.” 


Harrimaa Visit Hope was seen for 
a settlement of the impasse when 
President Truman's envoy, Averell 
Harriman, arrived in Tehran July 15 
1951, to mediate. He was followed 
early in August by Richard Stokes, 
representing the British government 

Britain's new proposals once more 
recognized the principle of national- 
ization. Basically, they were that 
Anglo Iranian’s distribution and sales 
organization in world markets would 
be used to provide an outlet for 
Iranian oil. There were four main 
points 


1. Anglo-Iranian’s assets in Iran 
would be transferred to the National 
Iranian Oil Co. (against compensa- 
tion to be included in the operating 
costs of the industry in the area) 

2. A purchasing organization would 
be set up to buy crude oil and prod- 
ucts for export on a long-term basis 
from National Iranian Oil Co 

3. The purchasing organization and 
Nationa! Iranian Oil Co. would agree 
on a third organization to manage oil 
operations in the National Iranian 
Oil Co.'s behalf. This organization 
would allow the British a voice in 
decisions affecting the industry, and 
would have some Iranian directors. 
Britain said such an organization was 
needed to assure enough oil output 

4. The purchasing organization 
would buy oil at prices giving it and 
National Iranian Oil Co, equal shares 
in profits resulting from operations 

However, Iran again refused to al- 
low British oil men authority in run- 
ning the industry, and talks halted 


Charge 2—-Payment Terms to Iran 
Compare Unfavorably with Terms 
Offered Elsewhere 


One of the hottest points in the 
Iran dispute is how much money the 
government should get from Anglo- 
Iranian operations. A key factor in 
negotiations has been the 50-50 profit 
sharing arrangement used in Vene 
zuela. Fuel was thrown on the fire 
early this year when Iranians learned 
Arabian American Oi! Co. had agreed 
to 50-50 terms with Saudi Arabia 
(equal sharing of profits after U. 8 
income tax). This agreement (Dec 
31, 1950) extended the 50-50 prece- 
dent to the Middle East 

However, Anglo-Iranian maintains 
the 1933 Convention, plus revisions it 
proposed, would give Iran as much 
profit as an equal-sharing plan. But 
it was willing to adopt a 50-50 plan 
if Iran desired 

Under the Convention of 1933, the 
two parties had agreed that royalty 
should be paid in the main on oil 
tonnage. This was the system then 
in force in the Middle East, and fol- 
lowed by other companies for many 
years after. In addition, Iran re- 
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HEIL Transport Se 


makes Dollars and Sense! 


Loox beyond original cost, If you can't see long-range, 
prohe making performance, a tank is expensive at any price! 


Better products are made of ideas as well as steel. It was 
an original Heil idea back in 1936, for example, that led to 
the whole concept of the modern, lightweight trailerized 
tank, And even today there is no successful tank on the 
market that is lighter or stronger than that original ae 


Heil transports are built up to a standard — not down 
to a price. There is no compromising with quality — no 
leaning on laurels, That's why there's a lot of tomorrow 
in Heil trailerized tanks today — why their sustained earn- 
ing power has made them the most wanted transports — 
why you can divide their price tag by more years of de- 
pendable service and haul with Heil for less! 


It is significant that shree out of four sales of Heil tanks 
are repeat sales to satisfied users — that Heil transports 
are usually the last ones in a fleet to be replaced — and 
even then bring bigher re-sale prices! 

Take a minute now to get the facts on profitable petro- 
Jeum hauling. Send for an illustrated booklet of specific 
details on a wide range of tanks, 








A Dynamic strain-gouge tests, used by Heil since 1946, ac- 
curately measure stresses in every port of the tonk Actual 
road and lood conditions in punishing research prove the sound- 
ness of the Heil design, 


B Reinforced, deep-dished heads and surge plates in Heil 
tanks ore integrated with the perfectly formed shell to moke 
lightweight tanks stronger than a 24-inch |-beam. 


Cc Heil Transports are now available with either of two proven 
tandem-axle running gears — Heil-Hendrickson or Newoy — 
the most satisfactory tandem-axle assemblies in use today 


D Simple cross volves ore manifolded to form an accessible, 
compact, lightweight unit of unsurpassed efficiency. Compare 
this Heil manifold with the cheaper gate-valve assemblies use 
on other tanks. 


E Safety cotwalk is on integro!l port of the tank — not an 
added member, Adds strength without weight. Entire top is 
non-slip treed, Flashing ond “‘straight-thry" drain tubes keep 
tank sides and ends clean, 


é Manhole covers and fill-co e light-weight, non-break- 
able, pressed steel. Exclusive, tr -acting, spring-loaded vent 
relieves vacuum and excess pressure provides emergency vent- 
ing in cose of fire and prevents loss of lead if tank overturns. 


G Non-rocking fifth wheel, introduced by Heil in 1938, is 
sofest, simplest unit in use today, Steadies the lood — elim- 
inates load concentration, and weoring ports. Normal sway 
and roll on curves, is absorbed by tractor and trailer springs 
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effort on its part to inform the coun- 
try of its offer “in deference to the 
Iranian government's susceptibilities.’ 

During these 
50-50 


1949 negotiations, the 


profit sharing plan was dis 
cussed. However, it was discarded in 
favor of increased payments under 
terms of the 1933 Convention. This 


was partly because Iran wanted the 
50-50 split to apply to profits from 
all Anglo-Iranian operations, whether 
inside or outside Iran. The company’s 
annual report comments No oil 
company could agree to operate on 
the 50-50 profit-sharing principle un- 
less the profits to be shared were 
confined to those arising from the 
country of operation 

This was understandable, since 
Anglo-Iranian operations outside Lran 
were large. Today, they include the 
following (list not 

Production totalling close to 500,- 
000 b/d in Kuwait, Iraq, Quatar and 
United Kingdom 


Refining interests in Europe, the 
Middle East and Australia. The com- 
pany has whole or part interest in 
11 plants with a total of more than 
250,000 b/d capacity 

Tankers owned or operated by 
British Tanker Co., the company’s 
Shipping organization, total more 
than 300, with tonnage close to 4,000,- 
000 


Retail distribution is handled direct- 
ly, or through separate companies, in 
many European countries, the Middl 
East, Africa, India, New Zealand and 
elsewhere 


complete) 


Anglo-Iranian’s 1950 profits 
world-wide operations were $236,320... 
000. This was after $44,800,000 royal 
ty to Iran, depreciation and other 
charges, but before large United King- 
dom taxes. The company notes the 
1950 royalty to Iran would have ap 
proximately doubled if the 1949 agree 
ment had been ratified by the govern 
ment 


from 


Would Iran have received more 
money in 1951 under the 1949 pri 
posal, or under a 50-50 plan, if opera- 


tions had continued? 
admits the country 
ceived more 


Anglo-[ranian 
would have re 
under the 50-50 method 
(totalling $140,000,000), since it would 
be more profitable to the country in 


years of high profit margins. But, 
the company adds, the 1949 plan 
would give Iran more income when 
profit margins are low. The com- 
pany sees little difference between 
the two systems over a period of 
years 


Furthermore, Anglo-Iranian points 


out that income tax structures in 
Iran and the United Kingdom are 
such that the 1949 plan would cost 


the company at least as much in 
taxes as is paid by any company 
operating under a 50-50 plan in the 
Middle East. In some cases, the 
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tax cost to Anglo-Iranian would be 
greater than that to other companies 


Charge 3—Not Enough interest 
in Iran's Social and Economic 
Progress 

In the years 1948-1950 Anglo- 
Iranian spent $109,200,000 for em- 
ploye housing, health, and education- 
al, social and recreational facilities 
During 1950 alone, it purchased $60.- 
200,000 of Iranian currency for spend 
ing in Iran (at a rate of exchang« 
fixed by Iran that enabled the govern- 
ment to make a profit of $19,600,000) 
These figures are independent of 
royalty payments. 

The company fostered a spirit of 
partnership between members of the 
British and Iranian staff. Equality 
of treatment was given to all of equal! 
status, regardless of nationality 
Iranians received the same pay as the 
British in similar posts. 

Since 1911, Anglo-Iranian hag built 
21,000 houses for employes, most with 
electric light, treated water and prop- 
er drainage. The Abadan power sta- 
tion provides street lighting in the 
township of Abadan, plus low-cost 
electricity. A water pumping station 
at Abadan supplies almost as much 
water daily as the Metropolitan Water 
Board of London. 

Using mostly imported materials, 
the company built stores, canteens, 
restaurants, schools, theatres, swim- 
ming pools and clubs in Abadan, and 
similar facilities in oi] field areas. To 
develop local resources it set up a 
number of brick works, the largest 
turning out 4 million bricks monthly 

Fighting Disease Anglo-Iranian 
established a medical organization of 
100 specialists and 90 nurses, with 
57% of the medical staff and all the 
labor Iranian by birth. The com- 
pany maintained two hospitals in 
Abadan and a total of 853 hospital 
beds in all company areas. This is in 
addition to 35 clinics and dispen- 
saries and a nursing school estab- 
lished by the company. 

Education—-The company built and 
equipped more than 30 schools (at- 
tended by 20,000 pupils) and presented 
them to local education authorities 
Anglo-Iranian maintained the schools 
and housed many teachers. 

Anglo-Iranian provided facilities, 
free books, and funds for teachers’ 
salaries in establishing classes for il- 
literates. In 1935, only 8% of the 
labor was literate. It was hoped that 
by 1955 at least 40% would be 
literate 

Working Conditions—Ang)io-Iranian 
provided jobs for 70,000 Iranians, with 
good wages and free transportation 
to and from work. Workers housed 
by the company paid a small charge 
for upkeep, others were given allow- 
ances to equalize living costs. Em- 
ployes were paid for overtime, 24 
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holidays a year, and absence through 
iliness. The work week was about 
44 hours. In addition to retirement 
and insurance benefits, the company 
stressed accident prevention 

Recreation—-To provide relaxation, 
the company’s Social Services depart- 
ment established more than 15 swim- 
ming pools, 30 movie theatres, sports 
fields (soccer, hockey, etc.), and libra- 
ries. It also fostered two daily news- 
papers, a domestic science training 
center and a horticultural society 

Food and Clothing-To meet short 
supplies of food and clothing, especial- 
ly during World War Il, Anglo-Iran- 
ian imported “great quantities” of 
wheat, barley, rice, tea, sugar, meat 
and cheese, plus clothing and other 
necessities. This wag at a time when 
both food and shipping were scarce 
The company bought and installed 
flour mills, built grain stories, and 
opened shops. To avoid “extrem? in- 
flation,” the company granted wage 
increases, issued some foods free, and 
sold others below cost. 

In boosting Iran's own agricultural 
output, the company encouraged 
farmers by installing and maintaining 
irrigation pumps, by initial plowing 
and digging drainage ditches. 


Charge 4—Bad Management 
Practices 

Anglo-Iranian’s report makes this 
answer to Iranian charges of “bad 
practices”: 

Accusations have been made by the 
Iranian government “to the effect 
that (1) the company has been guilty 
of falsification of its accounts, (2) 
that it has used political interference 
in order to further its interests in 
Iran, (3) that it has encouraged ad- 
ministrative corruption in Iranian gov- 
ernment departments, and (4) that it 
has undermined the independence of 
the Iranian nation... 

“Not one shred of valid evidence 
has been or can be produced by the 
Iranian government in support of 
these accusations, and the company 
categorically denies that there is any 
truth in them whatsoever.” 


lran's Bad Faith 


During negotiations this year Iran 
has conducted a strong propaganda 
campaign against foreign interests 
Central figure in the nationalization 
drive was Prime Minister Mossadegh, 
symbol of an uncompromising anti- 
British popular movement in the coun- 
try. 

The country has shown no real de- 
sire to make a fair settlement of the 
dispute. As an example, both Anglo- 
Iranian and the British government 
late in May of this year appealed to 
the International Court of Justice at 
The Hague for arbitration. On July 5, 
the court issued an order asking 
Britain and Iran to refrain from any 
measures that would change Anglo- 


Iranian operations as they were be- 
fore nationalization took place. This 
was to maintain the status quo until 
the court could decide jurisdiction 

Iran renounced the order as invalid, 
and constituting interference in its in- 
ternal affairs 

Government Moves In Instead, 
Iran sent temporary directors of the 
new National Iranian Oil Co. to take 
over the British company’s installa- 
tions. When late in June the British 


, staff unanimously turned down an 


invitation to serve in the nationalized 
industry, interference in its opera- 
tions was increased 

Under pressure and persecution 
by Iran, the British staff of Anglo- 
Iranian gradually withdrew from the 
country. Eventually, British employes 
were no longer permitted to carry out 
their work, were denied entrance to 
the refinery and threatened with evic- 
tion from their homes and the with- 
drawal of transportation. On Nov. 4, 
the last member left Lran 

The gradual! British departure was 
accompanied by a shutting down of 
refining and production. Operations 
by Iranian personnel have been spas- 
modic and limited since the British 
left 


Where Matter Stands 


At present, there is no sign of com- 
promise over the vital issue of indus- 
try control, and no settlement in 
sight. Iran has made some effort 
to operate the industry with her own 
nationals, and to attract foreign tech- 
nicians other than Anglo-Iranian 
employes 

One possible solution lies with the 
International Court of Justice. Britain 
on Oct. 10 sent a full, written “memo. 
rial” to the court, dealing both with 
the merits of the case, and with the 
question of jurisdiction 

The court must first decide if it 
has jurisdiction. If it decides, yes, it 
can proceed to a decision, whether or 
not Iran appears to testify. Under 
the United Nations charter, if the 
International Court decides it has 
jurisdiction, its decision in the case 
would be equally binding on both 
parties 

At present, it does not seem the 
court will decide jurisdiction until the 
early part of 1952. 

Another possible solution would be 
oil operations under International 
Petroleum Co-operative Assn., whose 
secretary-treasurer is Howard Cow- 
den, also president of Consumers Co- 
operative Assn. Kansas City Al- 
though the international association 
has been negotiating with both Iran 
and Britain, the U.S. State Depart- 
ment sees little chance for such an 
arrangement. 

Meanwhile Iranian leaders are 
rharply split over the wisdom of sell- 
ing to Communist nations as an out- 
let for their oil. 
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Fuel Oils Tight in East, 


Demand for fuel oils continued to ahow a bulge over 
supplies in seaboard districts during the first week in 
December, but the reverse was true over most of the 
Midwest, according to the reports of oil marketers gen- 
erally 

Buyers at Gulf and East Coast points declared they 
ould find very few offerings of kerosine, No. 2 fuel, gas 
ils, and bunker oil, and prices for these products gen 
rally were reported “stuck to the ceilings 

On the other hand, tank car marketers in Chicago and 
Tulsa said they found few takers for heavy fuel, even 
at 15 and 20 discounts,” and most of them added that 
open market demand for No, 2 fuel was “very quiet.” 

Heavy fuel continued sloppy in most of the Mid 
Continent, and offering prices of some marketers ranged 
upward from $1.45 per bbl., Group 3. In Chicago, a sale 
f 50.000 gals. of No, 2 fuel at 10.375c was disclosed 
1 the price 
pipe line and inland waterway barge terminals ranging 
ipward from 10.5 In Kansas, No. 5 fuel was quoted 


from $2.15 to $2.40, off 17.5c per bbl. on the low 






a pared with transport lot quotations at 


There were two notable “sore spots" for gasoline 
Camden, N. J., and Chicago. A price war broke out on 
a broad scale at Camden and at Chicago price cutting 


was intensified after a week's battle 

In Camden, regular-grade pump prices slumped from 
le to 5.5¢ below prices prevailing elsewhere in New Jer- 
sey. In the first outbreak of price cutting since the state- 
wide war ended late in October, major-brand regular 
gasolines were selling at 17.9, 16.9c, 15.9c, and 14.9¢ (ex 
fe state and federal taxes) Price at one large, private- 
brand, multi-pump outlet was cut from 15.9c to 14.9c¢ in 
a move which the operator said was to meet cempetition 
of nearby major brand stations. Elsewhere in New Jer 
sey, the majority of regular-grade gaaolines were priced 
at 20 4c¢ (ex taxes), with others at 19.9c, 19.4c, and 18.9c 

Retail gasoline prices were down sharply in Chicago 
where a price war started late in November (see Dec 
5 NPN, p. 35) Postings were off as much as 8c at 
some stations In the city proper, regular-grade gaso- 
line was retailing at 14.9¢ at many major brand out- 
lets, and majority of private brands had settled to 13.9% 
at NPN press time However, both major and private 
brands reportedly were posted as low as 12.9c in Chicago 
proper, and price of 11.9c was seen at isolated suburban 
stations 
eral taxes 


Foregoing prices are all ex 6c state and fed- 


Of the specialty products, quotations for both scale and 
refined waxes declined sharply at New York, and white 
crude seale was off lc to 6c for FOB refinery and FAS 
steamer deliveries. On the other hand, demands for lique 
fied petroleum gases, recently about 125% of availabk 
supplies, were said to have shot up to 150% Group 3 
and Houston district prices were reported on smal] lots 
f propane and approximately double the 
some manufacturers (see page 47) 


“ceilings” of 


A tightening of fuel oil supplies in the Gulf was indi 


Ad 


} om Ora Gt. Cihery |.1672 * Citteago (5), 
6 Nations) Pree Bullding, NAtional MIT 


Sth &.. New York (20), COlL«ambus 5.1606 
5° Kas Van Buren &.. HaArrison 
* Houston (2), 320 Firm National Bank Bidg.. ATwood 0412 


Easy in Midwest 


cated by Asiatic Petroleum Corp., although the company 
did manage to buy two cargoes of gas oil in that area 
for export to countries cut off from their supplies in 
Iran 

Asiatic’s recent purchases from al] areas was relatively 
light, amounting to only 417,945 bbls. for 1952, of which 
310,000 was crude oil in the Middle East. The total lift- 
ings contracted for by Asiatic for the first three months 
of 1952 were up to 6,770,409 bbls., a portion of which, how 
ever, represented slippages of products originally set up 
for loading in 1951. For 1951, slippages thus far haves 
resulted in a decline from 51,765,648 bbls. contractual, to 
51,353,960 bbls. in actual liftings Of 974,523 bbls. of 
natural gasoline originally scheduled for shipment from 
the U. S. in 1951, 250,000 now have slipped to 1952, com- 
pany said 

Buyers other than Asiatic also declared that No. 2 fuel 
was extremely hard to find at the Gulf, and some said 
that bunker fuel was “impossible.” 

Along the Eastern Seaboard, fuel oil prices were firm 
despite abnormally warm weather. The unwillingness of 
New York Harbor marketers to make general offerings 
to some extent was attributable to the high tanker rates 
from the Gulf—$8.55 per ton (USMC plus 200%). There 
was said to be demand for kerosine and No, 2 fuel at 
prices 0.2c and 0.3c above the barge and tank car ceil- 
ings of most New York Harbor suppliers 

An advance of 0.1c in its prices for distillate fuels at 
Rutland, Vt., and Plattsburg, N. Y., due to higher freight 
costs, was reported by Socony-Vacuum Oi] Co., Inc., ef- 
fective Dec. 4 

Company's new yard price for kerosine is 12.1c, Diesel 
tank wagon price 14.2c, at Rutland New No. 2 fuel 
prices are 


Tank Car Yard Tank Wagon 
Rutland 11.1 13.8 
Plattsburg 10.7 10.9 13.5 


Plattsburg kerosine prices were unchanged 

Generally speaking, residual fuel oils were the hardest 
products to find at Eastern Seaboard points. Inquiries 
for light residual were placed at Philadelphia from points 
as far north as New England, according to reports. In 
the far South, one marketer said he was “in a gradual 
process” of reducing somewhat his sales commitments 
on bunker fuel because of his recently improved refining 
facilities 

Crude oil markets generally were unchanged In 
Michigan, however, Leonard Pipe Line Co., with OPS 
approval, announced an advance of 9c to $2.75 per bbl 
in its posted price for St. Helen and Rose City crudes 
effective Dec. 1. The company said it had filed a re- 
quest for an advance on Aug. 29 when pipe lines were 
extended to the two fields so that prices would be com- 
parable with other fields with pipe line outlets. A total 
of about 1,800 b/d of Michigan crude is involved in the 
increase 

In the Southwest, where Gulf coastal crudes continued 
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Summary of Daily Gasoline Prices (Dec. 4 through Dec. 10) 









































Monday | Aaa Thursday Wednesday Tuceday 
Meter Gasetine 83 Oct, KR (Premium): Dee. 16 Dee. Dee. 6 Dee. 5 Dee. 4 
W. Ton. (ror anUt: So Ten GNM. Gest'ns) = 132-13. 28 13.2-13.25 13.2-13.25 13.2-13.29 13.2-13.25 
(vor x. ** “se . ** ** “see 
BE. Tex. ( ‘ 2 12 12 
Cent. W. Tex. * peers oe =. =. ence ee ° 
Motor Gasoline 90 Oct. KR (Premium): : — 
N. Tex. (For shpt. to Tex.&N.M. dest'ns) 12.7543) 12.7543) 12.753) 12.75(3)_ 32 <4 
W. Tex. (For to Tex.&N.M. dest'ns) 12.5-12.7 12.5-12.75 12.5-12.75 12.5-42.73 La 21s 
gE. Tex. (T LD sepeseeseecoce 11.7012.75 11.75-12.78 11.75-12.15 Ll.jo-is +o 11. 70-4 
Cent. W. Tex. ¢ DE ndeesens 12 12 12 ad os 
Moter Gasoline 88 Oct, R (Premium) on on 73<2 
Oklahoma DB aiiteukteqnans 3 (2) 11.25-11.75¢2) ($21.38 38 73¢2) A rey : pas eu Tei2) 
western (Grow pen )41.25-11.75¢2) (2)11.25- 7342) (2) > T5i2 (< 73.4% # 
N. Tex. (For shpt. fo Ten aN ai aest'ns) = it sto-12. 75 11.575-12.75 11.575-12.75 £3.678-E3. 98 
W. Tex. (For shpt. to Tex.&N.M. dest'ns) 1242 1242) 1a i've 12 
B. Tex. (Truck Tsp.) ......+....... 11-75-12 11. 76-12 11. 75-12 ei 
Cent. W. Tex. (Truck Tnsp.) .... 12 12 12 , 
Moter Gasoline 86 Oct. R (Premium): _ 
Fe a Sat we Fron ye. dest’ na) 11.875-12 11.875-12 3 875-12 J3-900-28 pees 
ex. (For to Tex. ome 1244 122 (2) 2 
B. Tex. (Truck Tnsp.) se 11.5-11.75 11 5-12.79 11.5-11.75 11.5-11.75 11.5-11.75 
Meter Gasctine 64 Oct, R (Regular): 10.75-11.7 
N. Tex. (For shpt. to Tex.4N.M. dest'ns 10. 75-11.7 10.75-11.7 10.75-11.7 10.75-11.7 iaerg* 
he to Tex.4N.M deat ns) 1 75-11.25 10. 75-11.25 10 75-11.25 10.75-11.25 10.75-11.25 
B. Tex. (T Tnsp.) pasbtede 10. 75-11.20 10. 75-1i.zo 10. 75-11.25 10. 75-11.25 10. 75-14.20 
Cent. W. Tex. (Truck Tnsp.) . 2.2... 11.25 11.25 11.25 11.2 » 
Moter Gasoline 82 Oct, K (Regular): @ 
Oklahoma (Group ; 10. 25-10. 10.25-10.75 10. 25-10.75 10. 25- 10.75 
N. Tex.( For shpt. Pa hres ant id dest'ns) 10. jo-11.25 10.75-11 10. 70-13 10.75-11.25 
W. Tex. (For sh peers est’ae) 10.75-11 10.75-1 10. 10. 75-11 
ge. Tex. (Truck ‘Tnep . + 10..-11 10.5-41 10.9-11 10.0-11 
Cent. W. Tex. & SR 6K qucane 1 10.7 10.75 10.7 
Moter Gasoline 86 Oct. K (Regular): 
Oklahoma (Group 3) ............. «+ (3)10.25-10.5(2)5 (2)10.25-10.625 (2)10.25-10.625 
Midwestern (Group 4 basis) .. (4)10.25-10.75 (3)10.25-10.75 (3) 10.25-10.75 
N. Tex.(For shpt. to Tex.&N.M. dest’ns) 10. 75-1) 10. 79-41 iy. 10-3) Mrs P 
W. Tex.(For shpt. to Tex. &N.M. dest’ns) 10.75-11(2) 10. 75-11(2) 10. 75-1142) 10. 75-1142) 
Motor Gasoline 66 Oct. M & below: ’ 
Oklahoma (Group 3) .............-.+ ».5-9.875 9.5-9.875 9.5-9.875_ be 9 a9 
Midwestern (Group 4 basis) mse 9.7543) 9.7543) % 733) 
FR Te mp crete ES) hehe § Peeiihea ebribse ar oe ) 
10. 375-10. 54 10. 375-1 ) 
rock $.875-105 9.875-16.5 9.875-10.5 9.875-10.5 : 
9.5-10.5 9.5-10.5 9.5-10. y 
‘ 
3.85-15 13.55-15 85-15 3.85-15 13. | 
3.75-14.9 13. 75-14.9 13.75-14.9 3.75-14.9 13.75-14 
5.15-15.2 Te meee 15. 15-15.2 1. foe Te fie : 
15.06 6b. 1 : 
bal “ “ 2.9-15(2) 12.9-15(2) 
33 15(2) BY 15(2) Be 15(2) =3 3 : 
. . . 13.85-14.35 13.85-14.35 1 “4 * 
+ ere} Ter ere 13. 75-14.25 3.75-14.25 13.75-14.25 : 
2 re Hs 3 . 
LS. 7 - 
- “13. 12.9-13.25 2.9-13.25 12.9-13.25 P 
+5 at Hat) ” 2 8-13 2.8-13 12.8-13 : 
2. . 5 (3) 12.85-13.6 (3)12.85-13.6 (3) 12.85-13.6 Hy 
Sine Sis. (2)12-13.4 (2)12-13.4 (2)12-13.4 
7-13.9 i3.7- . 13.7-13.9 3.7-13.9 13.7-13.9 
-7-13.8 13.7-1 13.7-13.8 3.7-13.8 1 per * 
-9-13.5 1.9-13.5 11.9-13.5 1.9-13.5 11.9-13.5 - 
8-12 teas 11.8-12 1.8- 11.8-12 t 
: 
> 13.75-14 13. 75-14 13.75-14 - 
BBS ib ieay 12. 75(2) 12.752) 12. 75(2) : 
13. 75-13.9 13.75-13.9 13.75-13.9 13.75-13.9 
B 7p-1n 3c) id 75-12. 9c) 12.75-12.9(2) 12. 75-12. 9(2) 12. 75-12.0(2) 
BS St BF Sema ssc BSB BBB BBB eae iB 
( ) 12.9¢ 
ee BOTS: pppeeeets octane ratings, ” tndieated by the letter “R’’, are minimum ratings. Motor method octane ratings, where used, are indicated by ; 
etter “‘M"’ : 
: 
in strong demand, an export transaction involving about the slump in retail fuel oil sales had “tied up _— : 
20,000 b/d of Texas and Mid-Continent crudes for ship- terminals, but not to the point where pe “—e — 
ment during the first quarter of 1951 was disclosed. to _ — and tank car lots to other than the 
West Texas sour crudes continued plentiful. regular trade. 


It was a case of any early-season warm spell being of 
less importance than the continued high costs of re- 


ATLANTIC COAST placing fuel oils by tanker from the Gulf. There were 
plenty of bids, but few offerings. 
Warm Spell Fails to Shake Out Fuel Oils At New York Harbor, several small sales of No, 2 fuel 
were reported at 9.2c per gal., and bids at this figure 
Warm weather that brought retail fuel oil business al- frequently were made. The closely-held nature of sup- 
most to a standstill failed to shake out new offerings in plies was indicated in 17 suppliers’ 9c barge quotation for 
eastern wholesale terminal districts, according to reports No. 2 to their regular customers, with bids for product 
early in December. Quotations were unchanged and firm, 0.2c and 0.3c higher uncovered. One major at New York 
and, the weather to the contrary, bids at “premium” declared that he was making offerings of kerosine, but 
prices continued to appear for barge lots of No. 2 fuel only in return for equal quantities of No. 2 fuel. 
Sales activity was quiet on almost all counts. Several Residuals also were tight, and inquiries for 0-10 p. t 
marketers declared that fuel oil sales to retail custo- No. 5 fuel from New England buyers were placed as far 
mers “have slowed to a walk.” Others commented that south as Philadelphia. Two major marketers in the 
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Explanations of Price Tables 


The reader's attention is directed to the fol 
lowing explanations which apply to the Sum 
mary of Daily Gasoline Prices appearing on page 
45 and the price tables appearing on pages 48-53 
f thie leasue 

The letter “X" indicates a change in prices; if 
the change is on the low of the price range, the 
X" is adjacent to the low; if the change is on 
the high of the price change, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X 
to th ight of the new price 

Parenthetical] figures indicate number of com 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 51, all prices reported are shown 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup 
pliers (refiners and tanker terminal operators) 
ius an even larger number of other sources 

bbers, compounders, consumers, distributors 
brokers, tank car marketers, etc.) are contacted 
prices at regular intervals 











Southeast, because of improved refining facilities at the 
Gulf, reportedly were reducing gradually their sales com- 
mitments on bunker fuel 

While no transactions were reported in gasoline, prices 
were said to be “firm for the season Gasoline supplies 
were described as plentiful at all levels of distribution 


GULF COAST 
Fuel Oil Supplies Tighten 


Following active sales at the turn of the month there 
was a dearth of fuel oi] offerings in the Gulf cargo mar- 
ket, according to reports last week. On the other hand, 
gasoline was becoming more plentiful, but few interested 


buyers could be found 

Refiners’ quotations were reported unchanged and gen 
erally firm. The majority of refiners continued to offer 
miy to their regular accounts, particularly on kerosine 
and bunker fuel, the two hardest products to find 

The only two sales reported involved cargo-lots of 48 
52 di. gas oil, one of which was sold for export at 
Oilgram low, date of lifting An offering of one cargo 


of 53-57 di. gas oil to the Armed Services also was dis- 
losed by a major refiner Quotations for this grade 
ranged from 8.25 to 8.5¢ per gal 
t trade sources declared that fuel oil supplies were 
growing tighter Buyers said they could find no bunker 
fuel in general offerings, and most trade reports pointed 
to a dearth of general offerings of kerosine at 9c and No 
2 fuel at Sc, the prices quoted by most refiners to their 
regular customers Leas-then-cargo lots of No, 2 fuel 
were quoted at prices ranging up to 8.5c, although it 
was understood that bids from the upper Mississippi 
terminal trade ranged only up to “8.125c on the river.’ 
While buyers continued to search for cargo-size offer 
ings of fuel oils, sellers were on the lookout for buyers 
of gasoline, it was said. Most of the lower octane prod- 
ucts were in supply, and some offerings of 85 oct. regu 
lar-grade also were available, generally “at the lows.” 
No “discounts were reported, however. Supplies of 90 
oct. premium, priced from 11.75 to 12.25c, continued 
closely held, it was said 
Refiners reported no slackening in export demands 


46 


for sizeable quantities of avgas, kerosine, gas oil, and 
bunker fuel In order to obtain kerosine, some buyers 
also were willing to accept gasoline “tied in” with the 
sale, it was said. However, while export demands con 
tinued active, dollar backing of some of them was said 
to be hard to obtain because of foreign currency restri 
tions 


MIDWESTERN (Chicago-E. St. Lovis Area) 
Mild Weather Holds Fuel Call in Check 


Demand for fuel oils against contracts and open mar- 
ket trading continued to be held in check by spell of 
mild weather in Midwest last week, according to trade 
sources tefiners’ prices were unchanged 

Sudden drop in demand for light fuels from November's 
record brought truck transportation operations back in 
line, and some refiners said distillates now were begin 
ning to “pile up a bit” at some pipe line and river ter- 
minals 

Higher temperatures in Midwest states improved gaso 
line demand in large metropolitan areas, according to 
jobber reports, but in general, product followed seasonal 
tendencies Jobbers in three states said their casoline 
gallonage was running 12% over December last year 

Heavy fuels continued easy. Tank car marketers of 
fered an “abundance” of No. 6 oil at $1.45 to $1.50 
Group 3, for immediate shipment; refiners’ quotations 
ranged from $1.65 to $1.75 


CHICAGO DISTRICT 
Terminals Relax Grip on Residuals 


tecord warm December weather in Chicago District 
caused Independent river terminal operators to relax 
their grip on residual fuels during the first week of the 
month, but prices held steady 

Some unrest was reported in gasoline prices because 
of local gallonage fight at retail. Although sources said 
some companies had granted “special discounts” also 
known as “competitive price allowances for duration 
of retail fight, Chicago District terminal quotations wer: 
unchanged 

Light fuel prices were steady despite big slump in 
demand from November Primary suppliers said inven 
tories were high, but “not out of balance Sale of 50,000 
gals. of No. 2 fuel at 10.375c, FOB Chicago District, was 
disclosed by a reseller; quotations ranged from 10.5 to 
10.75 

Residual fuel was plentiful in the area with offerings 
from other refining districts still available at ‘shaded’ 
prices if buyer could take immediate shipment by tank 
car. Chicago suppliers, however, said low pour test ma 
terial for transport loading was “not soft 


CENTRAL MICHIGAN 
Slack Demand Still Hampers Residuals 


Most Central Michigan refiners expressed satisfaction 
with supply/demand status of all products except resi- 
dual fuels the first week in December. Residuals, they 
said, were hampered by warm weather and continued 
slump in demand from manufacturing plants 

While light oil shipments also slowed up during warm 
spell, refiners generally welcomed the chance to re 
plenish record November inventory withdrawals 

Gasoline generally was described as steady with high 
octane, premium-grade firm. Prices were unchanged for 
all products, and no open market trading was disclosed 
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Lubes Scarce, Specialties Plentiful 


Availability of refined products in Western Penna. con- 
tinued unchanged into December, with most lubricating 
pila still tight; scale wax and petrolatum plentiful. Re- 
finers reported fuel oi! demand fluctuating with change- 
able weather, with supplies generally not excessive. Prices 
were unchanged for all products. 

As in past several months, heavy demand for branded 
motor oils continued to absorb bulk of production of base 
lube stocks, with little material available for spot sale 
Heavy stocks especially showed no signs of easing 
Sright and cylinder stocks still were virtually unobtain- 
abl Several refiners stated they were unable to obtain 
bright stock even in exchange for cylinder stock. High 
bids for cylinder stock were reported, in one case 35x 
for 630 flash. Severa] refiners said their ceiling price 
for this grade was 30x 

Neutrals continued relatively easier, some refiners in- 
licated Light oil, 150 vis., was fairly readily obtained, 
and 200 vis. was reported offered in several instances 
for spot purchase in small quantities. One major asserted 
he was in “better position” on 200 neutral. Others main- 
tained spot quantities of this grade were not noticeably 
easier 

Scale wax market continued “unsettled,” refiners said 
Generally, domestic demand was spotty, with most re- 
finers reporting “softness,” and indicating they were 
‘adjusting prices” to individual sales. Export inquiries 
were “few and far between,” according to majority of 
sellers. Quotations in the field were unchanged, ranging 
upward from 4.75c per lb., in tank cars. White crude 
scale prices for export at the seaboard were off ic, 
quoted at 6c in packages, FOB refinery and FAS, New 
York. 

Domestic petrolatum prices continued firm. Export de- 
mand was slow, with refiners reporting competition at 
“low” prices at the seaboard. Several refiners said they 
were offering snow white at 8.5c, FAS New York. Re- 
sellers’ offerings at 8.125c, also were disclosed. Quota- 
tions at refineries ranged from 7.75 to 8.62% 


MID-CCNTINENT 
Open Market Trading Continues Slow 


Little change was noted in supply or demand status 
of most refined products in the Mid-Continent during the 
first week of December. Some refiners reported a slight 
drop in fuel oil demand, primarily due to milder weather 
in northern consuming areas, but others described ship- 
ments against contracts as good. Gasoline, as expected 
this time of year, continued to taper off, while most 
grades of lubricating oils remained strong. A few inter- 
refinery fuel oil transactions were disclosed, but open 
market trading generally remained slow 

Gasoline prices were off 0.1c in Kansas following re- 
ductions by one refiner. In Oklahoma, one refiner reduced 
his gasoline quotations 0.125c, but lows of price ranges 
were unchanged in that area. Majority of sources con- 
tinued to describe local and northern demand as “very 
good for season,” with sales easing but not as rapidly 
as normally expected 

Only other price change was in No. 5 fuel in Kansas, 
where prices ranged upward from $2.15, off 17.5c per bbl, 





Crude Oil Prices 


Leonard Pipe Line Co. advances prices for 
two Michigan crudes 9c per bbl., effective Dec 
1 (see p. 44). No other changes in crude oil 
prices reported during week ended Dec, 8. For 
complete crude price schedules see p. 46-47 of 
Nov. 28 NPN. 
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NPN Gasoline index 


Conts Per Gal 


Dealer T.W Task Car 
Dex le 15.29 11.462 
Month Ag 15.27 11.67 
Year Ago 15.49 11.38 


Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOR refineries or ter 
minals: Okle Midwest, W. Penna Calf N. Y¥. Harbor 
Philadelphia, Jacksonville, Boston and Gulf Coast 











when one refiner reduced his quotation that amount 
Meanwhile, most marketers said demand for residual re- 
mained light, although one East Texas refiner said buyers 
indicated they were willing to pay higher prices now 
than they were three weeks ago. Majority, however, 
still were bidding under $1.65, FOB Group 3 basis 

One Kansas refiner said he had bought both light and 
heavy fuels from refiners in that area recently at “low 
published prices.” Sale of several cars of No. 6 was 
disclosed by another Kansas refiner at $1.70, FOB plant 
A few marketers reportedly were still offering No. 6 fuel 
they purchased several weeks ago at $1.45, Group 3 basis, 
but resellers the past week said their cost price for No 
6 generally was $1.50 

Reports indicated that No. 1 fuel was stronger in the 
tank car market. Several resellers said they could find 
little No. 1 under 0.125c “off published prices.” They 
added that No. 2 could be bought in small quantities at 
7.875c, Group 3 basis, for resale. 

Most grades of lubricating oils remained in tight sup- 
ply, refiners said. One in Oklahoma said market prob 
ably would remain firm at least through first quarter of 
1951. He added demand for lighter solvent oils still was 
slack compared to other grades 


Gasoline Price Index Drops 0.5% 


WASHINGTON A decrease of 0.5% in price index for 
gasoline has dropped Bureau of Labor Statistics’ over 
all oil price 0.2% to 125.6 for week ended Dec, 3. Com 
plete index, based on Platts Otgram quotations is 
shown below for weeks ended on dates indicated (104) 
equals 100) 





» (hanwge 
Nev. 26 
Dee. 3 Nov. 76 Dee. 4, ta Dee 
195i 1961 i950 5, ton 
Crude & products 125.6 125.9 121 0.2 
Crude 13 , 133 1 ( 
Refined products 124.1 124 i 
Gasoline 131 132.1 
Kerosine 131.1 131.1 6 
Distillate fuels 1s 6 1M.6 
Residual fuels 103.5 103 7.2 
Lubricating . 92.1 v2.1 86.0 
Natural gasoline 116.4 116.4 107.3 


While not on a comparable basis with above oil index 
bureau's wholesale price index for other commodities 
based on 1926 was down 0.4% at 177.0 for week ended 
Dec. 4. Bureau corrected last week's figure to 177.7 


LP-Gas Demand Up Sharply; Prices Vary 


NEW YORK-—Demand for liquefied petroleum gases 
which recently has been running 125% over available 
supplies, has now shot up to 150%, according to some 
trade estimates Dec. 5. However, threatened shortages 
in the Southeast is said to have been averted with warmer 
weather, although some marketers still are from 10 to 14 
days behind on shipments to that area. 

Group 3 and Houston District prices were described 

(Continued on page 56) 


47 


wae 








Oil 


PRICE SECTION 





Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT DEC. 10 


Prices herewlth are reproduced from Pilatt's OILGRAM Daily Ot 
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GASOLINE 


ORLAHOMA ‘(Greup 3) 
63 Oct. KR Prem 


60 Oct. KR Prem 
sa Cet mh Pret 11 2 
«4 Oct. KR Prem 
4 Oct FR Ree 

(ret nh Kee I 25.10.75 
“4 q Rh Reg 1.2 1 Zim 
60 Oct M @& below +> 0 87Se 


MIDWESTERN ‘(Group 3 baste) 

3 Oct. KR Prem 

60 Cet. KR Prem 

“ Oct KR Prev 11.2541 
4 Oct. RB Reg 

2 Oct KR Reg 

“oO Rh Ree 4:10 26-10.7 
60 Oct M @ below ». 75 


N. TEX. (Fer shyt, to Tex, & N.M., dest’ns.) 
93 Oct. R Prem 13.2-13.25 
0 Oct KR Prew 12.7513 
RnR Pre 11s i2 
6 Oct KR Pren 11.875-12 
“% Oct KR Reg 10.75-11.7 
e232 Oct KR Reg 10. 75-11.25 
s0 Oct KR Reg 10.75-11 
© Oct. M &@ below (2)9. 75-108 
W. TEX. (For shpt, to Tex, & N.M, dent'ns.) 
03 Oct. R Prem 
” Oct KR Prem 12.5-12.75 
* Oct. R Prem 1202) 
“4 Oct. R Prem 122) 
4 Oct KR Rex 10. 75.11.25 
“2 Oct. FB Reg 10.75.11 
(het n Kee 


10.75-1142 
Oct. M & below 10. 375-10.5(3) 


. TER. (Truck Transpt.) 


eo 
. 
93 Oct. R Prem 12 
© Oct. R Prem 11.76-12.75 
Oct. KR Prem 11.75-12 
6 Oct. R Prem 11,5-11.75 
4 Oct. KR Reg 10. 75-11.25 
2 Oct. R Reg 10.5-11 
© Oct. KR Reg os 
60 Oct. M & below 9 875-105 
CENT. W. TEX. (Treck Tramept.) 
93 Oct. R Prem 
90 Oct. R Prem 12 
S68 Oct. KR Prem 12 
4 Oct. R Reg 11.25 
#2 Oct. R Reg 10.75 
0 Oct. R Reg 
© Oct. M & below 95-105 
ARK. (For shipment te Ark. & La.) 
8 Oct. R Prem 11.75 
6 Oct. KR Prem . 
Oct R Reg 10.75 
© Oct. M & below 9 625 
KANSAS (For Kansas destinations enly) 
“" Ot R Prem 
ss Get K Prem i 1s 
eA Ot KR fren all wé 
2 Oct R Reg 

Oct KR Keg elt 11 42 
ae Oct Ma be “ . 10.8 


EXPORT 
inane Oils 


$1 NEW YORK 


TY 14N 





WESTERN FPENNA. 
Bradtord- Warren: 

90 Oct. R Prem 

46 Oct KR Reg 

ou Olty 

0) Oct. R Prem 

6 Oct. R Reg 
Pittsbargh: 

90 Oct. R Prem. 

86 Oct. R Reg 


CENTRAL MICHIGAN 


guaranteed; for subscribers’ private use only and not for resale of 
distribution or publication. During period of short supply, some sellers 
and at times all sellers, withhold quotations to new customers or the 
posting of Grm prices but give O/LGRAM the prices they otherwise 
Would quote to the trade im general and which they confine to their 
regular customers only. and such prices appear in the price tabies 
Octane ratings are ASTM; Research Method ratings, indicated by letter 
R, are minimum ratings; Motor Method ratings are indicated by lette: 
M. For further details of price conditions apply to any NPN—OILGRAM 
Office or see back of any OILGRAM Price Service invoice 


For complete price service delivered daily from nearest O/LGRAM 
publishing office, New York, Cleveland and Houston, address Piatt's 


(FOR Central Michigan refineries) 


90 Oct. R Prem 
6 Oct. R Prem. 
4 Oct. R Reg 
82 Oct R Reg 


Str. run gasoline, excl 
Detroit shpt 


OH10-—Quotations of 8.0. Ohio for delivery to 


Ohio points 
43 Oct. R Reg 


CALIFORNIA 

Los Angeles dist.: 
90 Oct. R Prem 
80 Oct. R Reg. 


San Fran. dist.: 


$0 Oct. R Prem 
80 Oct. R Reg 


San Joaquin Valley dist.: 


90 Oct 
80 Oct 


R Prem. 
R Reg 


LUBRICATING OILS 


WESTERN PENNA. 


Prices are for sales made, or offers reliably 


Price Service, inc., 1213 West 3rd &t., Cleveland 13. Ohio. Annual 
subscription rate in U. &.: $150 per year, payable in advance 
145-155 vis. at 210°, 540-560 @, No, § col 
13.75-14 10 p.t 32.5 
12.75(2) 1S pt 31.5 
25 p.t (2)30-33 
13. 75-13.9 
12.75-12.9(2) 
Cylinder Stocks 
= +4 600 s.r. Giterbd’! 2513) 
650 ar 27(3) 
600 4 29<3) 
630 4 3012) 
(3)14-14.78 MIDCONTINENT LUBES 
easiness 7 FOB Tulsa basis. Bright Stocks, vis. at 210° 
Neutrals, vis. at 100°, 6-10 
12.25-12.5 sie 


Neutral Olls—C enventional 


(3)10.5-12.125 Pale Otis Cet. 


60-85 vis 2 15.542) 
86-110 vis 2 15.5(2) 
150 vis 3 16.5-17.5 
180 vis. 3 17.5-18 
200 vis 3 17.5-18.5 
250 vis. 3 18-19 
14.0 280 vis 3 18.5-19.5 
300 vis 3 19-20 


Bright Steck—( onventional 


200 vis. D: 
13.3-16.5 10-25 p.p odbtatcncee 33 
12-14(2) 


Bright Stock—Solvemt 


150-160 vis. 0-10 p.p., 95 v.1 34°35 


Neutral Otle—Seolvent 


170-180 vis., 98 v.1. . 
200-210 vis., 90-96 v.1 
300 vis., 95 v.i. 


24.5-26.25 
25-26.5(2) 
27.5-28 


Cylinder Stocks 


600 s.r., olive green ...... a 


reported, to jobbers & compounders only 


Viscous Newtrals——No. 3 col 
Vis, (180 at 100°) 420-425 4 


Vis. at 70° F. 200 





0 pt 31.5 

10 p.t 30.5 

15 p.t 29.5 

P (2)28-31 

150 Vis, (143 at 100°) 400-405 

0 pt . 30.5 

10 p.t 279.5 

15 p.t 23.5 

25 pt (2)27-30 LUBRICATING OILS 


BE Seas a ee ee for 
Tank Car 
Fluorescent color for Buyers 
solvent extracted and 
additive lube oils. UNIFORM 


LOR 
coun: 


PATERSON 4, N. J 





+. 
Petroleum Colors 
PATENT CHEMICALS 











HIGH QUALITY 


DEEP ROCK OIL CORPORATION 





Lis 
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Oil PRICE SECTION 








SOUTH TEXAS LUBES 


(Vis. at 100° F, FOB 8. Tex., 
domestic and/or export ebipment 


‘Sans tes for 


Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT DEC. 10 


KEROSINE, GAS & FUEL OILS 


PALE Ola: oBLAnUMA (Group 3 CENT. W. TEX. (Truck treapt.) 
Vie. Coler yo eo 3 o.38 2. oe er 
- a Diesel 8. 75-9.25 
= 1%-2% ob6eneeee (2)12-12.514) Range oi) . 9-9 2512) ot sa a5 
see 2-3 phatnerticent¢ (2)13-123.5(4) 58 & above D.l. Diesel 8.9-9.375«2) No, 1 fuel ... 92 
band 2-3 ae Samia 1416) No. 1 fuel ‘ §.75-0.25 No, 2 fuel : se 
= + fed peedvensae 1516) No. 2 fuel (5)8.25-8.75 No, 5 fuel 
- 16(6) No, 3 fuel 85.25 6 Saat 
1200 3-4 (2)17-17.5(3) No. 6 fuel (4)$1.65-1.80 me. © ton eaenes 
2000 4 (2) 18-1914) 
MIDWESTERN a 3 basis) 
aun ems 41-43 ww 9-09.25 KANSAS (For Kansas destinations only) 
F (2-44 wow 9.75 12-44 wow (2)9.4-10.5 
Vis. Color od oe oe ll 52 & below Diese! (2)9.3-8.625 
100 ‘ 58 & above D.I. Diesel ... 8.9-9.75 58 & above Diesel (2)9.3-8.875 
ae 5 96) cock se pe cad 12-12.514) No. 1 fuel 875-9 No. 1 fuel (2)9.1-10.25 
ase 5-6 aN. (2)13-13.5(4) No. 2 fue (4)5.25-8.5 No, 2 fuel (2)8.5-9.875 
ee oe cotee 14(6) No. 6 fuel (3)$1.65-1.75 No. 4 fuel 
r= 5-6 ° : 1516) N % fue «82.152 40 
300 os : . 16(6) N. TEX. (For at te > Ten. & N.M. dest’ns.) No, 6 fue $1.75-2 0042 
L 5-6 . (2)17-17.54) 41-43 ww . 8. 75-9.5(2) 
00 56-6 (2) 18-1914) au“ ww wens 9-10 
58 & above D.I. Diesel .. 8.25-10 ARK. (Fer shipment te Ark. & La.) 
No, 2 fuel es i) 
en 6 Gun $1. 65-1.8 (2-44 ww eS 


Tractor fuel 


Diese! fuel 52 & below 


Ww. TEX. Ge Ot, & Oe & N.M. dest'ns.) 

















erceece 
5°s Cw 
o 


NATURAL GASOLINE oa ae Diesel fuel S# & above 
42-44 wow s 25-108 Ne. 3 Sect 
68 & above DI No, & fuel 25 
(Group 3 & Breckenridge prices are to biend- No. 1 fuel + No, 4 fuel $2.35 
ers on freight basis shown below. Shipments No. 2 fuel 8.5-9.25 No. 5 fuel $2.15 
may originate in any Mid-Continent minufac- . 6 fuel $1.65-1.50 No, 6 fuel $2.00 
turing district.) 
BE. TEX. (Truck trnept.) 
FOR GROUP 3 GE-OB GG. occcestosses 99.2512) WESTERN FENNA. 
a 7 875 , 412-44 wow eeees 9«3) 
a 2 a eames 58 & above D.I. Diesel 8.25-9.25 RenttesG-Wassene 
No. 1 fuel wand 9.125 Kerosine 1104) 
FOR BRECKENRIDGE OB Reker eeterheeres: No, 1 fuel -. ‘é 
Or 70 7 ) N s ft (5)$1.75-1.85 No. 2 fuel 10 10.75 
ade 26- 6.375 Quotations 6 fuel $1 1 No. 3 fuel 10.25 
36-40 gravity fuel 10 
On Oty: 
Kerosine (2)11-11.25 
No, 1 fuel 10.7513) 
No, 2 fuel ° 10.544) 
No. 3 fuel 10.5 
Marketer of Petroleum Products 36-40 gravity fuel 10.5 
Pittebergh: 
Kerosine 10.75-11.75 
No. 1 fuel 10.7511 = 
New No. 2 fuel 10.375-11.375 
York Be. 3 GBEE cnc cs sccccces eves 7 
36-40 gravity fuel 10.25-11 , 
f 


CENTRAL MICHIGAN 
(FOB Central Michigan refineries.) 


| Cra™)¢ “UNITED REFINING COMPANY, WARREN, PENNSYLVANIA Range oil 11.86-13.25(3) 


9 










| 46-49 w.w. kero 11.55-12.55 \ 
| P.W, distillate 11.4-123) > 
No. 2 fuel (2)10.75-11.3 
\ TO JOBBERS ae ae 
U.G.1. gas oll &.5-9.7 
( No, 5 fuel (2)8-4.8 
. WHO MARKET THE geile: are 
( iT tat. f 6.0. Ohio f delt i 
\ WORLD'S FINEST MOTOR O1L fj exec mr avery 
‘ Kerosine .... 11.9 : 
( ) No. 1 fuel .... ob eeeses oy | 
+45 ; No. 2 tuel sees 10 
y ® Qualified jobbers and marketers who seek the Seed dani bs eek: og! 
" finest quality in 100% Pure Pennsylvania Lubri- 
y . . CALIFORNIA 
cants are invited to contact UNITED. From San Joaquin Valley: 
: \ d l h h 1 id =< TAG, dc ctivgnccausese 12.6-13 
4 ; ; Heavy fuel (PS 400 e068 60 $1.95.2.06 
producing wells, through pipe line, to two modern Lune fue es 300)" pats a 
» P > . i i fuel oe 10.4-11.5 
\ refineries, UNITED provides every essential step ) Stove dist. (PS 100) 11.013 
; . . . Los Angeles: 
" in assuring a responsible source of supply. ped pint a 
| Heavy fuel (Ps 400) $1.75-2.00 
| eecses thee 
100% P Pp 1 ‘ i . . 
OO% PURE PENNSYLVANIA OL ms fon ee Sem +116 
Datsuns G.C.O A. PERMIT No. 24 San Francisco: 
i ed b—~. F +} G48 GAM «2000 12.5-13 
! a 7 vy fuel (PS 400) ..... $1.95-2.05 
Dinest fost (PS B00) ooo. 10 eins / 
( D cesces y 
REFINING * COMPANY Stove dist. (PS 100) ..... : 11.9-18 


DECEMBER 12 1981 








Oil PRICE SECTION 
Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT DEC. 10 
ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operators 





CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank 
end ior 





truck tr 






wt lote FOB refin 








































terminals and inland waterway barge FOB their terminals, Ships’ bunkers prices are exclusive of lighterage. 
92 Oct. BR . by 83 Oct. R Kerosine 
(saacline Distriet Prem. G ay - .. ~e 34 Reg. Gasoline Ne. 1 Fuct 
R Prem N.Y. Harbor 13.85-15 13.85-14.35 (3) 12.85-13.6 eves (18) 10.1-10.242) 
KR Prem 13. 5-13.625 do barges 13. 75-14.9 13. 75-14.25 (2)12-13.4 wane 10119) 
Kh Reg Albany .. 14.95-15.2(4) 14.7-15.2 (2)12.7-13.7(6) 12.7-13.7(2) 10.4(9) 
Rn Keg 12. S-12. 625 Baltimore .. 12.9-15(2) 12.9-13.25 11.9-13.5 11.9-13.5 10.3(10) 
do barges . 126-13 11.8-12 es 10.2(4) 
tight Fuct Otte Baton Rouge hin re peD 11.1 9.7 
oti 11.26-11.75 do barges . nt ie: : 11 cees 
N 2 fuel (3) 10.5-10.75(2) Boston 14.95-15.7 14.96-15.2(2) 13.7(7) 12.7-13.7 10.3(14) 
Charleston .. 13.3-14.475 13.3 12.3-12.475 12.3-12.45 10.4(5) 
Heavy Fuct Otis eee Christi 12.5 11.5 11-5 . 
No. 5, low sulfur ouston 12.25-13.3 11.25-11.3 11.25-11. 
io. & hie anew —< = do barges (2)12-12.25 11.25-11.3 11.25-11.5 
Ne. 6, low sulfur 1 Jacksonville . 13.3-13.6(2) 12.6(7) 12.3-12.6 
4 7 35-8.25 
No 6. high sulfur 71-8 25 Miami 13.6 26 eet 
Mobile . in4 12.4(2) 12.4 
New Haven 1513) 15 13.5(2) 13.5(2) 
New Orleans 12.6 12 11.6 11.25-11.3 
do barges . 12.6 11 11.2-11.25 
WAX Norfotk 12.9-14.6 12.9-13.2 11.9-12.3 11.9-12.6 
Pensacola 4 a4 4 - 
WESTERN PENNA, (T.C., in Bulk) wy 35. 38-08.8 16.1 3 1-188 133 
§ 13.7-1 
White (rude Seale Pt. Everglades § 13.6(3) 13.6 12.6(4) . 
22-124 Ame 4.75-5.5 Portiand . 15.06-15.3(3) 15.05-15.3 13.8(3) 13.8 
+126 Ams ‘ 5 Providence 14.96-15.2(3) 14.95-15.2 13.7(4) 13.7 
Savannah 13.6(3) 13.342) 12.3-12.6(4) 12.3-12.6 11.1(7) 
SEABOARD Tampa 13.4(3) 13.3-13.4 12.4(4) 12.3-12.4 10.9(7) 
Meiting pointe are AMP, 3° higher than Wiimington 
[MP Prices are for carioad lots; domestic N. Cc 13. 15-14.55(2) 13.15-13.2 12.15-12.55 12.05-12.55 10.5(7) 
( prices are FUR refinery senile in bags of 
4 Dis fully refine-d. siabe loose Export prices 
J are FAS, scale in bags or bbis., fully refined 
| ¢ in Dage or cartons 
a 
Orede Seale n.¥ A N 7 Diese! O08 Light Diewes 
meting ee Cee Gas House No.5 Fuei No.5 Fuel Shore Plants Ships’ Bunkers 
| . - —_ S)n No. 2 Fuei Gas Ou (10 p.t.) (15-60 p.t.) (50 cet., 55 G1.) (45 cet., 45 2.1.) 
Fully Kefined N. ¥. Harb. (19)9.1-9.2 9.2-9.6 (12)$3.23-3.56 $2.87 (6)9.5-9.6(2) $3.90(5) 
‘ do barges. (17)9-9.25 9.5 (12)3.20-3.46 2a ee coos 
; 4 - : Albany 9.4(12) 9.8 9.8(4) eee 
“en 4 — + Baltimore 9.2410) 9.3 3.2313) 2.87 9.615) 3.9014) 
-. , do barges 9.15) . 3.2013) 2m P cos 
Baton Rouge a4 as - 2.22 6.8 3.49 
do barges ee 2.19 ee soe 
40 Ps Boston 9.3114) 7 3.26(6) 9.715) 3.94(3) 
43.5% Charleston 9.415) 2.73(2) 9.512) 3.90(2) 
‘ Houston 8625-9 = * (2)8.5-9 9 
do barges .(2)8-8.5 235 ecee oses 
Jacksonville . 10.108) eee 10.1(6) 4.24215) 
Miami 10.1 10.1(2) 4.242(3) 
Mobile 9.542) ee ocee 
NAPHTHAS & SOLVENTS New Haven 9.3110 3 363 2705) ~ 
New Orleans 8.5-8.7(3) - ° 8.7-9.1(2) 3.4913) 
(FOR Group 3) do barges 8.7 . es es o* cose 
cae Stoddard solvent 11.97503) Norfolk (5)9.2-9.4 96 3.18 2.82(2) 9.6(4) 3.90(3) 
: Gleanere naphtha 11.8712) Pensacola .. 9.5 mn sont par 9.5 - 
VM &P. naphtha 11.8754) Philadelphia 9.2(10) 9.3 3.10-3.25(3) 3.1016) 9.6(8) 3.9015) 
Mineral spirite 10.875(4) do barges . 9.119) - sees eee oe os 
Rubber solvent 11.8753) Pt. Evergiades§ 10.114) 10.15) 4.24214) 
é Lacquer diluent (2)12. 125—12.625(2) Portland «+» 9.409) 9.8 +s +s 9.814) 4.03 
Benzol diluent (2)13.125-13.425 Providence .. 9.3(9) 9.7 am 3.24(2) 9.7(4) 3.94-4.07 
Savannah .. 10.1(7) cess 2.76(2) 10.1(5) 4.24215) 
WESTERN PENNA. Tam 10(5) oe 10(6) 4.20(5) 
; Ou Oty: Wilmington. 
; Grebtess extent 16 N. ¢ ‘ 9.4(7) o« 9.5(2) 3.90(3) 
- 
Pitteburch 
@Moddard solvent 1513) 
No. 6 Fuet No. 6 Fuct Banker © Heavy 
ONIO. Quotations of 8.0. Ohio for delivery to No. 6 Fut No Sulfur Neo. 6 Fuel Max. 1% Fed Diess 
4 Ohio potots Ne Sulfur Guarantee Max. 1% Sulfur Ships’ Ships’ 
Vv M&P. Naphtha 17.0 <suaraatee Barges Sulfur Barges Bankers Bankers 
Mineral epirite & stoddard solvent 16.0 N.Y.Harb. .(13)$2.45-2.50 $2.45(13) $2.55-2.63(2)  $2.55-2.60(3) $2.45(11) $3.57(3) 
Rubber solvent 14.875 Albany ee 2.50 nas anes ote nae eee 
Baltimore 2.4816) 2.4514) 2.60 260 2.4514) 3.57 
Baton Rouge. 1.88 1.85 eevee es 1.852) a.m 
&, TERAS (Track Traspt.) Boston . 2.51(9) 2.51(5) 2.51(5) abe 
Stoddard svivent 11.25 Charleston 2.34(2) 2.31(3) 2.31(3) ees 
Corpus Christi 1.88 1.85 1.85(3) 3.15 
Houston (4)1.85-1.90 1.85(7) 1.85(11) 3.24(5) 
CENT, W. TEX. (Track Traapt.) Jacksonville . 2.3116) 2.2816) a eee 
Gtoddard solvent 10.5 Miami ..... 225 2.2212) 
Mobile 1.93 1.90 
New Haven 2.47(3) 247 
KANSAS (Fer Kans. Dest's. only) New Orleans 1.88(3) 1.853) 
Stoddard solvent 118 Norfolk 2.4313) 2.4014) 
Pensacola .. os 2.10 
Philadelphia 2.48(8) 2.4518) 
ATLANTIC COAST Pt.Evergiades 2.2512) 2.22(2) 
V.M.ar. Mineral Portiand 2.54(2) 2.51 
Naphtiba Spirits Providence . 2.47(5) 2.47(2) 
New York Savannah 2.3415) 2.3114) 
Harbor m4) 16(5) Tampa .. 2.1915) 2.1614) 
Philadel (3)16.6-17 (4)16.5-16 Wilmington, 
Baltimore 15.512) NM. CO. sess eves coos eees 
Boston — 17.543) 16.514) reh octane ratings, indicated by the letter 
Providence 16.514) ngs, where used, are indicated by the letter * 
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Oil PRICE SECTION 





Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT DEC. 10 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS MEXICAN BUNKER PRICES 


Cargo prices are FOB ship at U. S. Gulf, minimum of 20,000 bbis., and are by refiners only to CU. & DOLLARS PER BBL. OF 199 LITERS 
other refiners, export agents, or tanker terminal operators. The Ggure in parentheses after each 
orice indicates the number of companies quoting that price. 





Banker C 
Bankers) 

Aviation Gasoline (MIL-F-6572) (Saige 

Grade 115/145 .... .. 17.98 Meztenn Gat? 

Grade 100/130 .... -. 16-16.75 Tampico $1.95 $3.7 

Grade 91/96 .... 15.75 Vesaesus 1.95 Lo: 
Moter Gasoline Minatitian 1.95 3.7 

92 Oct. R (Premium) 12-12 .25(2) 

90 Oct. R (Premium) ° 11. 75-12(2)-12.25 Pacific Const 

55 Oct. R (Regular) . ~-» %2C3)-11.6 

83 Oct. R (Regular) ‘ . 10. 75-11-11 .25(2) Guaymas $2.50 $3.95 

79 Oct. R eves : : 10.5-11 Manzanillo 2.50 3.6 

70-72 Oct. M Leaded .. 10-10. 25-10.75 Salina Crus 2.50 350 
Kerosine & Light Fuels 

41-43 kerosine oa) 

No. 2 Fuel ....... ° . 8.6) 

Gas Otis 

43-47 Diesel index ; .. 88.125-8.25 

48-52 Diesel index -. §8.125-8.25-5.375 

53-57 Diesel index -. 8.25-8.3756-6.5 
Heavy Fueis—Cargoes 

No, 5 Fuel, 0-10 p.t. . ‘ es $2.35(2)-$2.50 

Bunker C Fuel ... . $1. 75(2)-$1.85(3)-$1 .90 


Research octane ratings. indicated by the letter ““R"', are minimum ratings. Motor Method 
wtane ratings where used, are indicated by the letter ““M’"’. 





























. Posted Export Prices of Socony-Vacuum Overseas Supply Co. for Sale in Cargo —_... 
(Prices are per bbi. of 42 U. 8. gals.. exclusive of local port or other governmen rges 
sales taxes, ete., if any; FOB point indicated, for gravities shown; 2c per bbl. differential per This, in just @ few words, is the story of 
degree of gravity applies for gravities below and above those shown.) Plott’s OILGRAM Price Service. 
Type of Price API Effective Since 1923, it has been 
Cree Per bei. FOB Point Gravity Bate throughout the industry os the foremost 
Arabian $1.75 Ras Tanura, Saudi Arabia 36-36.9 Nov. 1, 1960 
: daily olf price reporting agency. tt hes 
Qatar $1.81 Umm Said, Qatar 39-39.9 Nov. 1, 1951 A 
Arabian $2.41 Sidon, Lebanon 36-36.9 April 1, 1951 constantly been top management's mojor 
traq $2.41 Tripoli, Lebanon 36-36.9 April 1, 1951 source of oll price information, and with 
good recson. 
: 
. « « « OULGRAM hes the largest staff of 
1 AVIATION GASOLINE PRICES <= + On hey ap 
(Prices are for tank cars, barge or truck transport lots; aviation i meet sh) price reporting agency. 5 
MiL-F-5572, unless otherwise noted.) OILGRAM is the complete 
" see most » : 
pay Grade 100/138 Grade 91/96 Grade 86 : h ; ; ‘ ilable : 
New York, N. Y¥ 6908006 condos 17.6-18.6 15.6-16.2 the off 
goaen, Stee ode eeeeeeeocne 18.2 15.95 te aoa, : 
ortian e jaewee. ” © eeeene <- un = a GRAM complete con 4 
Philadeiphia, Pa sevadetoa ; oo ne ence - ++ OW Geo the 
Baltimore, Md. . ote eek. 17.96 15 & fidence of its subscribers. More thon : 
Rortetk, ve. “ séene dnepeeewss 17.85 15.6 ninety ovt of every one hundred oil men 
arieston 3 . . os - 18 15.7) whe once renew their becrip- 
New Orleans, La. (Baton Rouge) .. 17 4.75 evbcoribe _ } 
; SE: WG: Sacbb odapdannyrat 16.5-17.25 14.5-15 tions year ofter yeor. | 
| oe Sines ~~ t 
in your operation, you 5 
| LAKE PORT TERMINALS be on OlLGRAM Price Service subscriber. 
Buffalo Clevetana Detrott Tolede We invite you to occept o week's Tricl : 
| 88 Oct, R (Reg) oe. ceccecc clea eae — _ oe Ne > ae Snes See 
' Kerosine wee Sidbhoaaaidicusace ae eae — i is no obligation on your port whatsoever. , 
MOOT Fue «206s cccevccescesscesses 11(3) ceee ¥ . letter request your compony f 
i it 1 Us sdnentdadcdlensiavednenede ee aoeas iene vo! A bal = : 
we DS TD - ids ceceentecseaceedecess See ons - letterhead is all thot is required. : 
! 4. eae . ; 9.25 tedoy 4 
| No. 6 Fuel ....... oebe ; 9.53(2) BBS ae m : 
Platt’s 
WESTERN PENNA. (In Ships’ Bunkers, Diesel Fuel Banker © Fuct Price Service 
(Bbis., carloads; tank car, 1 - 1 on , or Deep Tank Lots) (P.S. 200) (PS. 400) 
Snow White e ° (3) 5s 
lm Wane pestqet eee. ae ae San Pedro, Calif, §3.44(5) (4)$1.70-1.85 1213 W. 3rd S$t., Cleveland 13, Obie 
Cream White o° «++ €3)6.875-7.875 San Francisco .. 3.6514) (3)$1.75-1.90 
Light Amber = .. (4)5.625-6.125 Portiand. Ore. .. 3.86(4)  (3)§$2.00-2.15 
Amber . in a (4)5.375-6 Seattle, Wash. .. 3.86(4)  (3)§2.00-2.15 
CE cccccess ee . (2)5.25-5.375 
of refiners, FOR refineries, in cents per gai., co. 
tank cars or transport trucks) Refiners of 
Com- In- Com- ~~} and Petroleum 
mercial dustrial mercial t¢ Mork Prod 
; ‘Ptetriet Propane =—s Butane Butane 
N. ¥. Harbor 7 ee e " 
Philadelphia na ; Main Offices: Refinery, 
Baltimore - . “ Pittsburgh, Pa. Texas City, Texas 
Hastings 
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Oil PRICE SECTION 





Tank Wagon Prices 


Prices for gasoline do not tmelude taxes; 
tmepection fees Ge shown m neat column 
ecparate column, tmelude Ye federai, 
county tages as tndicated m footnotes 
aise do net tnciude tances 
footnotes 


Atlantic 
White Piaeh 


ATLANTIC 
REFINING 


Allentown, Pa 
Aitoona 

Erie 
Oreenaburg 
Harrieburg 
Philadelphia 
Pittsburgh 
Heading 
Reranton 
Wilkes Barre 
Witiiameport 
York 
Wilmington 


md Ad nd ed nd 


Bridgpt Conn 
Hartford 
New Haver 
Herat Ma 
Fall River 
Bpringfeld 
Worcester 
Prov RK. 1 
Camder R 
Newark 
Albany, N. Y¥ 
Binghamton 
Bu fale 
Eimira 
Rochester 
Syracuse 
Watertown 
Baltimore, Ma 
Riehmond Va 
Charlotte, NLC 
Jacksonville 
Fla 
Miami 


PASDAAASS 
So Ca2zersieHw 


Sennnese 2 ene were 


4 
9 
Mineral Spiritte V.M.4P. 
Tw. Tw. 


Philadeiphia, Pa 16.6 18.0 
Pittsburgh 20.0 71.0 


Heavy Fuel Otte—T.W 
Ne. 5 No. 6 
Philadelphia, Pa 8.48 6.90 
Notes 


KerosineThru Penna, & Del,, 


add 2c per 
Poy for tw 


deliveries of lees than 25 gals 
one time. Camden—Add le for deliveries of 
toe 200 gale 2e for less than 100 gale 

Mineral Spirits prices also apply to Stod- 
dard Solvent 


CONT'L. iN B Prices are Continental's 


tankwagon prices Current selling 
On prices may vary from those shown 
because of local conditions.) 


( encce Demand 
N-tane (3rd Gase- 

(regular) Grade) line 
T 


Denver, Colo 
Grand June 
Puebdio 
Casper, Wyo 
Cheyenne 


Bithiny Mont 


Twin Falls, Ida 
Albuquer,, N.M 
Roswell 

Santa Fe 

Mus ee, Okla 
Oklahoma City 
Tulsa 


ene eeesian ee ere eeee 
Gr ecunonvnnnwovecyrs 


Taxes: 

Gasoline tax column includes these city taxes 
Albuquerque & Roewell, O.5e; Santa Fe, ic 
Cheyenne, ic; Casper, ic 

Salt Lake City and Twin Falls gasoline 
and kerosine prices apply for deliveries of less 
than 200 gais.; 200-399 gals.. deduct 0 5c; 
400 gals. and over, deduct le 


Notes: 
TW. prices are to consumers and dealers 


they do, however, elude 
Gasoline tazes, 
end state tae also city and 
Kerosine 
keroeme taxes where 
Discounts, f any, are shown in footnotes 


effect Dec. 10, 1951 


as posted by principal marketing companies at 


their headquarters offices, but subject to iater correction 


Inepection fees per gai.. 
unless otherwise specified, are as follows 

1/40c om gasoline; Ark. 1/20c¢; Fla. 1/%& 1m 
2/25e; Kans, 1/100; 
tank wagon prices Nev. 1/20¢; N. C. 1/4e; 
levied are indicated in 


shown im Ala 


1/40c; Tenn. 2/5e; 
These prices in 


yROWN 
Av. 80/87 
tT. 


=f2 
¥ 


a 


jails. & over 
San Fran., Cal 
Los Angeles 
Fresno 

Phoenia, Aria 
Ren Nev 
Portiand, Ore 
Beattie, Wash 
Spokane 

Tacoma 

Boise, Idaho 

Sait Lake, U 
Honolulu, T. H 
Fairbanks, Alaska 
Juneau 


wwenozooorn4sce 
wa neneegere~4nee 
ee SASS SSS4HSAe 

vocvecovosrere 


(ex all taxes) 
San Fran 10 
Loe Ang 
Fresno 
Phoenix 
Reno, Nev 
Portiand, Ore 
Seattle, Wash 
Bpokane 
Tacoma 
Boise, Idaho 
Salt Lake, U 
Honolulu, T. H 
Fairbanks Alaska 
Juneau 


eeevrourgcrrnece 


Taxes: 
Boise—*e gas tax applies to motor fuel 
only: aveas taxes are 2c federal, 2.5¢ state 
lake—Te gas tax applies to motor 
only; avgas taxes are 2c federal, 4¢ 


Honoltulu—8 Se gas tax applies to motor fuel 
only; avens taxes are 2c federal, 4¢ terri- 
torial Standard Diesel/furnace ofl price ts 
ex lec territorial Nquid fuels tax. All T.T 
prices are ex Hawatian gross income tax of 
1% to resellers, 2.5% to consumers. 


Notes: 

Gasoline-——For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0¢ for 40-199 gals. ; 
0 Se for 200-300 gais.. except for deliveries to 
Marine trade itn Alaska (excluding Chevron 
Aviation 80/87) where 0.5¢ differential applies 
to 40-300 gal. delivery; for less than 40 gals. 
add 4 0c gal., except at Honolulu add 4.5¢ for 
less than 40 gals. ‘to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City ap- 
ply to all quantities tn excess of 40 gals 
Prices for Chevron Supreme (Premium) are 
2.0 gal. higher than Chevron (Regular) for 
quantity delivered, except at Salt Lake which 
is 1.5¢ gal. higher. For tess than 40 gals. de- 
liveries, add 4.5¢ gal. to 400-gals.-and-over 

except at Honolulu, add 5.0¢ gal for 

than 40 gals. (Marine) and less than 100 

(Shoreside). Add to Chevron Aviation 

80/87 quantity delivered prices, 2.0¢ for 91/98 
5.0¢ for 100/130, and 8.0c for 115/145. 

Kerosine—T.T. prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals. For 
other deliveries: less than 40 gals., add 4c; 
200-300 «als.. deduct 3c; 400 gals. & over, 
deduct 4c; tank car-truck trailer, deduct 5.5¢ 
Salt Lake City posted tank truck price is for 
minimum 40 gal. deliveries 

Standard Diesel/Furnace Off & Standard 
Stove Oll—T.T. prices are for deliveries of 400 
gals. or more. For other deliveries: 40-199 
gals, add tc; 200-399 gals, add 0.5¢; 
than 40 gals.. add Se 


HUMBLE sue 

(eanoling 
On Regular 

T.W. Retall Taxes Wagon 

Dallas, Tex 4.0 19.0 6.0 
Ft. Worth 14.0 19.0 6.0 
Houston “0 19.0 4 g 
San Antonio. 14.0 19.0 6 


Notes: 


T.W. prices are to all classes of dealers and 
consumers 


included in both gasoline and kerosine prices 


3/100¢; ind 
Neb. 2/10% 
1/se; 8. D 


1/32c; Minn. 5/200c; Mo 25e ; 
N. D. 1/200; Okla. 2/25¢; 8. C 


and Wisc. 3/100c 
Kerosine inspection fees only; Ala. 1/2¢ 


lowa 1/S0c; Mich. 1/5¢ 


Paso (rasoline 
‘ 


TANDARD , 
$ Tw. Tases 


Atiantic City, N. J. .. 14.6 
Newark . . 14.6 
Baltimore, Md 
Cumberiand 
Washington, D. C 
Danville, Va 


~ 
~ 


Richmond 
Roanoke 
Charieston, W. Va 
Fairmont 
Parkersburg 
Wheeling 
Charlotte, N.C 
Hickory 

Mt. Atry 
Raleigh 
Salisbury 
Charieston, 8. C 
Columbia 
Spartanburg 
New Orleans, La 
Baton Rouge 
Alexandria 
Lake Charlies 
Shreveport 

New Ibperia 
Knoxville, Tenn 
Memphis 
Chattanooga 
Nashville 

Little Rock, Ark 


sue eEroeeuae 


eccoocococoecoeoocooesoo 


SSCS ECS SCHAAAASS SS VTAaAnee 
4eeKn CoCr Ceuenegr~wh. 


CMOHUSCSe SK HNeSCeSVeoor* 
vecooecoooeoceooos 


weoeaeaKarnee 


1" T.W. & Steel - 
Spirits VM. 
Newark, N 


3,600 gals. & over 17 

Steel bbis. ..... 23 
Baltimore, Md 

3,600 gals. & over.. 15 

Steel bbis 24 
Washington, D. C 

100-499 gals. .. ‘ 19 

500-3509 gals oes 18 

3,600 gals. & over.. 16 

Steel bbis. ... - @ 


FUEL <7 oe 
No 2 No.4 No.6 
Atlantic City, N.J 13. 
Newark, N. J - 3 
Baltimore, Md 13 
Washington, D. C. 13 
Norfolk, Va. - 3 
Danville . . 
Petersburg . 14 
Richmond . . “4 
Roanoke . 
Charlotte, N. C 
Hickory 
Raleigh ° 
Charleston, 8. c 
Columbia .. 
Spartanburg 1 
Taxes: Louisiana kerosine prices” do not in- 
clude le state tax 
Notes: 
Kerosine No. 1—Atlantic City prices are 
for deliveries of 300 gals. or more; add lc for 
100-299 gals., 2c for less than 100 gals 


$3.754 $3.006 
3.69 2.0 
3.85 2.88 


Gomes . ; 
pweVearaiacrVven=w, 


IMPERIAL 


(Prices are per imperial gal.; to 
arrive at price per U. 8. gal 
on subtract 1/6th) 
7 : 


St. John's, Nad 

Halifax, N. 8 

St. John, N. B 

Charlottetown, 
PE 

Montreal, P. @ 

Toronto, Ont 

Hamilton, Ont 

Winnipeg, Man 

Brandon, Man 

Regina, Sask 

Saskatoon, Sask 

Calgary, Alta 2 3 

Edmonton, Alta 0 

Vancouver, B. C 22.0 1 
(*) Price is for Esso Extra (Premium) 


we rcoaseae 


on: 
Gasoline taxes are provincial taxes. 
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Oil PRICE SECTION 
Tank Wagon Prices (Continued) 





SOCONY VACUUM 


Mobiigas Aireraft 

Grade Grade Grade Mobdiigas (Regular Grade) 
Gasoline #0 91 lee 6 Come. =Dir, Cons. Dir. 
Taxes T.W. T.W TW. tH. TL. BW. F.W. 


sits 


New York City: 
anh ee 


oe 
355 


Bronx 


eS 
ue 


Richmond 
Albany, N. ¥ 
Binghamton 
Buffalo 
Jamestown 
Mt. Vernon 
Piattsburg 
Rochester 
Syracuse 
Bridgeport, Conn 
Danbury 
Hartford 
New Haven 
Bangor, Me 
Portland 
Boston, Mass 
Concord, N. 
Lancaster 
Manchester 
Portamouth .. 
Providence, R. I 
Burlington, Vt 
Rutland . . . es es eee 
Tank Wagon Prices Bu flaio NX. Rochester 
Minera] Spirits eesce - 18.5 20.0 
V.M.&P. Naphtha 20.5 18.5 21.5 

: N.¥.C. prices do not include 3% city sales tax applicable to price of gasoline (ex 
Discounts: 
Mobil Kerosine—-Mt, Vernon T.Y. leas 0.5¢ for deliveries of 300 gals of more 
Mobilfuel Diesel—All points, Oc for T.W. deliveries of 800 gals. or more 
Mobilheat—-Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more 
Notes: 


everr 
evuer- 
S&S. aeeese 
S&S 


Yor erevrrere 


on. een enseoe 
“© 
on. O84 SCaHaHee 
ere Caoeuwnreeoe 
- 


oenren. wuwoe 
vena: weo~- 


ovens: 


10 


ADA ASST SHASASSSASSSSASPS*sesesee 


SeUreOC ONS Hw REEK CREA AAA 


22.8 13 
o° 14 


~ 
— 


BOSCH HSOCEOH EK USSG KrOeEe4ta4awas 


eY¥Vevenwnoavrnee 


wneecu4ee 





es 


Syracuse V.M.&P. price is in steel barrels. Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals 
a Effective Dec. 4 


OHIO STANDARD 
Aviation Gasoline-Cons. T.W. 
Sehie 86 Sehio Naphthas & Solvents—Cons. T.W. 
SR. ©. V.M.aP. 
sol } Varne- Sol- 
vent vent 
20.0 20 
0 2 
0 20 
pau) 


Avia. 
62 


Akron 
Canton 
Cincinnati 
Cleveland 
< 


‘olumbus 
Dayton 
Lima 
Mansfield 
Marion 
Portsmouth 
Toledo 
Youngstown 
Zanesville 0 23 26.0 19 1 19 2 21.5 2 
Taxes: Hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting 
A-10 to supplier 
Discounts: Sohic Aviation—on contract to hangar operators and resellers, 2c off consumer t.w 


20 
20 


23 


SASSSSASASASS 


ee 
13.9° 13.9° 2.9° 
purchase with State Tax Exemption Form 


SeOeeEeEseeoan 
oe ee ee ee 
Pe 
SCeCeEeooeuEeUeoe 


BERBERS 
ecoceocoo 


2e 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. or more; less than 100 gals., 6.5¢ higher. Prices at 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 909 gals., 0.5c; 1000 to 2499 gals, 0.75¢; 2500 to 4999 gais., ie; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals, tank wagon price, 50 to 249 gals.. 0.5c; 250 to 490 gals, ic; 500 gals. or over 1.5¢ 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.5. prices are at company-operated stations 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of K 
indiana bulk plants where the company’s prices are publicly posted entucky 
Red © rade 


; Standard 


ney 











—- -—— Stanolet Furnace 
1-99 100 gals. 100-17 175-399 400 gals. 
gals & over gals. gals. & over 


Chicago, Il 
South Bend, Ind 
Detroit, Mich 
Mpis.-St. Paul 
Des Moines, Ia 
St. Louis, Mo 
Wichita, Kans 
Omaha, Neb 


“4 Covington, Ky 
Lexington 
Louisville 
Paducah 
Jackson, Miss 
Vieksburg 
Birmingham, Ala 
Mobile 


Montgomery 
Milwaukee, Wise Atianta, Ga 


Fuel Olis—T.W.—Chicago, Mi. . Augusta 
Stendaré _ Stanciex Fire-Chief Gasoline Macon 
Heater Oil Furnace Oil yer 
Gasoline Jacksonville, Fla 

1-99 gals 15.8 Ww. Ww. Miami 

103-149 gals 14.58 . Pensacola 

> . Dallas, Tex 

150 gals & over 4.3 Port Worth Tampa 

150-399 gals . x Wichita Falls 

400 gals. & over ° Amarillo 


Stanotex Stanoler an — so 


Fuel A Fee € San Angelo 
1-749 gals . 10.65 9.5 Waco 
750 gals. & over 9.9 8.75 Austin . 
Taxes: St. Louis, Mo., gasoline tax includes ic Houston ee 
city tax. Des Moines, Ia., kerosine and furnace San Antonio 4 0 80 kerosine lc, Mississippi, kerosine 0.5¢ 
oll prices do not include 4c state tax State Port Arthur 14.0 80 N iy 
sales, occupation, consumer & use taxes to be Notes:—Dealer t.w. prices apply also to all Netes: 


added where applicable classes of ¢ 8 with delivery of Consumer t.w. prices are same as net dealer 
* *Temporary”’’ price SO gals prices 


AO OE ALES AE AINE 


s~ovowneveog 


. D 


aasraseanssed 
Seoooooaouccs 
Vee oene van 
ovacwanvaw 
Cvacwan: aw 
SoM ese ROAR OSe 
~ ow 
eoeeterere2roorevoveece 
seoecoscoeoocesosceo 
eceseseuanvaxruHere 


Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2e city; Birmingham, lc 
county; Montgomery, lc city & lc county; Pen- 

. le etty Other taxes not included in 
80 prices: Georgia, kerosine, 1c; Montgomery 


SSSSsaOeaeaseae 
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MILLIONS OF BARRELS 


147 
1048 
14a 
1950 
1961 
1951 


1981 


MILLIONS OF BARRELS 


STATISTICS 





GASOLINE STOCKS 








948 


1949 1950 


NOVEMBER 








1948 


Gasoline Stocks 
Fast of Rockies 
Kbis 


71.734.000 
4 255.000 
7. 5OR 000 
94,134,000 
98,711,000 
95,630,000 
99 609 000 


RESIDUAL STOCKS 


West of Rockies 
Bbis 
15,817,000 
11,.356.000 
17.109.000 
14,871,000 
13,767,000 
13,883,000 
14,538,000 





1949 1950 | SEPT 


OcT NOV 


DISTILLATE—-KEROSINE STOCKS COMBINED 





MILLIONS OF BARRELS 


1947 1948 





1949 950 


NOVEMBER 





Distillate and Kerosine Stocks Combined 


1947 «N 
1948 
1949 
1950 
1951 
1951 
1941 


vember 
( Novembe 
(November 
(November 
(November 
(October 
(Septembe 


Rast of Rockies 
bis. 
66,012,000 
3,855,000 
7,853,000 
9,552,000 
7,884,000 
7,186,000 
119,935,000 


CRUDE Oll STOCKS 


West of Rockies 
Bbis 


15,.948.000 
15,883,000 
15,626,000 
12.087.000 
8.801.000 
9.262.000 
9.412 000 





MILLIONS OF BARRELS 


1947 1948 


1949 1950 SEPT 


oct NOV 





NOVEMBER 195) 








NOVEMBER 195 














Residual Stocks Crude Oil Stocks 


17 
1948 
14) 
1950 
1951 
1951 
1951 


54 


(Novemibe 
(Novembe 
(Novemb« 


(Novembe 


Novembe 
(October 


(Septembe 


Fast of Rockies 
Bois 


29,575,000 
40,267,000 
28,593,000 
28,556,000 
31,807,000 
$3,220,000 
32,638,000 


West of Rockies 
Bois 


2,880,000 
36,766,000 
36,519,000 
16,492,000 
14,984,000 
15,350,000 
15,574,000 


1947 
1948 
1949 
1950 
1951 
1951 
1951 


Includes foreign 


30) 
30) 
30) 
30) 


(November 
(November 
(November 
( November 
(November 30) 
(October 31) 
(September 30) 


East of Rockies* West of Rockies 
Bbis. Bbis. 


201,366,000 
214,938,000 
218,728,000 
219,921,000 


232,532,000 
225,535,000 


NATIONAI 


PETR« 


29,719,000 
35,128,000 
37,282,000 
30,095,000 


29,629,000 
29,365,000 


/LEUM NEWS 





STATISTICS 





RUNS TO STILLS—CRUDE PRODUCTION Crude Runs to Stills 
East of Rockies West of Reckice 


a BUNS TO STHKLS we ba 


| CRUDE PRODUC TIOn 





1947 (November 30) 4,443,100 847,500 
1948 (November 30) 4,767,500 904,600 
1949 (November 30) 4,448,700 844,100 
1950 (November 30) 5,148,800 935,800 
1951 (November 30) 5,666,750 994,750 
1951 (October 31) 5,503,600 985,800 
1951 (September 30) 5,577,000 981,400 


D>H?KM''—'—c="“ 


SSSS 


Crude Oil Production 


East of Kockies West of Reckics 
ba ba 
1947 (November 30) 4,361,600 929,600 
1948 (November 30) 4,721,500 953,200 
1949 (November 30) 4,337,900 871,600 
1950 (November 30) 4,933,900 956,900 
1951 (November 30) 5,158,957 984 650 
1951 (October 31) 5,259,480 988,200 
1951 (September 30) 5,279,500 981,000 


'™:RZXRJA. GGG. GGA 


\N 
SS 


MILLIONS OF BARRELS DAILY 
SGE£X GG 
GS. 


SSS 
S 
SNS 


NSS 


(Figures used for charts and tables are from Bureau of 
Mines reports for 1947-50. The figures for 1951 are from 
1947 1948 = 1949-1950 API weekly statistics—figures used are for date nearest 

NOVEMBER to end of month and will be revised as Bureau of Mines 
reports become available.) 











Gasoline Consumption by States in August 19511 


(American Petroieum Institute Figures) 

Tax Kate? — : : ——- & Months Ending With —— 
August duly 1951 A 96 Aus., August 1961 August 1960 
Cents (rallons Gallons (rallons Gallons 

6 4. 496.000 7 51,507,000 ‘ ( 427,210,000 379 ooo 
> 22,471,000 é 20,387,000 174,221,000 153,373,000 
; 16.540,000 7 34,627,000 + § 281,457,000 251,341,000 
o04 GOD S87. 782,000 377,790,000 + 2 2.903, 179,000 503,478,000 
495 G00 53,212,000 49,179,000 ‘ ? 200,000 306,928,000 
768,000 51,342,000 48,610,000 6 f Quo 334,740,000 
1.546, 000 10, 367.000 9,720,000 + 000 66,725,000 
7.660, 000 y 000 131,050,000 
7 650,027,000 501,525,000 
5.434,000 512,075,000 
086 000 131,934,000 
420.000 509 .412,000 
229,000 2 604 OO 520,512,000 
080,000 53,902,000 644,555,000 
377,000 12 517,338,000 492,552,000 
284,000 15 472,000 381,876,000 
,917,000 ‘ 393,153,000 363,656,000 
455,000 i 58,536,000 368 000 
074,000 “ 3 202.000 356,180,000 
. 260,000 , ) 01 oOo h 543,000 
624. 000 3,024,000 ; 128.000 
627,000 . 117,000 457,000 
OOo 5,600, G00 12 162,000 203,347,000 
. . . 


co4oeewn 


28,200,000 607,000 q 701,000 161,000 
49,631,000 911,000 + & ’ Q00 307 762,000 
° . . . 


~~ 


15,464,000 975,000 : § 000 &8, 896,000 

132,077,000 , 626,000 .7 2,000 550,105,000 

21,280,000 , 973,000 4 000 151,433,000 

295,431,000 076,000 32 38.000 752,655,000 

000 82,581,000 r 3.000 613,125,000 

5,000 33,756,000 78,704,000 169,604,000 

000 207,687,000 ‘ g 596,024,000 501,432,000 

000 66,681,000 05, 867,000 471,136,000 

519,000 55,065,000 ‘ k 875,000 341,071,000 

7,000 212,362,000 + 6 569,701,000 476,670,000 

7,000 15,435,000 665 000 113 688,000 

058 000 5 5,000 40,618,000 , 068 000 306,783,000 

South Dakot 4 BS 452,000 32,506, 000 31,599,000 } 5,269,000 183,385,000 
Tennessee 7 46.334, 000 76,269,000 61,449,000 24,282,000 470, 146,000 
Texas 085, 000 5,712,000 548, 7 347,111,000 903.621. 000 
Utah > 21,534,000 2 5.000 7 50.957 .000 137,264,000 
Vermont 690,000 11,465,000 . . 5 860,000 64,514,000 
Virginia 2,542,000 84,067,000 v 5 450,000 548,453,000 
Washingtor 2 70,377,000 72,175,000 : 179,000 446. 061,000 
Weat Virginiatt O00 37,751,000 57,310,000 245,934,000 
Wisconsir 05,239,000 106,910,000 103,416,000 ms, 000 660 361 00 
Wyoming 5.194.000 17,406,000 16,324,000 ; 257,000 89,121,000 


oe 


— whee ~ 
Se SSOK ORK HK AHF ePeKerre *aw *eauececarceaeg 
SSRBWOHUVONOwYONweS 


anu 
ro 


Total 46 States and D 511.000 001,102,000 3, 752,604,000 654,000 976,322,000 
Dally Average 25,307,000 129,068,000 121,055,000 727,000 106,898,000 
Change from previous year 
Total Change + 248,408,000 +23 332,000 
Percentage change in Daily + 6.62% + 9.19% 
* Not available at time of printing 
' These are state tax rates per gallon. In addition there is the federal tax of 1.5¢ per gal 
tt Includes estimates for sales to U. 8S. Government 
t In general, these figures include all gasoline sold or consumed within the confines of the state, regardless of whether it was for a taxable or 
nontaxable purpose. 
*?t Increased Ic August 1, 1951 
**t In July report, this rate should have been recorded as & decrease of ic 
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Miami territory 


6100 gallon 1951 Smith 
Fruenauf 
BRUCE &. HACKETT ©o., 
Mo. Hiland 
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For Sale 
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1000 Gallon capacity : 
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ght weight tank equipped with ma d 
valves. Price. $300.00 PERKRINE OILS, Rex 
iM, Sharen, Pa.. Phone Sharen 6503 


1950 Fruehauf, 5000 
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621 West 58th &t., 
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etured by Penn 
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LP-Gas Demand Up 


(Continued from page 47) 


h quotati 
imate! double the 


ms repor 


anufacturers 


lings of several suppliers are 4c for p 
FOB Group 3, re 


fron 


for butane-propane mixtures 


sales reportedly have been at prices ranging 
ve 
Houston area, odd-car lots of propane are said to 
iffered at 6.5c, compared with ceiling prices 
ne sellers ranging as low as 3.37% 
At New York Harbor, distributors of one marketer 
started paying 8.5c for propane Dec. 5 under his new 
hedule for tank car/truck transport jots, effective De« 
Other propane prices at New York range down to 7: 
Pressurized tank cars are tight sources said, and 
several large marketers of LP-gas are said to be buyers 
of “supplemental” lots of propane and butan¢ 
Demand for LP-gas now is such that “black market 
trading casily could develop,”’ one declared, adding 
that his efforts to buy 100 cars of propane, with tank 
ears furnished, had been 


been 


trade 


source 


unsuccessful 


Crude-Products Price Spreads Unchanged 


WASHINGTON 
erages and refined 
by Independent 
ber were ur 


Spreads between crude oil price av- 
products price averages as computed 
Petroleum Assn. of America for Novem 
whanged from October--$1.14 per bbl. for eight 
erude petroleum areas and nine refinery markets includ 
ing California, and $1.03 per bbl. for seven crude petro 
leum areas &@ eight refinery markets not including 
California 

With crude il ce 
individual product 


averages unchanged, changes in 
averages were insufficient to effect 
spreads. For country as a whole, product 
down 0.0ITc per gal. for gasoline and 0.04c 


changes in the 
averages were 


56 


for heavy fuel; kerosine and light fuel averages were up 
0.03¢ and 0.04c, respectively. For area east of California 
gasoline was down 0.01lc, heavy fuel 0.05« kerosine and 
ncreased 0.04c and 
November 1950, and October and 


ne 
IPAA's averages for 
November 1951, follow 


ue] averages 0.06« respectively 


Table I—California Included 


Kefined products in ® Nov 
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Table Il—California Excluded 
Refined products in # Nov (et 


1950 1961 
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Exempts Cities Service Family Prices 


WASHINGTON ..Office of Price Stabilization in letter 
order released Dec. 10 has exempted from Ceiling Price 
Regulation 63 all sales of lubricating oil 
tween Cities Service Oil Co. (Del.) 
Oi Co 


products be- 
and Arkansas Fuel 


Order, L-9 to Sec. 3 
panies are ultimately 
New York 


CPR 63, noted that both com- 
controlled by Cities Service Co 
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Tear out the reply card on the opposite page, circle the number corresponding to that of the 


particular items on which more information is desired, and mail 
The numbers are placed at the end of each article 


servie 


AuTomatic 
TRamsmarssiom 
FLUID 


Transmission Fluid Dispenser 
(Service Stations) 

A portable dispenser for automatic 
transmission fluids incorporates an 
all-steel drum cover which fits snugly 
over an original 14-gal. container, and 
is locked in position by three thumb 
screws. This is said to provide as 
surance that the lubricant maintains 
refinery sealed purity. A hand pump 
lifts the fluid from drum through 
a meter and a 7 hose into the car 
transmission Unit is mounted on 
four large, ball bearing casters for 
mobility Lincoln Engineering C 

Circle No. 1 on Reply Card 


Cieans Fuel Oil Heater Tubes 


(Bulk Plants, Terminals) 

A new cleaner is said to remove 
carbonaceous deposits from the tubes 
of fuel oil heaters without need for 
lismantling of the equipment. The 
cleaner is pumped through the tubes 
for a number of hours with the meth- 
od varying from installation to in- 
stallation. Cleaning is said to result 
n greater efficiency, and one exam- 
ple cited says an exchanger which 
would heat the oil to only 170 deg. F 
with the boiler at full load, readily 
leveloped an oil temperature of 270 
jeg. F. after cleaning. Fuel oil heat- 
ers, particularly those used on bunk- 
er C oil, in any plant, can be depend- 
ably cleaned by the method, manu- 
facturer says. Magnus Chemical Co 

Circle No. 2 on Reply Card 
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not even postage 


Concrete Floor Maintenance 


(General) 

A concrete preserver is said tt 
minimize dust. In addition the prod 
uct seals the surface, prevents mois 
ture from penetrating, and makes the 
floor impervious to alkalies, grease 
acids, etc., manufacturer says. Floor 
also is said to be easier to keep clean 
Multi-Clean Products, In« 

Circle No. 3 on Reply Card 


Light-Weight Tractor 
(Transportation) 

A new light-weight truck tractor 
in the heavy-duty field weighs less 
than 10,000 Ibs., including fuel, oil 
and water and has a gross hauling 
capacity of 50,000 Ibs. The new mod 
el is conventional in design and is 
gasoline powered. The front axle, set 
back under the engine, bears 5,620 
ibs. of the total chassis weight of 
9,390 Ibs., loading the rear axle with 
only 3,770 Ibs. and able to carry a 
greater-than-usual semi-trailer load 
with ideal weight distribution, manu 
facturer says. The engine may he 
either one that develops 145 h.p 
or optional extra, a 165 hp. unit 
The tractor has a 142-in. wheelbas: 
transmission with helical gears in 
third, fourth and fifth speeds, pressed 
steel-alloy frame to which all brack 
ets and cross members are bolted for 
ready servicing. Brakes are air op- 
erated (7.25 cu. ft. compressor), and 
clutch is single plate. Cab is all steel 
with curved windshield for increased 
driver vision, company says. Auto- 
‘ar Co 

Circle No. 4 on Reply Card 


Drum Handling Device 
(Warehouses) 

A new horizontal drum handling 
device is said to be easily attached 
to any industrial fork truck without 
removing the forks or making any 
hydraulic or mechanical connections 
The new device is said to be auto- 
matic and is self contained unit which 
fits over the forks and is fixed to 
them with two screw type clamps 
One or two standard drums can be 


There is no charge for this 


picked up with the drum handle 
by lowering it over them while th« 
truck is slowly backing away The 
rear clamps are spring loaded and 
snap under the lip of the drum. When 
crums are lifted, gravity action locks 
the clamping hooks in place, and 
there is no load on the springs at 
any time, company says. In deposit 
ing drums the truck is moved forward 
until the forward clamps are fre« 
then the channels on the truck are 
tilted back Truck is backed away 
to free rear clamps Philadelphia 
Division, Yale & Towne Manufactur 
ing Co 
Circle No. 5 on Reply Card 


Magnesium Can Fork 
(Canning Plants) 

A lightweight can fork made of 
magnesium has been designed to 
streamline and speed can handling 
operations, reduce lifting effort and 
employe fatigue. The tines are non- 
rusting and individually replaceable, 
company says. Handles are perman- 
ent or detachable and are available in 
straight or angle type. Cross bar is 
made of rectangular tubing for maxi- 
mum strength, company says. Mag- 
line, Inc 

Circle No. 6 on Reply Card 








ILLINOIS 








P. R. GIRARD 


Fectory Representative 


Champion Compressors 
Globe Hoists 
Wheaton Brass Works 


327 S$. LaSalle S 
Chicage 4, til 








SERVICE 
STATIONS 


INDIANA 





Everything in Bulk Plant 
and 
Service Station Equipment 
INDIANA OlL EQUIPMENT CO. 


417 Madison Ave 
indianepolis 4, Indiana 











OFFERING THE OIL INDUSTRY THE 
FINEST IN OlL EQUIPMENT 


@ BULK PLANTS 

@ SERVICE STATIONS 

@ TRUCK TANKS 

@ ENGINEERING 4& SERVICE 


COFFIELD SUPPLY CO. 


1626 Se. Main S Sevth Bend 24, Ind 








KENTUCKY 


THERES A Gasboy PUMP 


FOR EVERY SIZE CONSUMER ACCOUNT 


FRED H. TOWERY EQUIP. CO. 


735 €. troodwoy Lowlsville 2 





MAINE 





in MAINE its 


gould equipment co. 


Box 16)!-Portlend, Maine 


20 years of equipment service to the oi! 

men — «6lbelk 6 oplent service station 
truck tank 

reiph govid 

« gerry 


bud” berrett 
den kelley 





MICHIGAN 








R. V. SEAMAN CO. 


Michigan's largest wholesaler of 
truck tank, service station and 
bulk plant equipment 


SAGINAW—DETROIT 
GRAND RAPIDS 
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Gasoline Gallonage Gage 


(General) 

A new electric gage shows the 
number of miles per gallon which a 
car engine gives The equipment is 
said to be easy to install in less than 
five minutes and visually demon 
strates how incorrect driving habits 
waste gasoline The gage has a self- 
contained fuel pump to maintain ac 
curate readings In operation, one 
hose is connected to the carburetor 
intake and another to the fuel line 
at the carburetor. The unit is then 
comnected to the battery Kent- 
Moore Organization, In« 


Circle No. 7 on Reply Card 


Electrical Tape 
(Construction) 

A new plastic electrical tape is de- 
signed for anti-corrosion protection 

pipes, cables and equipment laid 
underground where resistance to cuts 
and abrasion during back-fill is im 
portant It is available in 36-yard 
rolls ranging in widths from \” to 
16”. Minnesota Mining and Manufa 
turing Co 


Circle No. 8&8 on Reply Card 


Conveyor Deflector 
(Warehouses) 

A new deflector is said to mak« 
truck and rail car loading more near 
ly automatic as the only labor ré 
quired is for stacking cartons as they 
are delivered to a stacking point, The 
leflector is attached to the platform 
end of the telescoping portable con- 
veyor, automatically guides cartons 
off the permanent belt conveyor and 
shunts them, at 90 deg. onto the con- 
veyor which extends into the vehicle 
being loaded Both right and left 
hand deflectors are supplied to take 
care of removal to either side. Wilkie 
Co 
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SERVICE SPECIALTIES INC 


4 iSt sT JERSEY CITY 2.0) 








PRICE SIGNS 
On Gas Pumps Show 
State and Federal 
Taxes Separately. 
Remind Motorists that 
Taxes are high. 

Send for Circular. 
TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 








NEW YORK 





RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N.Y 


Bulk Plant—Truck Tank 
and 
Service Station Equipment 





OHIO 








W. E. “BILL” LAYMAN 
164 E. Exchange St Akron 4, Ohio 
Phone—Jefferson 8215 
Factory Representative for 
Westinghouse, O.P.W., Lincoln, 
Neptune, Huffman, Goodrich. 
Air, Oil, Hydraulic and Gas 

Hose and Coupling Service. 


SALES—PARTS 
ENGINEERING SERVICE 








PENNSYLVANIA 








E. 0. HABHEGGER CO. 


Fairmount Ave., ot 24th St 
PHILADELPHIA, 30 


HABHEGGER 


For The Petroleum industry 
BULK PLANTS 
TRUCKS—SERVICE STATIONS 
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Cut-Off Valve 

(Bulk Plants, Terminals, Stations) 

A new full-flow, high-level, cut-off 
valve is designed to be used in un 
derground storage tanks at filling 
stations in congested areas, and also 
at bulk plants and on transport 
trucks and barges. The valve can be 
used any place with tight connect 
ing lines, or hose, as a high-level cut 
off, or reversed will act as a low-lev 
el. When installed in a tank, either 
above or below ground, on the load 
ing line, manufacturer says it is im 
possible to overflow a tank. It does 
not exert any pressure thereon, and 
will not overflow through the vent 
or other openings, company says. The 
valve is adaptable to transport trucks 
and can be used anywhere in the han- 
dling of liquid, whether it be volatile 
or not. The valve is said to be us¢ 
ful in connection with the vents on 
barges When waves cause the 
barges to roll, the valve prevents the 
liquid from coming out of the vent 
and yet automatically opens when 
the barge levels off or rolls to the 
other side. Valve is now available in 
3”, but will also be made in 1's” and 
2” sizes. Industrial Associates 
Circle No. 10 on Reply Card 


Drum Coating 
(Packaging Plants) 

An inside coating of Vinylite res- 
ins is said to flex and conform to a 
steel drum or container even if 
dropped or roughly treated. It is said 
to adhere to the drum wall and re- 
tain its elasticity after long aging 
and will not chip, blister, or peel un- 
der severe use. The coating is said to 
be resistant to oil and grease. It is 
applied with either brush or spray 
equipment. Gates Engineering Co 

Circle No. 11 on Reply Card 


Concrete Repair Material 
(Maintenance) 
A material has been designed for 
making permanent repairs to chuck 
holes in concrete interior floors. The 
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product is used by mixing with wa- 
ter and pouring into the damaged 
spots on the floor. It is said to be 
self-bonding, will not shrink and re- 
quires no trowelling. The patch is 
ready for light loads in 15 minutes, 
normal] use in 30 minutes, and heavi- 
est loads within one hour, company 
says Product has a compression 
Strength of 4,500 psi.. manufacturer 
says. Hallemite Mahufacturing Co 
Circle No. 12 on Reply Card 


Metal Primer 


(Maintenance ) 

A new metal primer is said to work 
well with both active-solvent protec- 
tive coatings and conventional paints 
It is said to be effective on severely 
corroded metal surfaces and ideal sur- 
face conditions are not necessary 
The primer serves the purpose of zinc 
chromate and red lead type of prim- 
ers but only requires overnight dry- 
ing prior to the application of active- 
solvent finish coats, company says 
Prufcoat Laboratories, Inc 

Circle No. 13 on Reply Card 


Drum Handling Arms 


(Warehouses) 

Two new lift truck attachments for 
handling drums are available for use 
on manufacturer's units. Two-drum 
handling arms are designed for use 
on company’s Model “20” and four- 
irum arms for Model “40”. The arms 
are intended for use with the com- 
pany’s load grab attachment and 
feature a specially-designed, steel- 
backed, replaceable rubber pad. The 
rubber is said to have both a me- 
chanical and vulcanized bond to the 
steel backing. Six bolts attach each 
pad to the arm. The two-drum arim- 
equipped truck has an average rated 
load of 1,990 Ibg., the four-arm equip- 
ped model is rated at 2,800 Ibs. The 


new handling arms come as a com- 
plete assembly fully interchangeable 
with the old arm assemblies. Manu- 
facturer says the new arms are more 
efficient and economical, and no 
tools are necessary to remove and 
replace the pads or to interchange 
along the arm to distribute the wear 
Hyster Co 
Circle No. 14 on Reply Card 
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RUTLEDGE EQUIPMENT CO. 


334 Bivd. of Allies Pittsburgh, Po 
Rutledge Service Station Flood Lights 
G&B Equipment Buckeye Volve & 
Fittings 
Granco Pumps & Meters — Air 
Compressors 








West. Penn. Oil Equipment Co. 


512 Sandusky Ceder 6822 
Pittsburgh 12, Po 


Bulk & Service Station Equip 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 








PENNINGTON EQUIP. SALES CO. INC. 


442 Tinsmon Ave Williamsport 39, Po 
Wayne Pump Compony Products 
Marlow Centrifuge! & Blockmer Rotary 
Pumps — Truck Tonks — Hose — Reels 
Storage Tanks — Pittsburgh Equitable 





Meters — Gasoline & Oil Equipment 








TEXAS 





TOPS TO TEXAS TRADE 


Sales & Service; 
Tokheim Pumps 
Smith Meters 
Buckeye Valves 
Granco Pumps 
Oilco Loading Arms 

Complete Service; 

Bulk Plants 
Service Stations 


UNITED PUMP SERVICE & SUPPLY CO. 


1701 S$. Lome? Delles 2, Texas 











WEST VIRGINIA 





SMITH METE.?S 
H. H. TRUITT 


1403 8th Ave 
Huntington |, W. Vo 


Westinghouse Air Compressors 
Service Station or Bulk Plont Equip 
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Welding Coupling for Pipe 


(Butk Plants, Terminals) 


A new welding upling is said t 


allow lamaging weld 
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piping systems. TI 
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Plastic Coated Electric Tubing 
(Bulk Plants, 


A new 
etalle 


lo corrosive 


Terminals) 
plastic armored electrical 
tubing is said to be 


effects of 


Ase 


imper 
moist 


salt air, oils, gre and other cor 


60 


rosive products Fabrication 
is said to be easily done with 
ut use of special tools. Standard 
ompression type couplings and con- 
nectors wrapped with electrical in- 
tape used at joints. The 
consists of a 020” coating of 
plastic extruded 
galvanized electrical 
tubing $y varying the 
omposition of the plas 
conduit 

tri 


of the 
conduit 


ulating 
conduit 


Corrosive 


are 


resistant 


ver standard 


metallic 


thickness and ¢ 


armor, the can be given 


any ce properties, com 


pany plastic 


The 
applied 
nduit in 


May also 

standard rigid 

i of galvanized tubing 
Samuel Moore & © 
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coating 
an be over 
ates 
ympany says 
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Explosion-Proof Heaters 


(Bulk Plants, Terminals) 

A new type explosion-proof heate: 
to be designed for use in at 
noepheres containing gasoline, naph 
tha, acetone, benzol, lacquer, solvent 
vapors and natural gas. It is 
by the Underwriters 
for use in Class 1 
locations, company 
oil companies 
the heaters 

construction is said to result 
special heating 
completely sealed 

2,000, 4,000 and 
Electromode 


17 on Reply Card 
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hazardous says 
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proof 
from use of a 
ment which is 
Heaters are 
6,000-watt 


some are report 


using Explosion 
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made in 
Sizes 
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Corp 
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Metal Coating 


(Maintenance ) 
A plasti« 
» protect 


surfaces 


based coating is designed 
metal, wood and fabri 
and is available auto 

vehicles, The coating is 
nflammable material that 
wrayed wood and fabric surfaces 
» form a pliable, non-porous sheet 
which seals against oxidation and cor 
rosive effects of weather, and water- 
fabric company says 
mating resists gasoline 
water and alkalies and 
from fading and chrome 
with one protecting 
two Roscoe 


for 
notive non 
can bh 
on 


proots 
The « 
salt 


surfaces, 
acids 
keeps 
from 
fin 
Turner 


vor 
rusting 
ish for 


coat 
years 
Aeronautical Corp 


Circle No. 18 on Reply Card 


Safety Valve for Drums 


(Bulk Plants, Terminals) 
A new valve is 
trol and eliminate 
by pressure expansions in 
drums. Unit is screwed into the 
opening of a drum. Company 
the permits air to enter 
drum on contraction of liquid 
while liquid is being extracted; al 
lows air to escape slowly during th 
expansion of liquid caused by no 
mal temperature reliey 


excess 


safety said to « 


explosions caus 


valve 


changes 
rapidly if 
involved in a fire 

the vapors 
vents; valve 
and shuts 
pressure is 


prevent 


pressure 
becomes 


the 
outwal 


vaive 
opens 
through 
eally 
flow 


jetting 
six 
reseats 
when 
acreens 
into drum; if 
the valve automatically 
closing off all flow of liquid and va 
por. Central Safety Equipment Cx 
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container turns 
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Portable Vise 


(Stations, Bulk Plants) 

A new vise is said to be portabl 
weighing only 28 Ibs. It has 360 deg 
vertical swivel and the easy 
to remove from bench plate for use 
at different locations. Manufacturer 
says unit can be used as a pipe vis 
or a giant pipe wrench. The 12 
safety handle permits 2,000-lb. pres 
sure, and company guarantees to re- 
place the vise if breaks it. Both 
hard and soft replaceable jaws aré 
available. Combination horizontal and 
vertical bench plates are 
American Implement Co 
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Self-Priming Pump 
(Bulk Plants, Terminals) 


A new line of self-priming motor 
pumps has been for bulk 
plants for pumping gasoline, kerosine 
and fuel oil. The pumps are intend 
d for pumping applications under 
suction lift where the of air 
r vapor makes it impractical to use 
the conventional centrifuga! 
ompany says The new 
self-priming by means of recirculat 
ng liquid trapped in the casing. Dur 
ing normal pump operation there are 
no recirculation losses and thus no 
need for valves to cut off recircula 
tion, manufacturer says No flap 
valve is used. The pump is built in 
sizes from \ to 25 h.p., with capac- 
ties to 800 g.p.m. and a head up to 

180 ft Ingersoll-Rand Co 
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designed 


pre sence 


pump 
pump is 


Permanent Storage Files 
(Offices) 


Permanent files are said 
o be inexpensive and are made of 
chemically impregnated raw corru 
gated, flint-hard, rock-strong fibr: 
ywoard. The fully loaded files can be 
stacked to the 
mediate supports 
vertically, operate 
ging or binding 

rust, and are impervious to moisture 
The files have drawer sto and 


storage 


ceiling without inter 
They mate together 
freely without sag 


repel vermin, cannot 
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weigh 50% less than steel files. They the reluctance principle. It can be 
are shipped assembled and stitched built to run continuously at any volt 
with steel wire All standard sizes age below 250 volts, either singl 
are available for deliveries within a phase or polyphase. It is compact, a 
few weeks to a few months, company typical motor is 4" in diameter by 
Convoy, In¢ 2%” long, weighs 2.6 Ibs. and devel 
: ops 8 oz..in. starting torque and 0.5 
synchronous torque. No starting 
equipment is required, the motor be 
New Electric Motor ing able to start and pull into sep 
at any frequency from 10 to 400 cy- 
(Bulk Plants, Terminals) cles. Allis-Chalmers Manufacturing 
A new synchronous motor has no Co 
brushes, slip rings, rotating coils or 
magnet and operates on 


says 


Circle No. 22 on Reply Card 


permanent Cirele No. 23 on Reply Card 


There’s an te Anti-Freeze Filler 
for every capacity requirement 


eeeeeeeeeeeeeee eeeeeeeeeeeeeeeeeeeee 


All fillers ore available with or 
without metering pump, shown 
below, to add measured amount 
of rust inhibitor to eoch con. 


se Tolerance Filling 
without Spillage or Waste 





FOR QUART CANS 
Five fillers: 6, 10, 12, 16 and 24-velves, with 
capacities up to 240 cans per minute. 

FOR GALLON AND FIVE-QUART CANS 
Three fillers: 6, 12 and 24-valves, with capacities 
up te 150 gallons, 120 5-quert cons per minute. 
Fillers ore designed to handle both permanent and 
non-permanent types of anti treere. 











FMC Anti-Freeze fillers, available in bronze or lead-free 
bronze contact parts, are designed to provide high accuracy 
of fill to meet the most rigid standards. New, improved valve 
design permits highly economical operation at increased 
speeds— without spillage or waste. 


Write for full enon, or contact your nearest 
MC representative. 


tne FOOD MACHINERY AND CHEMICAL 
CORPORATION 
Canning Machinery Divisions 
General Setes Offices: 
EASTERN: HOOPESTON, LUNOIS WESTERN: SAN JOSE 6, CALIFORNIA 
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Two New Lift Trucks emailer model has an outside tugn Other sizes are said to be availat 
ng radius of 614%” and zero insice Universal Valve C« 
(Warehousing ) turning radius. The larger model's Circle No. 25 on Reply Card 
Iwo new models have been added yutside turning radius is 63%”. Units 
manufacturer's line of gasoline are powered with three-cylinder, air- 
powered lift trucks One model is cooled engines, with a governed speed Vane-Type Rotary Pump 
},000-lb. capacity, while the other is of 6 m.p.h. Mobilift Corp 
1500 lbs Joth are stand-up typ. ( wel No. 24 on Re 4 Card (Bulk Plants, Terminals) 
The trucks are said to have finger ? A heavy duty, vane type rotary 
tip, push-pull control of forward pump has been added to manufa: 
turer’s line All models are positiv« 
lisplacement sliding vane type wu 
which the pressure of the liquid being 
—_— pumped maintains contact of the 
¢ anes against the liner. The pumps 
are made in both internal and exter 


back movement, tilting and elevating 


A mult ple -diac lutch tranamits pow 


thout manual gear shifting. The 





, nal bearing design; the external bear 
ng models being especially suited for 
For LEAK-PROOF non-lubricating liquids such as gaso 
line and kerosine, manufacturer says 
CONNECTIONS They have a built-in relief valve and 
RECTORSEAL can be made in either standard fitted 
bronze fitted, or in all bronze on 
"2 struction Worthington Pump ar 
Machinery Corp 
i po Rar yee Dy Circle No. 26 on Reply Card 
ection. Easy to apply 
ecor omica!l te use 
one eke tb ee Masonry Water Repellent 


dries out or heordens 

Available in pint, Vs (Maintenance) 

Fiver es Se ee Duplex Tank Bushing Company has been granted a pat 
Rectorseal, Dept. J ent on a silicone coating which 1s 

2215 Commerce St, Houston, Texas (General Application) said to repel water when applied to 
ome - ao Giotrievter tor Restarcen! #2 A duplex tank bushing has bee masonry. The product is a clear 
— pempiee  eer n ay developed for suction and return lines transparent fluid. The water repel 
Nashville 3, Tennessee which is said to speed up installa lent is said to remain unchanged by 

tions and cut costs by having suction extreme heat or cold and may be 
R ORSEAL Fg ? and return lines in the same tank sprayed on at any temperature. A 
opening The universal bushing has life of 10 years is said to be ind 

a pipe thread tapping on the under cated by accelerated weathering 

MAKING THE OIL INDUSTRY SAFER side of the suction opening to also tests. The coating is said to protect 
permit threaded pipe installation <i mortar joints, above-grade brick 

rectly into a tank. Bushing has a stucco, concrete block and other ma 


F * E CATALOGUE cast iron body, standard compression sonry materials. It is said to preve 








- ie brass fittings. Sizes are: 4” x , efflorescence staining and spalling 
WRITE TODAY 2”; 1%" x 1%” x 2": %” x mH" x! Wurdack Chemical Co 
he Order Teo Large - le Grier Teo Saati Tubing sizes are outside diameter Circle No. 27 on Reply Card 
« Coveralls + Shope oats 
* Matched Shirt and Pant Uniforms ur 


+ Jacket and Pans Sets | 





\ 


SEPARATORS 


Coalesce and remove all 
free water from light pe- 
troleum products 


WwW f R nN f R Le WwW | S METER TESTING UNIT—This mobile testing unit for gasoline meters is being 


loaded on a ship bound for Honolulu, Hawaii, It will be used on military plane refuel 
ing installations to insure correct weight distribution. It also will be used by oil com 
Company panies to check metering equipment, manufacturer says. Unit was built at a cost of 
$10,000 at Emeryville, Calif., by the Industrial Tank and Steel Works, Inc., under 
BOX 3090-8 TULSA OKI specifications of Design Engineer Robert G. Pelusi 
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LITERATURE 


Automatic Transmission Chart 
(Service Stations) 

Copies of a new automatic trans- 
mission oil change chart are avail- 
able It contains information on the 
seven basic types of transmissions 
Dynaflow, Power Glide, Mercomatic, 
Ultramati« Studebaker Automatic 
Fordomatic and Hydra-matk The 
hart tells the wet and dry crank- 
ase capacity, amount between low 
and full of the dip-stick, type of oil 
and complete details for the best 
methods of checking the oil, draining 
and refilling, company says. Oil-Eye 
Corp. of America 

Circle No. 28 on Reply Card 


LP-Gas Conversion Book 
(LP-Gas Distributors) 

A new, 400-page manual has been 
published with 250 illustrations 
graphs and charts, explaining LP 
gas use as internal cambustion en- 
gine power. Titled “How to Convert 
to LP-Gas Carburetion,” the book 
was written by T. E. Wisby, director 
of training of the National LP-Gas 
Institute A folder describing the 
book is available. Ross-Martin Co 

Circle No. 29 on Reply Card 


Fork Lift Trucks 
(Warehouses) 

A 36-page booklet entitled “What 
Makes It Tick” provides data on 
manufacturer’s line of fork lift 
trucks. The company illustrates the 
various parts of a fork lift truck 
and tells what they do. Also shown 
are pictures of the various models 
available. Towmotor Corp 

Circle No. 30 on Reply Card 


Electric Lift Trucks 
(Warehousing ) 

A new 12-page brochure describes 
manufacturer's line of electric lift 
trucks in capacities from 1,000 to 
100,000 Ibs It lists the types of 
trucks available, their features, a ta- 
ble to aid in selection, and applica- 
tion data. Yale & Towne Manufac- 
turing Co. 

Circle No. 31 on Reply Card 


Figures Withholding Tax 
(Bookkeeping ) 


A new and revised edition of a 
social security and withholding tax 
chart has been published. It provides 
the deductions called for by the new 
Revenue Act of 1951 which went into 
effect on Nov. 1. Both withholding 
tax and social security deductions are 
shown on the same line for each wage 
bracket so that both deductions may 
be recorded at once. The chart is pre- 
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pared in four editions, for weekly, 
biweekly, semimonthly and monthly 
payrolls. All editions include a set of 
tables treating daily and miscellane- 
ous period deductions. The chart is 
compact and its accuracy is said to 
be warranted by Lloyd's of London. 
Delbridge Calculating Systems, Inc 
Circle No. 32 on Reply Card 


Fire Detectors 
(General Application) 

A line of fire detectors which re- 
epond when the surrounding air 
reaches a predetermined temperature 
is described in a new bulletin. The 
cetectors are said to react accurate- 
ly and positively to the surrounding 
air temperature and do not have to 
be heated throughout before they 
give an alarm. Their outer shell is 
the activating element. Fenwal, Inc 

Circle No. 33 on Reply Card 


Degree Day Calculator 
(Fuel Oil Distributors) 

An improved madel of the Percent- 
egraph is said to permit complete 
automatic fuel oil delivery service 
Manufacturer says the equipment 
finds customer’s consumption rate 
and reserve; subtracts the reserve 
(from quantity in tank after deliv- 
ery); applies the consumption rate; 
adds accumulated degree days; prints 
the customer card with a red arrow 
to show when the next delivery is 
due. Folder describes the equipment 
Measurement Methods Co 

Circle No. 34 on Reply Card 


Dealer Training Aid 
(Service Stations) 

A new booklet has been published 
as a dealer training aid. It explores 
the problem of how to succeed in oper- 
ating a service station. Reading time 
of the book eight minutes and it tells 
what the motorist expects when he 
drives in and says “Fill ‘er up,” It 
points the way toward a sound selling 
technique based on courteous, effici- 
ent service. Copies are available to oil 
men, Bennett Pump Division, John 
B. Wood Co. 

Circle No. 35 on Reply Card 


Bonded Brake Lining 
(Trucks, Service Stations) 

The history and development of 
bonding brake lining to brake shoes 
is given in a paper prepared by H. B. 
Barrett, president of Barrett Equip- 
ment Co. It tells how the lining is 
bonded to the shoe and forms what 
the author describes as a stronger 
way of applying the lining than with 
rivets. Anyone interested in lining 
brakes will find the paper filled with 
valuable facts. Barrett Equipment Co. 

Circle No. 36 on Reply Card 








UNIVERSAL 
Union Check Valve 


EMERGENCY | 
OPERATION. _ 
DURING 
SUCTION 

LINE 

LEAKS 


Should a faulty foot or angle check valve 
couse a suction line leok, install a Universal 
Union Check Valve in the existing union 
at base of pump to maintain o prime ond 
vecuum vwntil repairs con be mode. Fits 
into stonderd grovnd joint unions. Re 
quires no gasket 

Only the Universo! Union Check hos on 
vltve-smooth finished poppet ond seat to 
asuure 100% tigh Each individuall 
tested and guaranteed. 

Model No. 200A illustroted. Sizes 114", 10" 
and 2 Also aveoilable, No. 200A5S with 
“reen 

Immediate delivery on all sizes. Repre- 
sentative and jobber inquiries invited. 


UNIVERSAL VALVE CO. 


Originators of the Union Check Valve 
P. O. Box 444, Elizabeth, N. J. 
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The Pump of 101 Uses 
ROTABOY 


FLOATING-ROTO® 


13 TYPES FOR 
EVERY DISPENSING NEED 


PUMPS 12 GALLONS PER MINUTE AT 84 
R.P.M.” @ FLOATING ROTOR... WIL 
NOT STICK OR JAM OR FREEZE! © FULL 
SELF-PRIMING © EXTRA LARGE INLET 
AND OUTLET...FULL 1° PIPE SIZE 
LOCK-ARM ON ALL MODELS @ FAMOUS 
WILSON “ADAPT-A-SOCKET” © RUGGED 
CONSTRUCTION THROUGHOUT. 

Very Easy Turning Speed 

Designed for a wide voriety of uses, the 
ROTABOY pumps a smooth flow of gosoline 
kerosene, diesel olf and other fivids ot easy 
turning speed. For factories, farms, construction 
jobs, wherever there is a need for a pump, 
you can be sure of low-cost dis 
pensing. Ruggedly byilt. 

Made by the makers of GASROY ... YOUR GEARANTEL OF GBALITY 

Write For Full Information 


wm. M WILSON’S SONS, INC 
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Uniform Truck Laws 
(Warehouses) 


A l2-page condensed truck catalog 
ata specifications for manufacturer's 
omplete line of two and four-wheel 
hand trucks, trailer trucks, platforn 
skide dollies lift ack systems 
heels, casters and molded-on rubber 


tired wheels Howe Scale Co 


Circle No. 37 on Reply Card 


Protects Office Records 
(Offices) 


new ix-page folder shows how 
fire can destroy the records of a 
ompany and often force it to go out 
of business. Manufacturer tells about 
desks and file cabinets which are 
built to withstand the 
fire even though the 
be destroyed 


ravages of 
building may 
Remington Rand Inc 
Circle No. 38 on Reply Card 


Oil Burner 
(Fuel Oil Distributors) 


A two-page folder describes manu 
facturer's new low-pressure oil burn 
er. It tells about the new low-pres 
sure pump, easy oil volume adjust 
ment, and special piston and nozzle 
Division, The Steel 
Products Engineering Co 

Circle No. 389 on Reply Card 


Combuastioneer 


Expanded Metal Catalog 
(Bulk Plants, Terminals) 


A new catalog gives details on 
nanufacturer’s line of expanded met 
sl, shows many examples of uses for 
this product and suggests 


Emphasis is placed on the 


many 
thers 
ivantages of expanded metal in sav 
ng steel and other critical metals 
vhile at the same time accomplishing 
the purposes of providing saving in 
veight and allowing for free passag« 
Penn Metal Co. In 
Cele N 40 on Reply Card 


f light and air 


Oil Burning Equipment 
(Puel Ot} Ditributors) 


Standards for the installation of 
mil burning equipment have been is 
sued in pamphlet form by the Nation 
al Fire Protection Asan. at a price 
of 25¢ each ‘discounts for quanti 
ties) Booklet is 20 pages and in 
cludes the standards adopted by the 
NFPA on May 11, 1951 It provides 
a quick means of determining gener 
ally accepted safe practices in in 
talling oi] burner equipment, includ 
ing tanks. It may be obtained from 
the National Fire Protection Asan 
60 Batterymarch St Boston 10 
Mass 
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NEWS OF MANUFACTURERS 


Pump Companies Merge 


Products of Martin & Schwartz 
Salisbury Md and Wayne 
np Co., Fort Wayne, Ind., will con- 
to be handled separately by the 
tive sales organizations at least 
the present. Both lines of pumps 

will have the servicing facilities of 
Wayne available The 
were merged last month 

C. E. Franks, formerly president of 
Wayne, was elected chairman of the 
board at a meeting last month. W. H 
Bateman, formerly president of Mar 
tin & Schwartz, was named president 
of Wayne 

Newly elected to the board of di 
rectors were: C, J. Symington, Hynes 
Sparks, J. J. Minot, Ray Morris 
and J. A. Sauer, all of whom aré 
lirectors of the Symington-Gould 
Corp., New York; and Charles H 
Buesching, Henry Herrman, Otis E 
Kline and Willard Shambaugh, who 
are continuing as members of the 
Wayne board 


espe 


companies 


Newly elected officers of Wayne 
Pump are: A. E. Allen, vice president 
n charge of operations at Fort 
Wayne plant; D. J. Nelson, vice presi 
dent in charge of Martin & Schwartz 
operations at the Salisbury Md 
plant; W. C. Leitch, vice president 
and director of sales; W. T. Thornton, 
secretary-treasurer; and H. H. Eich 
assistant secretary-treasurer 

A. H 
general sales manager of Wayne and 
r. F. Breen continues to serve as 
general sales manager of Martin & 
Schwartz at Salisbury 

Wayne Pump has $5 million in gov 
ernment defense contracts which are 


Dickmeyer was reappointed 


xpected to absorb a large part of 
the facilities at the Fort Wayne 
With the addition of Martin 
& Schwartz facilities 
mpany expects to be na sub 
stantially better position to meet de 
mands for its regular line of prod 


plant 


however, the 


icts without any serious interruption 
f production The Wayne line of 
gasoline 
r 


pumps air 
joists, and hose reels will continue 
to be 


organization 


compressors 
handled and sold by its sales 


Hoists for automotive and indus 
trial uses will continue to be built 
at Wayne's Ironten, Ohio plant, and 
the Phillips line of barrel pumps, lub« 
oll] and kerosine outfits, and similar 
items which are built in Wayne's 
plant at Cincinnati, will continue to 
be marketed as in the past 


Warner Lewis Expands 

Plant facilities of Warner Lewis 
Co. are being expanded by Warner 
Lewis Co. at Tulsa. New fabrication 
equipment and a new building are 


luded in the prograr which will 
j 20,000 aq. ft of shop spe 


wr fabrication when completed 


Th ompany is now soliciting 

types of non-ferrous fabrication 
luding Monel, Inconel, nickel, alu: 
um brass Stainiess estes 


bronze ad steel and 


Plant Maintenance Show 


The Plant Maintenance Conference 
and Show will be held at Convention 
Hall, Philadelphia, Pa., Jan. 14-17. It 
is sponsored by the American Society 
of Mechanical Engineers and the Sx 
ciety for the Advancement of Man 
agement The American Society of 
Lubrication Engineers will conduct a 
panel on lubrication 


Promotes Public Relations 


From its earliest days the Fruechauf 
Trailer Co. has followed a consistent 
program of advertising its products 
and at the same time promoting good 
public relations for the trucking in 
dustry, said Roy A. Fruehauf, com 
pany president, in a talk Nov. 16 
before the Advertising 
Club 


Cleveland 


Mr. Fruehauf credited his brother 
Harvey for initiating an advertising 
campaign at the very start of the 
company’s venture into trailer build 
ing, and for early not 
industry's 


ig the trucking 
vulnerability to unfair 
legislation. The motor trucking busi- 
ness, he said, is still composed of large 
number of individual or small enter- 
prises, often headed by men of the 
rough and ready type, whose chief 
concern has been the p lem of pro 
viding the kind of transportation best 
suited to their customers’ demands 
His company has found that it pay 
to give management's best thought 
to its advertising, sales promotion and 
publ relations programs, said Mr 
Fruehauf. Especially 
the welfare of the 


working for 
trucking industry 
he said that customers remember an 


appreciate it if the ymmpany gives 


with both hands without stopping t 


calculate on a dollar return. The re- 
wards follow automatically, he said 


Mr. Fruehauf gave credit to former 
vice president Leslie C. Allman, now 
head of the Allman Co. advertising 
agency of Detroit, who for a long 
period devoted much of his time to 
speaking engagements on behalf of 
the trucking industry and to Dr 
John Worley of the University of 
Michigan, highway and traffic author- 
ity, for his good counsel on public re- 
lations matters 


IONA PETROLEUM NEWS 





IN THESE NUMBERS 


IDENTIFY OR STOP LOSSES, SAFEGUARD PROFITS 


Let Rockwell Rotocycle meters “police” for your account- 
ROCKWELL ants the gallonage on your loading racks. They'll catch the 
leaks, the unauthorized withdrawals and inaccurately cali- 
brated tank compartments that cut your margin of profit. 
With Rotocycle meters your engineers get the highest 
degree of positive displacement measurement accuracy. 
And the free running, ‘“Flo-ward”, all-revolving measuring 
METERS mechanism offers less resistance to line flow. You can 
use smaller motors on your pumps, save on electricity. 
0/7 Ul with hackucll To get all the advantages of metered loading racks—get 
Rotocycles. They'll save money for you now, earn money 
in the years to come. Write for bulletins. 


Rockwell makes every type and 
size of petroleum meter. We ~ KW aal 
serve the industry from well- 


head to ultimate customer's tank. 
There is no more complete line. 
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NEW MANUFACTURING SPACE has been added by Betts Machine Co. The new 
facilities occupy the right hand side of the picture 


OPEN HOUSE at 
Betts Machine was 
attended by em- 
ployes, industrial 
men and the pub- 
lic. Shown here 
(left to right) are 
C. R. Betts, head 
of the company; A. 
J. Schneider and 
Wayne Rawley of 
the Blaw-Knox Co., 
Pittsburgh 


Betts Marks 50 Years; Adds Facilities to Plant 


tetts Machine Co., Warren, Pa., is 
celebrating its 50th anniversary and 
last month held an open house for 
employes’ families and the general 
public. The occasion also marked the 
opening of a new addition to the com 
pany’s manufacturing facilities. This 
expansion adds 50 more floor space 
and includes modern equipment 

The company was known as Fair 
child and Betts when it was estab 
lished 50 vears ago. One of the found 
Louis J, Betts, father of 
the present head of the company 
Later the company became known 
as Betts Foundry and Machine Co 
and in 1944 assumed its 
name, Betts Machine Co 


ers was 


present 
The company has manufactured 
valves during most of its existence 
and at present makes manifolds and 
emergency valves for petroleum tank 
trucks. It also manufactures special 
valves, autoclaves and oil foggers for 
use on gas pipe lines 

Cc. R. Betts, president of the com- 
pany, came into the organization in 
1945. He previously was in sales work 
in Pittsburgh. His brother, Clyde G 
Betts, also was with the company 
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until his death in 1949. A son of the 
president, Edward Betts, is now vice 
president 


Joe DeFreese is chief engineer of 
the company and actively engaged in 
the design of some new products 


tobert N. Jewel is purchasing ageat 


Oil Operations Men Meet 


A discussion and projection of con- 
struction and operating plans con- 
nected with service stations was held 
at the Princeton Club in New York 
City on Dec. 4. The informal dinner 
and meeting was sponsored by R. R 
Spencer, president of Erie Enameling 
Co. in honor of Willard W. Wright 
general sales manager of Sun Oil Co 
H. Grady Meador, vice president of 
Gulf Oil Corp., acted as toastmaster 
and moderator. 


Mr. Wright opened the meeting 
with an address covering the current 
and foreseeable sales aspects of op- 
erating stations and the problems in- 
volved in new construction and re- 
modeling programs 


PERSONALS 


oO. W. Phillips 
has been named 
manager of the 
Viking Pump 
Co.'s new branch 
office in Dallas, 
headquarters for 
the Oklahoma- 
Texas-New Mexi- 
co area. Mr. Phil- 
lips has been 
with Viking for 
22 years, most 
recently as pro- 
duction manager 
of its Cedar Falls, lowa, factory. 


Mr. Phillips 


The Dallas office is a step in Vik- 
ing’s program to expand in, and of- 
fer better and faster service to, the 
large oil and industrial market of 
this area. 


. . . 


Worthington Pump and Machinery 
Corp. has named J. B. Laramy man- 
ager of marketing research. Mr. Lar- 
amy was previously acsistant man- 
ager of the Chicago office and has 
been affiliated with the company 
since 1929 when he graduated from 
the University of Michigan. He will 
be succeeded in Chicago by J. T. Car- 
roll, a graduate of Northeastern Uni- 
versity, who has been with Worthing- 
ton 20 years, most recently in the 
Chicago area as regional distributor 
superviror 


Quaker Rubber Corp. has appoint- 
ed two new branch managers in De- 
troit and Cleveland J. 3. Merkel 
takes over the Detroit office after 
three years in the sales department, 
and E. E. Kiemm heads the Cleveland 
district after more than three years 
as salesman 


Three new directorships on Conti- 
nental Can’s board have been filled 
by 

John M. Franklin, New York, presi- 
dent and director of United States 
Lines Co. and a director of Worth- 
ington Pump and Machinery Corp 

Paul C. QOabot, Boston, president 
of State Street Investment Corp., di- 
rector of B. F. Goodrich Co., and a 
member of the executive committee 
of Eastern Gas and Fuel Assn 

Stephen D. Bechtel, San Francisco, 
president of Bechtel Corp., and chair- 
man of the board of Trans Mountain 
Oil Pipe Line Co 


Making his headquarters in South- 
gate, Calif., is William C. Brooks, new 
assistant regional manager of appli- 
ance sales for the Rheem Mfg. Co 
in the West 
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Bulk Atak ow oVuOUL - 


am paneing, E 90, » 
By Bul Station h a he dl 
ar e um ot wi andie 
ugg P P and 


—at “ price t pe | Ape 

Here are some of the features of t single stage, 
single suction TLB model: 
NEW BJ MECHANICAL SEAL —protection against 
leakage plus ination of uent repacking. 
BILT-ON-CONSTRUCTION — pump and motor are 

in a single unit on a common shaft. 
ALL PARTS ARE STANDARD — if 
are needed there's no delay TYPE TLB 
dovetieapatte op anid evelieie thom teal 
BJ branches or dealers. 
SAFE, DEPENDABLE OPERATION — explosion-proof BULK STATION 
motor assures safe, trouble-free pumping. 


Fino ovr how ths newly deinedB) Bulk, Statin PUMP 


Ask pose gel BY representative Fe y~~ ty 
nt ony a 


CAPACITY DATA 


Byron Jackson Co. Pump does from 1% t0 3° 
Capacities to 1000 gpm 


Since 1872 
P.O. Box 2017 Terminal Annex, Les Angeles 54, Cali, Discharge pressures to 75 psi 


OFFICES IN PRINCIPAL CITIES 





BJ PUMP DIVISION, Dept. 25 
Our job is handling ot capacities 
a gpm and a dischorge pressure of . pai. 


Send me full details on the new BJ Bulk Station Pump to fit this job 
NAME_ a = — = — . —_ 


COMPANY 


this coupon, MOU)... fmm 


city. 


STATE. — 


No  <btigation, of course! 
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When the Thermoid Co. of New 
Jersey acquired controlling interest in 
Ridbo Laboratories, they appointed 
one of the partners, Erie O. Ridgeway, 
director of research and development 
at their own plant. Mr. Ridgeway 
born and educated in South Africa 
had his own chemical research com 
pany before joining the partnership 
which formed Ridbo. At Thermoid 
he will direct his research in the 


Service and development engineer 
of the specialties division at Com- 
mercial Solvents Corp. is the new 
position of John B. Stobbart who has 
spent five years in the company’s 
technical service division. In his new 
job Mr. Stobbart will develop new 
specialty products and improve exist- 
ing ones 


will become district manager, suc 
ceeding Herb Lindstrom, who has 
taken over the Minneapolis office 
As managers, Mr. Ferguson and Mr 
Lindstrom will be in charge of all 
sales, engineering, and service ac- 
tivities in their respective territories 

The company has named Felix 
Wengerter as district manager in 
charge of all New York and New- 
ark, N. J., territory activities includ 


rn 


chemical field toward the company’s 
rubber, asbestos, and textile products 
for industrial and farm markets 


General Controls Co. is moving 
John RK. Ferguson, Salt Lake City 
branch manager, to Denver, where he 


ing sales engineering and service. El- 
don Burnett is manager of its new 
Omaha branch and Rebert C. Servat 
is manager of the new office in New 
Orleans 

From Dallas 
Tex., comes word 
of the appoint- 
ment of Tom Ha- 
ley to sales man- 
ager, Master 
Tank and Weld- 
ing Co. Mr. Haley 
attended North 
Texas Agricultur- 
al College, was 
affiliated with 
Master Petroleum 
Co. as sales man- 
‘ager, and joined 
Master Tank and Welding at the time 
of its formation 





+E 


is a difference! 


Ye-- there 


Mr. Haley 


©& The retirement of G. W. Mathews 


as New York district manager Dec 
1 has initiated the following person- 
nel changes at the Brunner Manufac 
turing Co 

J. W. Thomas succeeds Mr. Math 
ews as New York district manager 
and his former position as sales man 
ager is taken over by Frank C. Hawk, 
who comes to Brunner from the New 
York sales directorship of 3ush 
Manufacturing Co. O. Ross MacDon- 
ald has become public relations of 

Rotary pumps are like that, too. On ficer, and C. M. Hatcher succee is him 
the outside, they all look pretty much | 4% 4¢vertising and sales promotional 
alike. You have to fest them in actual 


use to see for yourself why INVADER t 


ne a 






Re 8 iy 






In the warm-up period before the game 
you could never guess which is the 
high-scoring forward. Only when you 
watch them in action can you see the 
big difference in performance. 
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manager 


Mr. Mathews will retain his posi 








f ion on the Brunner board of dire« 
i a” ¢ in Pumps are first choice among oil men— tors 
} ag BY because of important differences on xy 
) of the inside Alfred S. King has joined Wilson 
. - Meyer Co., distributors of Eastman 
N industrial chemicals on the West 
[i Mak eS Coast, as supervisor of technical sales 
and service on gasoline additives and 
rey industrial chemicals. Mr. King has 
Here's the inside reason why INVADER - “ee “ 
ASK YOUR SUPPLY Pumps perform better longer. The sew his M.S. from the Virginia Polytechni« 


HOUSE, OR WRITE 


Institute and was formerly engaged 
in petrochemical processing for the 
Houdry Process Corp 


and improved tooth design provides a pos 
FOR FULL INFOR- tive seal and rolling contact . assures you 
less “down” time, fewer replacements, and 

MATION AND reduced power costs 


PRICES INVADER TO) ow sme 


construction <~ XPS “OC CONSTRUCTION 
yc Sor, 
‘al 





Account executive in the oil divi 
sion of Minneapolis-Honeywell Regu 
lator Co. is the new position of Tom 
Reed. Mr. Reed will move to the ' 
Minneapolis office from the Hartford 
branch where he has been in oil 
burner controls sales 


















The SCHIRMER-DORNBIRER PUMP Co. 


171% EAST 3Orh STREET ° 
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Motorist Should Be Told of Quality, 
Low Price of Today's Oil Products 


By HOLGER RIDDER 
NPN Staff Writer 


Automobile manufacturers and the oil industry both point 
with pride to the improvement in quality of their respective prod- 


ucts. 


Car makers say their automobiles are more efficient and econ- 


omical than ever before. 


Oil companies proclaim their gasolines and motor oils as 
much superior to those of yesterday. As an indication of claims 
made for gasoline quality, and as proof to substantiate these im- 
provements in gasoline quality, Ethyl Corp., in a New Jersey 
Turnpike demonstration (Oct. 18, 1951), showed that two gallons 
of today’s gasoline do the work of three gallons of motor fuel of 


25 years ago. 


This is impressive, but it doesn't answer the motorist who asks 
why he still gets only about 15 miles per gallon from a better qual- 
ity gasoline, or why he must still change oil regularly, despite 


better modern oils. 


With newspaper reports and rumors viewing recent drops in 
gasoline octane ratings and the possibilities of gasoline rationing, 
this seems an opportune time for some oil company (or compa- 
nies), or the Oil Industry Information Committee, to get in some 
good public relations licks and also answer some important ques- 


tions for motorists. 


A booklet patterned along these lines might do the trick 
and prove popular for service station distribution. 


Three Minutes or 54c 


American Automobile Manufactur- 
ers Assn. (AMA) reports efficiency 
of engines and fuels has increased 
about 50% in the past 25 years. But, 
economical operation of a car still 
jepends on four factors: 

1—Mechanical condition of the 
car; 
The driver; 
Driving conditions; 
The fuels and 
used. 


lubricants 


Any one, or a combination of thes 
factors can prevent a car from de- 
livering the gasoline mileage built 
into either the car or the fuel, or 
both. Basically, though, improved 
gasoline mileage is largely up to the 
driver. If he wants to get some- 
place first and fastest, he may save 
some time but he'll waste fuel 

AMA, in its October, 1951, issue 


DECEMBER 12, 1951 


of Automobile Facts, reports on a 62- 
mile city test run. One driver moved 
with the traffic and timed his speed 
to match the setting of traffic lights; 
a second driver tried to make time 
and stay out in front of traffic. 


The second driver finished his run 
three minutes ahead of the other 
But he had consumed about two more 
gallons of gasoline. At an average 
price of about *27c per gal. for regular 
grade gasoline, the three minutes saved 
cost about 54c in fuel, or about 18 
per minute. 

The average motorist isn’t getting 
much more gasoline mileage now 
than he did years ago for various 
reasons 

1—Bureau of Public Roads surveys 
show he is driving faster. 


2—The greatest portion of his 


“Average price for regular grade gasoline 
in U. BS. as of Oct. 1, 1951, was reported at 


26.90¢ per gal. by American Petroleum In- 
stitute on basis of data prepared by The Texas 
o 


driving is in the city and traffic con- 
gestion in cities is greater now than 
ever before. Therefore, he consumes 
more fuel stopping and starting and 
in engine idling than in years past. 

3—Because the engine has the 
power and the gasoline to make it 
possible, more drivers make race- 
track starts from traffic lights than 
ever before. 

The economy is there and it can be 
had without appreciably slowing down 
traffic. AMA gives these tips on 
economical driving: 

Starting and Shifting—A light foot 
on the throttle can save half your 
gasoline when starting and shifting 
gears. At 20 miles per hour low 
gear gives 35% less fuel economy 
than high gear. Quick gear-shifting 
(with regular gearshift) gives greater 
mileage. With automatic tvansmis- 
sions, a light foot on the throttle is 
the best answer. 

City Driving—Adjusting city driv- 
ing to the flow of traffic and to the 
timing of traffic signals can reduce 
fuel consumption almost half. “Jack- 
rabbit” starts and engine idling waste 
gasoline. Often the driver jet-prop- 
elled from one traffic light finds he 
has to wait at the next one. 

Highway Driving—Lowering open 
country speeds from 70 to 50 miles 
per hour can mean a 25% fuel sav- 
ings. 

Starting in Cold Weather—-Go easy 
on the accelerator when the engine 
is cold. A cold motor uses twice as 
much fuel as a hot motor. 

Gasoline Tank—Fill it often. In 
warm weather this cuts loss by eva- 
poration. Also, air in the tank mixes 
with fuel and leaves moisture which 
may cause corrosion inside the motor 


Overloading —- Never overload the 
engine. Come down in gearshift as 
necessary, avoid surging the throttle 
and let the motor act as a brake in 
stops 

Tires—Criss-cross tires every 5,000 
miles. Keep tire pressure at the exact 
level—no more, no less. 

Motor Oil—Use the right weight 
Incorrect weight can lose as much as 
seven-tenths of a mile per gallon. 

Lubrication—Keep car well lubri- 
cated 

Engine Condition 
check-up twice a year 


Complete car 


What About Motor Oil? 


If motor oils have been so vastly 
improved, why should they still be 
changed frequently? 

Modern motor oils have been proved 
superior in many ways to those of 
several years ago, but they are called 
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upon to do a bigger job than before parts, and still give safe lubrication 
For « xample 

Motor oil is comparable to a sponge 
in one respect. A small sponge might 


Crankease Capacity Crankcases 


hold leas oil now than several years be comparable to regular grade oil 
ago, therefore, there is leas oil to do a medium-sized sponge to premium 
the same or an even greater job of grade; and a large sponge to heavy 
lubrication juty motor oil. Each sponge can 


hold only so much water. Similarly 
a& motor oil can hold in suspension 
miy so much dirt and still lubricate 
properly 


Heavy Duty Olle They are being 
used more and more ure highly de 
tergent and tend to keep engines 
cleaner. They can hold in suspension 


greater quantities of contaminants So, heavy duty motor oil tends to 
such as dust dirt, soot, et« and pre keep an engine cleaner, but in #0 
vent them from depositing on engir loing it holds in suspension more dirt 


A 
DUAL PURPOSE CAN 


1. DEPENDABLE SHIPPING, 


CONTAINER 
2. SALES STIMULATOR 


G. P. & F. 
DOME TOP 
UTILITY CAN 


A safe, sturdy shipping container for your product and useful in many ways ofter 
it is emptied. Yes, it's o real premium thet goes with every sole and carries your 
label to keep your nome ond product before the user. Has o score of uses for the 
consumer 






Built for a long useful life, the Dome Top Utility Can has big, sturdy reinforcing ribs 
on top strong body beading to ward off bumps and blows 

A short spout mokes pouring easy, saves carton, shipping and storage space 
Firmly riveted bail hes plenty of knuckle clearance Double spout for controlled 
pouring and convenient off-center filler opening lerge, flat surface for silk 


screening, labels or lithograph design 


Made in 5 gol. and 40 Ib. sizes. 26 and 28 gouge steel. Lithographed or solid 
colors Write todey for more details 


OTHER G. P. & F. CONTAINERS 











The famous €.7 G.P?. &F POURING 
fil Grease pun ORUMS AND PAILS 
loeder ontaine 1% to 642 gals. 22 
Fost Clean, Eco to 29 gouge stee! 


nomica 


it's Better to Ship in Stee! 


GEUDER, PAESCHKE & FREY CO 
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than its leas detergent companions 
Actually, therefore, in keeping an 
engine cleaner it may reach the 
danger point of contamination as 
quickly as other oils under certain 
conditions 


FiltersUse of a filter does not 
mean oil changes are needed less 
frequently. Filters are a necessary 
supplement to the additive oils of 
today. They help keep oil clean but 
they can’t do the job alone. Where 
highly detergent oils are used, it is 
sometimes recommended that the oil 
filter elements be changed with each 
change of oil so as to prevent con- 
tamination of the new oil 


Olli Condition——-The dipstick method 
of testing motor oil condition is even 
less reliable now than ever before 
First, the dipstick exposes for in- 
spection only the cleanest of the oil 
in the crankcase. Second, heavy duty 
oils discolor quite rapidly with use 
but that does not mean a loss in 
lubricating or cleansing ability 


Why Ohange Oi? Generally 
speaking, as long as a motor oil is 
clean, it will lubricate. How long 
an oil will stay clean enough to lub- 
ricate properly depends entirely upon 
driving conditions. Aside from labor 
atory tests of individual samples, no 
sure way has been devised on de 
termining condition of an oil in an en- 
gine. But certain conditions serve as 
guide to proper oil change periods 

A recent Brookings Institution stu- 
dy shows more than 62% of all auto 
trips are over distances of six miles 
or less, and about 38% are three miles 
or less 

On short trips such as this, con- 
densation forms in the crankcase but 
the car is not driven long enough for 
the engine to pass it off. Therefore 





Reprints Available 


Reprints of this article are 
available. So that reprints may 
be suitable for distribution at 
service stations, the introduc- 
tion is omitted. The reprint 
covers two pages on one sheet 
and can be handled easily in 
large quantities 

Copies are available at the 
following rates 


1 to 100 $0.04 each 
101 to 500 0.035 each 
501 to 1,000 0.03 each 
Over 1,000 0.02 each 


Send all reprint orders to 
Reprint Department 
National Petroleum News 
1213 West Third St. 
Cleveland 13, Ohio 
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the moisture is introduced and churned 
with the motor oil to produce sludge 
The more stop-and-go city driving is 
done, the greater and the faster the 
build-up of sludge, and the more fre- 
quent is the need for an oil change 

Tests have shown that during cold 
weather many engines have to run 
a half hour or longer before the crank- 
case oil and filter warm up sufficient- 
ly to allow really effective filter per- 
formance. So, during that period the 
benefits of a filter are practically 
lost 

Generally, city driving (which 
makes up the major portion of the 
motorist’s normal driving) demands 
more frequent oil changes than longer 
trips at higher speeds. 

The rule of changing oil every 80 
many miles under normal driving 
conditions can’t be followed out the 
window, because almost every driver 
considers his type of driving normal 
And, it may be normal to him, but it 
isn’t “normal” to either the car en- 
gine or the motor oil 

For this reason, the 1,000-mile oil 
change and lubrication recommenda- 
tion was originated. It is intended to 
give the greatest amount of lubrica- 
tion protection to the greatest num- 
ber of motorists under a variety of 


YOU GET 


driving conditions. It can be viewed 
as cheap insurance against lubrica- 
tion and mechanica) failure 

Just how cheap this insurance is 
can be easily figured out by any car 
owner (see table below). The figures 
in brackets are examples based on 
estimated averages, the blank spaces 
can be used to compute costs by the 
individual motorist 

So, at a cost of about $14 per year 


the motorist receives pretty good in- 
surance against the possible cost of 
replacing a burned out bearing at 
about $120, or some other lubrica- 
tion or mechanical failure at a similar 
or higher cost. On the basis of figures 
used here, a motorist would have to 
save $14 per year on motor oil 
changes for more than 8% years in 
order to equal the cost of one bearing 
repair job 


Average Motor Oil Cost Per Year 


Average miles per year 
Average cost per of] change (5 gts 
at 40¢ per qt. is used in example) 
Number of off changes per year (Di 
vide 1.000. 2.000. or 3.000 into miles 
per year) 

Every 1,000 miles 

Cost (No. of ofl changes times cost 

per ol! change) 

Every 2.000 mils 

Every 3.000 miles 

Twiee 4 year 
Savings per year changing ol] twice a 
year as compared to every 1.000 miles 
Ol cost per mile (Divide dollars cost 
per year by average miles per year 

Change every 1,000 miles 

Change every 2.000 miles 

hange every 3.000 miles 

Change twice & year 
Savings per mile, changing of! twice a 
year as compared to every 1,000 miles 


SS 
Motorist's 


Example Pigures 


($2.00 


$18. 00 per year 
($9.00) per year 
($6.00) per year 
($4.00 per year 


$14.00 per year 
($0.008 mile 
$0.01) mile 
$0. 0007) mile 


($0. 0004) mile 


($0 0016 mile 


PROTECTED SALES TERRITORY! 


As a HI-V-I dealer, you won't be running 
into competition on every corner. Your 
HI-V-I dealership is closed territory 
serviced by you alone! Write, wire or phone 
for information on a dealership in your 
part of the country. 


HI-V-1 IS NATIONALLY ADVERTISED! 
Farmers and motorists in the Midwest are 
familiar with HI-V-I motor oil, through the 
use of attention-compelling advertisements 
in leading Farm _ and Daily and 
Weekly newspapers. Listeners to the Radio 
hear about HI-V-I on timely Newscast pro- 
grams, sponsored by HI-V-I! 


RELIABLE SOURCE OF SUPPLY 
Strategic location of Warehouse stocks guar- 
antee every dealer speedier delivery on every 
order. Note the central location of these 
Champlin Warehouses, expressly established 
for this service. 


Complete Warehouse Stocks 
of HIV+ are available at: 


; Mason City, lowe; 
Rapids, ; Denver, 
Colorado; Amarillo, Texas. 


Rock 


A Product of CHAMPLIN REFINING COMPANY, Enid, Oklahoma 
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Lube Oil Additive Supply Adequate 
For Essential Demands, PAD Says 


An encouraging note was evident 
last month in the announcement by 
PAD that there will be no shortag: 
of lube oil additives for essential re 
quirements. But it can still develop 
into @ touch-and-go situation, for 
PAD says there won't be a shortage 
unless some unforeseen circumstances 
crop up, and/or if plant expansion 
in the construction and planning 
stages is interrupted 


PAD’s prediction of adequate sup 
ply comes in the face of past rapid 
expansion in the use of detergents in 
ordinary automotive lubricating oils 
and anticipated gains in the use of 
detergents during 1952. For example, 
it is expected that 1952 demand for 
detergents will be more than triple 
the 1950 rate 

The advent of heavy duty motor 
oils in the passenger car field about 
a year ago (see NPN Nov. 22, p. 40, 
and Dec. 13, 1950, p. 29) for a while 
threatened to create an additive 
shortage, and early in 1951 some oil 
companies were hard-pressed to get 
sufficient additives to keep pace with 
the heavy duty trend 

It was during this period, accord- 
ing to Deputy PAD Bruce K. Brown, 
that “it became increasingly evident 
that a shortage of these additives was 
developing that might impede the de- 
fense effort.” As a result, PAD be- 


Table 1— Detergent Production, 
Demand and Plant Capacity 


(Pounds Per Month Active tngredient) 


1951 
lese (let Qtr.) 19a2 
Actual Actual Estimated 
Production 4.226.345 6.390 658 
Demand 35.378 15.173. 240 
Piant Capacity 6.355.804 7 710.000 duced: 


gan @ survey in April of additives 
manufacturers on the additive supply 
Situation 

Prompt co-operation between NPA 
PAD and various manufacturing com- 
panies averted the threatened short- 
age, Mr. Brown declared. Arrange- 
ments were made to provide the 
necessary chemical ingredients and 
by recommending certificates for 
rapid tax amortization on expansion 
of production facilities. Some of the 
expansion is completed while a large 
portion is either in construction or 
planning stage 

One significant point resulting 
from the survey was that no increase 
in military demands is reflected in 
the estimate of 1952 requirements 


Estimates given in tables at the 
bottom of this page are the sum of 
the individual estimates given by 25 
additive manufacturers. 


Combustion Corp. Agrees 
To Reduce Additive Claims 


WASHINGTON—Combustion Utili 
ties Corp. of New York has notified 
Federal Trade Commission it will 
cease claiming its fuel oil additives, 
Kleen Flo” and “Liquid Kleen Filo,” 
will cause fuel oil to burn at maxi 
mum efficiency or provide increased 
heating plant efficiency. 

FTC said the corporation also 
agreed to stop claims that use of the 
product will result in conservation 
or reduced consumption of fuel oil; 
an increase in speed with which a 
fire can be started or steam raised 
in a boiler; an increase in heat pro- 
an improvement. in combus- 


Table 2—Production, Demand and Plant Capacity 


(Pounds Per Month Active Ingredient) 
ise 


1951 (ist Qtr.) 





Actuai———_—__. —_________—Actuat - 1962 
Plant Plant Estimated 
Additives Preduction Capacity Production Demand Capacity Demand 
Bearing Corrosior 2,750,442 5,155,357 3,205, 964 3,778,377 5,482,650 4,822,566 
Uther inhibitors 
nel. antionidants) 1,018,186 *°18,453.108 1,035,360 1,431,300 18,962 2.318.896 
Batreme BAST, 625 4.262.485 4,633,144 204.678 5,255,999 6.234.316 
V1. Improver 1s OOM ss2 000 1.006, 000 100. 000 1.162.000 1,890,000 
Pour point depressant 1 “ l ooo 1.365.000 1,515,000 1,350,000 1,395,000 
* Much of the plant capacity for ther Inhibitors s used in the manufacture of other chemicals 
most of the time and therefore cannot be considered as available except in an emergency 


Table 3—Chemicals in Short Supply 


1950 
Consumption 


( hemical 

*Sulfur (excluding suifu ed ass sci) §=1.066, T24 
Sulfurte acid 5,140,055 
Petroleum sulfonates (100% active 3.152.127 
Barium hydrates 1,220,412 
Benzo 338,900 
Phenol 688 414 


* Includes sulfur in PA 
** This includes the estimate of a new manufacturer of petr 
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(Pounds Per Menth) 
1961 (ist Qtr.) 1952 Estimated 


Kequirements Kequirements 
1.512.844 2,146,648 
&, 287 *°27,328.391 
+, 322 9,333,620 
2.08 3.615.000 
549.000 





‘ 
1,105, 420 1,657,283 


yleum sulfonates and is probably high 


tion in fuel oil; reduction of sparks, 
smoke, soot, carbon, or heating main- 
tenance costs; elimination of slag 
formation or dissolution of gum or 
sludge 


New Jersey Company Buys 
Ultra-Penn Refining Co. 


ELIZABETH, N. J.—Control of Ul- 
tra-Penn Refining Co., which refines 
and finishes lubricating oils at 1,000 
b/d plant at Bruin, Pa., has been 
purchased by Borne, Scrymser Co. of 
Elizabeth, marketers of lubricating 
and technical oils and specialty 
greases 

Ultra-Penn was chartered on June 
15, 1931, succeeding Butler County 
Oil Refining Co., which started out 
originally as High Grade Oil Co. It 
has been refining and marketing lub- 
ricating oils, technical naphthas, fur- 
nace oils, kerosine, gasoline, U.S.P 
and technical petrolatums, technical 
and medicinal white oils in the past 
and also has been making petroleum 
sulfonates 

In announcing purchase, William L 
Less, chairman and president of 
Borne, Scrymser Co., indicated that 
this is but one development in 
planned expansion of his company. 


Arkansas Oil Dealers Hit 
Increase in Gasoline Tax 


LITTLE ROCK, Ark.—Oil Dealers 
Assn. of Arkanas voted at its meet- 
ing here Nov. 27 to oppose any in- 
crease in Arkansas’ 6.5c per gal 
gasoline tax. This resolution was sup- 
ported by another opposing any at- 
tempts to eliminate the present re- 
quirement that state tax increases 
must be supported by three-fourths 
of the General Assembly 

L. T. White, Petroleum Advisers, 
Inc., New York City, outlined the 
marketing education courses offered 
by the Arkansas State Department of 
Education. He mentioned two courses 
in use for some time by Arkansas Bu- 
tane Dealers Assn.: “Personnel Man- 
agement,” and “Customer Relations.” 
Mr. White noted more than 300 LP- 
gas men have taken them in Arkan- 
sas. He also urged members to use 
API's new marketing training manu 
al, “Developing Your Men Builds 
Profits.” (now being prepared for 
publication). 

Other speakers included: 

Paul Jolly, Esso Standard district 
manager in Little Rock, who told 
how the association is working for 
sound laws and government effici 
ency to help both the public and the 
industry. 

James W. Thompson, station deal 
er of Harrison, Ark., who discussed 
the advantages and opportunities in 
operating a service station 
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. ° definition of a collision accident. A 
ICC Truck Accident Analysis Shows collision emia is celine 6s any 
accident the first incident of which, 


Need for Highway Safety Programs ENE Gh OS MAANS, 9 0. ob 


lision of a moving motor vehicle with 


— . another vehicle, a ‘son, or an 
By NPN Staff Writer cause. Since the trucks (amd ‘ior obiect) ams od 
busses) produced these accidents in — 


The need for greater and more ef- 1949, prices have become inflated However, despite the low percent. 
fective application of accident pre- even more. Thus, with more infla- age of non-collision type accidents 
vention programs in the operation of tion and more accidents, the toll will for trucks, the property damage re- 
truck fleets is evident from a study be higher sulting from this type of accident is 


high (see Table 1) In fact, it av- 
erages $2,463 per accident as against 
a collision type average of $1,048, and 
an average of $1,270 per accident for 
all types 


of ICC’s analysis of 1949 motor car- 
rier accidents. Another conclusion 
to be drawn from ICC’s study, but 
not referred to in the report, is that 
not until all highway users, es- 
pecially passenger car operators, be- 
come accident-prevention minded can 


With an average damage figure for 
1949 of $1,270 per accident, it doesn’t 
take an economist to figure out how 
quickly a few accidents can wipe out 
the profits for a year. This is es- 
pecially worthy of serious study by Table 3 
operators of petroleum tank trucks 








we expect a reversal of this upward write tank truckers have a good Distribution of Truck Accidents 
trend in highway accidents safety record over-all, the potential by Hours of Occurrence 
Both points deserve serious consid- for an accident of large proportion “Hour Per Cont 
eration by operators of all truck is ever with them. For that reason, oa re 
(and bus) fleets it micht be wise to consider the 2 am 46 
Truck Accidents—ICC reports that $1,270 average as a minimum figure ae - -s 
in 1941 there were 11,251 motor car- } am 3.3 
rier accidents reported to ICC; in Table 2 . oo 3 
1947 this had jumped to 18,815. By s om 4.2 
1949 the number had risen to 21,778 Distribution of Motor Vehicle Traf- >». m 42 
and preliminary estimates place the fic Accidents For 1949, by ne x! 
1950 accident total at about 27,196 Type of Accident al = 
a rise of about 25% over 1949. In (Trucks) 1 pm 3.7 
aduition, ICC says present indica Senn o8 Retina wer Cont of Dated > ae 4 
tions are that the number of acci- Cetin, enatiindin 84.2 4 pm 49 
dents reported for 1951 will represent Non-collision Accidents 15.8 ° _ $< 
another “great increase over past ex- Collision secidents with 7 pm 4.0 
perience.” It should be noted that Pedestrian > oe 42 
these accident figures include all mo- sag anaes tie PB 10 'p.m re 
tor carriers—passenger and property (Passenger car) (62.2) 1 Om 4.3 
carrying pa one vehicles) a4 Norm (arith. mean 4.2 
But the study goes beyond the ceases train ~ © Ge the nearest hear 
mere report of accidents and brings Bicycle . o4 
the subject down to the practical Animal-drawn vehicle 0.1 Table 3 shows the distribution of 
level of dol'ars and cents. ICC points mee gE _ truck accidents by hours of occur- 
out that property damage per acci- _Other moving object o4 rence. Six periods of the day seem 
dent is shown as higher in 1949 than eS ee “- to be peaks for truck accidents: 1 
rturr « a ay 
in 1946 (see Table 1). ICC also Running off roadway 71.2 a.m. 2 am. 10 am., 3 p.m., 4 p.m. 
points out that inflation “is believed a a8 and 6 p.m. ICC reports that non- 
to have caused this increase in whole Table 2 shows that collision acci collision accidents were most fre- 
or in part.” dents are most frequent wherein ent during the early morning hours 
Undoubtedly this observation is truck operation is concerned, and in when fewest collision accidents oc- 
true, but whether caused by inflation 1949 84.2% of all accidents were of curred and were least frequent in the 
or not, the dollar cost in property the collision type and 15.8% of the afternoon and evening when collision 
damage remains a very real item in non-collision type. accidents were greatest. ICC points 
the final compilation of profit and (ICC defines a non-collision acci- ae aa ee ee 
loss. Therefore, it is the end result dent as one involving a motor ve- fatigue = me “ ‘tnamumailenatel 
which is as important here as is the hicle but does not fall within the leeee number of nen-eellisten truck 
accidents to occur in the early morn- 
Table 1 ing hours. 
Truck Operations The report points out that more 
Distribution of Property Damage, by Class of Property truck drivers lost their lives in non- 
PFs 7 RETR a and eta ee ea collision accidents at 4 am. than in 
Total Celiision Non-Colliston Tot. Col. Non-Col. any other type of accident or at any 
Total Damage $21.187,160 $14,785,090 $6,432 070 100.0 100.0 100.0 other hour. It adds that more per- 
RE oe i 270 i eas $2,463 sons were killed in property-carrying 
e to: = . accidents at 2 a.m. than at any other 
a ae (ees Pe “5 GA G8 hour, although there was no substan- 
Interstate Cargo $ 3,324,000 § 1,417,500 $1,906,200 15.7 9.6 29.6 tial concentration of accidents at that 
Per Accident 199) «=—§ 100) =—§ 730 hour. 
Other Property § 6,321,760 $ 6,190,290 $ 131,470 29.8 42.0 2.1 
Per Accident $ 379 “0 © «6§ a These fatal accidents at 2 am., 
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and also those at 1 and 3 a.m., were 
predominantly collision accidents 
Darkness and possibly inadequate 
lighting of vehicles may contribute 
to this However, the report says 
that it is believed, on the basis of 
non-statistical information, that the 
character of non-truck traffic on the 
highways at 1, 2 and 3 in the morn- 
ing was a principal factor in causing 
the concentration of accident fatali- 
ties in those hours 

“The truck driver encounters many 
irresponsible joy riders, some of 
whom have been drinking, during this 
period,” ICC states 

This brings up the point of the 
need for safety and accident preven- 
tion campaigns for all highway users, 
especially passenger car operatars 
Table 2, for example, shows that 
85.9% of all truck accidents involve 
another vehicle and of that 85.9%, 
more than 62% involve passenger 
cars. With this high an incidence of 
truck-passenger-car accidents, it ap- 
pears obvious that while truck safety 
programs can effect worthwhile re- 
ductions in accidents, the most fer- 
tile field for improvement is among 
passenger car owners 

Many operators of oil tank truck 
fleets already have expanded their 
own safety programs to include and 
to interest all highway users. This 
trend could be profitably continued 
and expanded Past results have 
shown such programs are reflected 
favorably in the profit-loss columns 
and also are good public relations 


Table 4 
Truck Operations 
Distribution of Drivers Involved 
in Accidents, by Length 
of Employment 
Length of Employment 
Leas Than One Month 
One Month but Less Than 3 Mos 
$ Mos. but Less Than 6 Mos 
6 Mos. but Less Than 9 Mos 
9 Mos but Less Than 12 Mos 
One Year but Less Than 3 Yrs 
3 Yrs. but Less Than 6 Yrs 


6 Yrs. but Less Than 10 Yrs 
10 Yre. and Over 


ICC’s report gives a breakdown 
also of drivers involved in accidents 
and classified as to length of employ- 
ment (Table 4) In discussing this 
ICC says the percentage of short- 
time employes was greater among 
non-collision than among collision ac- 
cidents. Younger drivers, it adds, are 
more frequently involved in non-col- 
lision mishaps 

However, the tendency of short- 
term employes to be more frequent- 
ly involved in this same type of ac- 
cident is independent of age (Table 
5). This suggests, ICC says, that not 
only the young driver entering the 
transportation industry, but also the 
driver who is prone to change em- 
ployer frequently, and possibly the 
iriver of equipment operating on a 
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short-term lease basis, is more like- 
ly to become involved in non-collision 
accidents 


Table 5 


Truck Operations 
Distribution of Drivers Involved 
in Accidents, by Age 


Age of Driver % of Total 

1§ Years 0.1 

7 Years ti 
Through 24 

5-29 

40-34 

35-39 

40-44 

45-49 

MO-54 


ARE THE . 


55-59 


This serves to substantiate further ist 
Prof. Amos E. Neyhart’s frequent 
contention before his fleet supervisor 
and management students that op- 
eratorg should guard against hiring 
a driver whose past record indicates 4 
a tendency to stay on the job only a 
‘a 
* 


1 
5 
5 
) 
4.6 
, 
3 
1 


short while. Such experiments usual- 
ly are paid for out of profits 

This should be clearer in view of 
ICC's statement that short-term em- 
ployes are most often involved in 


2 
+ 
non-collision accidents and the fact ee eof tank-truck and trailer-tank manufacturers, 


that nearly one-fourth of all these - » e 
type accidents caused damage of of leading oil companies and transporters: 
$3,000 or more, compared with less 
than one-twelfth of the collision type 7 : . 

In 953 truck accidents in A WARREN MANIFOLD VALVES provide INCREASED 
nearly 6% of the total number, the FLOW (faster unloading), ADDED SAFETY (100% 


vehicle of the reporting motor car- drainage with no leaking), LOWEST MAINTENANCE 
rier, or some unit of it, was de- ' eesti iments Leer 9 

stroyed completely. That's worth — all at NO GREATER COST! 

thinking about twice in view of the , , ‘ »-free , 
current materials and equipment sit- You'll never really know what a trouble free manifold 
uation. Further, more than 13% of means until you actually have WARREN Manifold Valves 


the non-collision type accidents on your equipment. But you'll quickly understand why 

NE SES ENS CC Stay Cae others prefer them when you consider these facts: 

of the carrier’s vehicle. 

Tables 6, 7 and 8 show, respective- . . cf, ‘ -onk 

1. With years of on-the-job performance to confirm 

ly: truck accident distribution by ‘ —— " 

month and road condition; distribu- their own continuing testing programs, most trans 

tion by the day of the week; and port equipment manufacturers know the high quality 


distribution by movement of the and extra value of WARREN Valves—and use them 
vehicle at the time of the mishap 


EQU insure the best for 
Regarding the latter (Table 8), ICC as STANDARD EQ IPMENT to 
says their customers. 

“Accident situations most _fre- F 
quently developed when the vehicle 2. Most of these customers appreciate this extra value 
was moving straight ahead, and not and will accept no substitutes—therefore they wisely 
turning or backing, or starting, or continue to specify WARREN Manifold Valves. 
otherwise deviating from straight , 
— Write for Literature and Full information 

This again indicates a need for 
more emphasis on safety and acci- 
dent prevention both among truck 
operators and among all highway 


Mw! 
users. The fact that 79.6% of all MANUFACTURERS OF 4 
truck accidents occurred while the CUSTOM BUILT MACHINERY SINCE 1901 
vehicle was moving straight ahead 
indicates strongly that it probably 
was not a road hazard which caused 


the mishap, but rather some hazard Va 
caused by a driver or drivers. Such M A Cc | | | E * : 

self-caused hazards might include, 
excessive speed, failure to judge dis- 
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Table 6 


Distribution of Truck Accidents by Month and Type of Road Conditions 


Month " Dry Wet Muddy Snowy Iey Olly 
Jas y ‘ > 11.9 . 4 wt 3.7 
February so ‘ 4.2 4 22.1 Ww 4 74 
Ma s* - as 11.3 22 4 ; 
Apr ’ 7A a5 .. ‘ 
May 74 80 40 13.2 i111 
June « 3 446 ‘ ¢ 
puly . " 43 5 
Augus 10.6 74 
Keptembe i : 1 ‘ 
p . 1 ‘ 

ember , 11 a4 * 
December ‘ 4 ‘ 
Tet iia 1 106 0.0 100. 


Simpler and easier to install. 
No fussy alignments, fewer parts. 


Choice of pump location, 
for greatest convenience 


ee 







3) Simplified piping, less costly to 


install, minimum flow friction 


Pump can be placed where it is easily 
accessible for any required servicing 


reasons why G&D 


FLEXIBLE SHAFTS 


solve your 
tank pump 


a wet CRTs AEB 


z . 
drive problems 
No |! tion problems with Si 
Tonk-Pump Drive Just put the ¢ re) 
' 
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Write teday fer bei side delivery pump system 
fetie 60) os ee a 
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Table 7 
Distribution of Truck Accidents 
by Day of Occurrence 
Per Cent 


78 


13 


aday 16.4 
16.1 


Table 8 
Truck Operations 
Distribution of Accidents, by 
Movement of Vehicle at 
Time of Occurrence 


Moxement > of Total 
Straight Ahead 79.6 
Turning Right 

Turning Left 4 
faking { 0.2 
Start f r 0 
Stopped Parke 9.1 
Backing 1.7 


tance properly, going to sleep, etc 
Statistically, the ICC report affords 
an interesting collection of data, but 
from here it looks as if the most im- 
portant point to be gained from a 
study of it is the afore-mentioned 
need for increased efforts to expand 
safety and accident prevention pro- 
grams among a!l highway users, with 
truck operators continuing to spear- 
head the drive.—By Holger Ridder 


ICC Drops Plan to Limit 


Trailer Compartment Size 


WASHINGTON—In face of heated 
opposition from truckers, Interstate 
Commerce Commission has backed 
down from its contemplated ban on 
compartment exemption for full drop 
truck trailer deliveries. New rules 
would have required that all tanks 
be divided into compartments of not 
more than 1,200 gals 

However, ICC Specification MC- 
300, effective Dec. 31, still requires 
that multiple delivery trailers with 
over 1,500 gals. capacity be compart- 
mented, with 10% tolerance allowed 
for each compartment 

Amended rules also permit con- 
struction of tank trailers of open 
hearth or blue annealed steel one 
gauge heavier than high tensile steel 
Previous requirement was for two 
gauges heavier than high tensile 


ICC Delays Trip Lease Ban 

WASHINGTON ICC has post- 
poned again, this time from Dec. 1 
to Feb. 1, 1952, the effective date of 
proposed amendments to truck leas- 
ing rules that would, among other 
things, prohibit “trip leasing.” 

The proposed regulations are being 
contested by truckers in courts in 
several states. Postponment had been 
asked by the Federal] District Court 
ff Indiana, Terre Haute division 
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AMONG LEADERS in directing affairs of Tennessee Oil Men's Assn 


(left to right): E. Pellettieri, Southern Oil Service, Nashville, secretary; John Howren, Holston Oil Co 


ident; Alfred T 





Mr. Soubry 


Mr. Shepard 


Emile E. Soubry has been elected 
a vice president and David A. Shep- 
ard, a director of New Jersey Stand 
ard. Mr. Soubry has been a director 
of the company since January, 1949 
and Mr. Shepard has been executive 
assistant to Eugene Holman sinc: 
October, 1949 

Mr. Soubry is a Londoner by birth 
and started work in that city in 1911 
as a shipping clerk for Anglo-Ameri- 
ean Oil, Ltd.. now Esso Petroleum 
During the ‘30's he spent a good deal 
of time in the United States studying 
marketing conditions, oil field and 
refinery operations. He later went to 
Australia and New Zealand on a spe- 
cial marketing assignment and then 
to Europe as adviser to various Esso 
European marketing companies. Just 
before World War II, Mr. Soubry was 
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Levine, Nashville, general counsel; and I 


made chairman of the Anglo-Ameri- 
can Oil Co. and during the war 
served on the British Oil Trade Com- 
mittee. He was appointed foreign 
marketing co-ordinator of the Jersey 
company in 1943 and held that posi- 
tion until 1949 when he was elected 
a director 

Mr. Shepard is a native of Denver, 
Colo. He started with the company 
in 1927 as a research engineer soon 
after his graduation from Marsachu 
setts Institute of Technology. In 1934 
he was sent to France to serve a 
European representative of the d 
velopment company. In 1940 he be 
came a technical adviser on foreizn 
sales with headquarters in London 
and in 1943 was appointed shar 
holders’ representative of Jersey 
Standard in the United Kingdom, ia- 
ter serving as chairman of the board 
of Anglo-American. From 1942 to 
1943, Mr. Shepard was petroleum at- 
tache for the U. 8. State Depart- 
ment at the American Embassy in 
London. He came to New York in 
1949 


Frank E. “Gene” Rackliffe, ITI, has 
been elected director and assistant to 
the president of Rackliffe Oil Co 
New Britain, Conn. 

Mr. Rackliffe will have charge of 
general sales, sales promotion and 


J. Connable, Moto-Pep, Inx 





are these four men, shown at recent meeting in Gatlinburg 


» Johnson City, retiring pres 
, Memphis, new president 


advertising in addition to his present 
duties as customer relations mana- 
ger and burner service and heating 
installation manager 

He attended Wilbraham Academy 
and Hillyer College and during World 
War II served three years in the Air 
Corps. Gene is the son of Frank E. 
Rackliffe, Jr., president of Rackliffe 
Oil and a director of the Connecticut 
Petroleum Assn 

> > . 

K. T. Conner, Shell Oil's division 
jobber representative at Cleveland 
recently was host to over 40 jobbers 
at an all day meeting and service 
award dinner at Hotel Cleveland 

Service plaques were awarded to 
21 jobbers, including Paul Holtzmul- 
ler, Farmersville, Ohio, and T. P. 
Jones, Van Wert, Ohio, each of whom 
was recognized for his 30 years as- 
sociation with Shell 

Awards were made by E. J. Griffin, 
division manager. N. H. Miles, divi- 
sion sales manager, conducted the 
meeting 

. > > 

H. George Donovan has been named 
vice president of Globe Oil and Re- 
fining Co., Chicago, to succeed Brown 
L. Meece, who left the company June 
1 to become a vice president of Sin- 
clair. Mr. Donovan has been general 
sales manager of Globe since June 
of this year 
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Fdaward MeNeil 
is now in Rio de 
Janeiro where he 
has taken up his 
new duties os 
viee president «of 
Standard Oil Co 
of Brazil, an af 
fillate of New 
Jersey Standard 
Mr McNeill is 
former arasistant 
treasurer of the 
Je racy company Mr. McNeil 
at New York 

He started working for Jersey 
Standard in 1917 at the Esso Bayway 
refinery. In 1927 he became assistant 
foreign exchange division head in the 
treasurer's department and was 
placed in charge of the division in 
1942. He was made assistant treas- 
urer in 1944 

Mr. McNeil's wife and three daugh 
ters will sail soon for Rio 


Don Campbell, John Canning and 
4. M. Patterson have been promoted 
to assistant directors of public rela 
tions for Indiana Standard at Chi 
cago 

Mr. Campbell has been copy chief 
for Standard since 1949. He was 
formerly assistant to the vice presi 
dent, American Locomotive Co., Sche 
nectady, N. Y Mr. Canning has 
been with the company since 1935 
and since 1945 has been press repre 
sentative in the public relations d 
partment Mr. Patterson has been 
public relations field representative 
co-ordinating activities in the com 
pany s 28 sales offices and five re 
fineries. He joined the company in 
1946 


Alton P. Hynes, formerly manager 
of Shell's Wilmington, Calif., district 
(Los Angeles marketing livision) 
has been named retail manager 
the San Francisco division 


George W. Hart, manager of Shell's 


Rockford, Ill district, succeeds Mr 
Hynes as manager at Wilmington 


Charlies L. Towers, dr, district 
sales supervisor in Shell's Los An 
geles district, is now district an 
ager for Rockford, Ill, and is su 

ceeded at Los Angeles by Orville J 
Skelton, district sales supervisor of 
the Santa Monica, Calif. district 















Joseph D. Lalirie, Jr.. scales super 
visor of Shell's Santa Rosa, Calif 
district, takes Mr. Skelton’s place at 
Santa Monica 











©. A. 


Siler City, N. C., recently took on a 
full line of TBA. Mr. Shelton is chair 
man of the Chamber of Commerce 
National Affairs Committee 
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and Frank A. Morgan, vice president 
and manager of exploration for Rich- 


pointed to the board of directors of 
M. Pyles Boys and Girls Camp 
a project financed by oil men to send 
underprivileged children in California 
areas to a summer 


‘ > » comm 10 rent a : . 
Shelton, commission agent IN beriRING DIRECTOR of APIC, Gen. Baird Markham, left, and C. ¢ 


retiring division manager of Arkansas Fuel Oil Co., Little Rock, receive plaques from 





PAST PRESIDENTS AND POUNDERS’ NIGHT drew 12 of Chicago Oil Men's 

Club's 14 living past presidents to its annual Thanksgiving Day dinner held Nov. 20 

at club headquarters in the Sheraton Hotel. Shown here are seven of the past presi- 

Left to right, John Seumpf (1950), Gerald J. Le Pine (1949), Philip R. Crippon, 

(1948), Marvin Prellberg (1947), Henry Plane (1946), George N. Olson (1944), 
Holger Jensen (1942), Truman Gish, 1951 Ist vice president 


H. E. Newton and his son, Jack, 
commission agents in Jasper, Ind., 
have a new bulk plant and a new 
steel warehouse, and recently added 
fuel oil 

Jack is district vice president of 
the Indiana Junior Chamber of Com- 
merce and is city chairman of the 
Cancer Drive 

. > . 


Henry Muller, Muller Fuel and Oi) 
Co., Weehawken, N. J., is chairman 
of the Smoke Abatement Commission 
for Weehawken. Mr. Muller is also 
a director of the New Jersey Oil 


Trades Asen., and edits the associa- 


tion news letter 



























































































Breeding, right, 


of Arkansas at the association's 17th convention at Littl Rock 
T. M. Martin, center, president, Lion Oil Co., El Dorado, made the presentation 
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FIVE PAST PRESIDENTS of the Chicago Oi} Men's Club are seated here with present 
club officers. Occasion was annual Thanksgiving Day dinner at the Sheraton Hotel 
which was attended by 12 past presidents. Left to right, John McDowell, 1951 president, 
Robert M. McNeily (1933-35), Wilson L. Henry (1936), Charles P. Hirth (1937-1938), 
William G. Franke (1939), Charles J. Wood (1941), and Thomas Plunkett, 1951 


entertainment 


Lynn Anderson, Union Oil consig- 
nee in LaGrande, Oreg., has installed 
a new pumping system at his bulk 
plant, changing from 2 to 3 inch 
lines Mr. Anderson is a director 
of the Chamber of Commerce, a mem- 
ber of the North East Oregon Devel- 
opment Assn. and area chairman of 
the O1IC 





COMING MEETINGS 


1952 
JANUARY 
National Butane-Propane Assn., Hotel Jeffer 
son, St uis, Jan. 7 


Kentucky Petroleum Marketers Asen., Silver 
Jubilee, trade exhibit, Brown Hote Louis 
ville, Jan. 8-9 


Seuth Carolina Of Jobbers’ Asan annua 
meeting, Columbia Hotel, Columbia, 8. C 
Jan. 9 

Seciety of Automotive Peginerrs, anr meet 


«. Hotel Book-Cadilia Detroit, Jar 14-18 

Nerth Carolina Ol Jobbers Assn., Hotel Sir 
Walter Raleigh, Jar 16 

George Independent O1F Men's Asen., Hote 
Dempsey, Macon, Ga Jan. 18 

Northwest Petroleum Asen., nual ¢ 
Radis°’on Hote Minneapol's, Jan. 24-2 

Truck-Traiier Manufacturers Asen., 11th an 
nual convention, Hotel Shamrock, Houston 
Jan. 28-30 





nventior 





FEBRUARY 
Missourt Petrotewm Assa., Jefferson Hote St 
Louis, Feb. 4-6 
National Council of Private Moter Track Own 
ers, Hotel Statier, Washingtor I Feb 


7-8 

lows Independent O11 Jobbers Asan., Inc., I 
tel Fort Des Moines, Des Moines, lowa, Fet 
19-21 


Kansas Off Men's Asen,., Lassen Hotel, Wichita 
Kans Feb. 25-26 
Wisconsin Petroleum Asen.. annua nventior 
& equipment show Milwaukee Auditortum 
and Hotel Schroeder, M/lwaukee, Wis Feb 
26-27 
MARCH 


IMinots Petroleum Marketers Asan., Hotel Sher 
man, Chicago. March 11-13 

Texas Of Jobbera Asan. Inc., Adolphus Ho 
el, Dallas, March 12-13 

Obie Petroicum Marketers Asan., ant 


vention and marketing expositior Deshler 
Wallick Hotel, Columbus, Ohio, March 15-20 
American Petroieum tnstitute, Product D 


vision, Mid-Continent district 
view, Wichita, Kansas. March 1 


APRIL 
American Seciety of Lubrication Engineers, 
7th annual coventior r abrication ex 
Hotel Statier Cleveland Ar 7 


Independent Petroieum Axen.. Ine., 
spring convention, Van Orman Hotel, Fort 
Wayne, Ind Apr 30-May 1 
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chairman 


John E. Kelderhouse has been ap- 
pointed district secretary for the 
Liquefied Petroleum Gas Assn.’s new- 
ly created north central district. Mr. 
Kelderhouse will have headquarters 
in Chicago. The new district will 
serve the states of Minnesota, Wis- 
consin, Illinois, Michigan and Iowa 





Mr. Bartlett Mr. Debnam 


S. C. Bartlett has been made as- 
sistant general manager, administra- 
tion and R. W. Debnam, assistant 
general manager, of domestic sales 
for Texaco at New York 

Mr. Bartlett succeeds the late Paul 
M. Isbill. He has been with Texaco 
for more than 25 years and prior to 
this appointment, was assistant gen- 
eral manager of sales. 

Mr. Debnam has been in Chicago 
as scales manager of Texaco's central 
territory. He also has been with the 
company for more than 25 years. Mr 
Debnam will be succeeded at Chicago 
by J. A. Winger. 

Mr. Winger was assistant opera- 
tions manager, Texaco’s southern ter- 
ritory, Houston, since July 1947. He 
joined Texaco in 1931 when it ac- 
quired Indian Refining Co., where he 
had been a draftsman since 1972. He 
also has served at Texaco’s Indianap- 
olis division 


Porter L. Howard, genera! traffic 
manager, Sun Oil, will retire Dec. 
31. Mr. Howard completes 32 years 
with Sun and 45 years in the trans- 
portation and petroleum industries. 
He has headed Sun Oil's traffic de- 
partment for the last 21 years 

Mr. Howard joined Sun Oi] in 
1919 after returning to this coun- 
try from France where he served as 
a lieutenant in the Army Transporta- 
tion Corps during World War I 
In 1926 he was moved to the com- 
pany'’s Philadelphia office as assist- 
ant traffic manager. He became traf- 
fic manager in 1930 and was made 
general traffic manager in 1941 

Mr. Howard plans to reside at his 
cottage in Rehoboth Beach, Del. He 
is married and has two sons, Porter 
L., Jr. and Hunter H 


M. I. Hector, manager of Indiana 
Standard’s Huron, 8. D., sales field, 
has been transferred to the same po- 
sition at Minneapolis, succeeding A. 
V. Fraser, who is now assistant gen- 
eral manager of sales for the western 
division at Chicago. 

G. D. Carroll will succeed Mr. Hec- 
tor as manager at Huron. Mr. Carroll 
was formerly manager of reseller 
sales at Chicago. R. L. Coates, as- 
sistant manager-reseller of the Chi- 
cago sales field, succeeds Mr Carroll 
R. D. Sharp, assistant manager- 
reseller at Decatur, Ill., replaces Mr 
Coates, and J. A. Moninger, salcs 
manager-reseller at Wichita will take 
Mr. Sharp's place at Decatur 
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M. D. DeTar, president, Aero Oil Co., New Oxford, Pa., and new presi- 


dent of Pennsylvania Petroleum Assn. 


DeTar Is Pennsylvania Petroleum Assn. President 


When Pennsylvania jobbers elected M. D. DeTar presi 
dent of their state association in October, they chose a 
marketing. Mr. DeTar 
entered the |! industry in 1922 as a general salesman 
Pittsburgh. Most of the 
time since then, he has been an Independent jobber 


veteran of close to 30 years in oil 
with Transcontinental Oil C 


A member of Pennsylvania Petroleum Assn. since its 
start five years ago, he served as first vice president last 
year. As new president for a two-year term, Mr. DeTar 
feels the group's principal long-range aim should be “to 
do all in our power as an association and as individuals 
to work for an improvement in the jobber-supplier re- 
lationship 

After three years with Transcontinental Oil, he was 


one of the incorporators of Republic Oil Co., serving as 
secretary from 19°75 to 1928. In 1929, he formed his 
present distributorship, Aero Oil Co., New Oxford, Pa 
and has been president from the start 

During World War I, Mr. DeTar saw duty in the 
Army Tank Corps Following his discharge in France 
in 1919, he joined the U.S. State Department for three 
years, as American Vice Consul in Paris and Palermo 
Sicily. In the last war, he worked about a year with 
OPA's Rationing Division 

Mr. DeTar is a member of the American Legion, Elks, 
and Philadelphia Oil Trades. He attended Oakland City 
College, Valparaiso University, Indiana University, and 
George Washington University law school 
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WM AMUN... 


to Serve the Independent Jobber Better 


AETNA-LOUISVILLE 


LATEST ADDITION TO THE ASHLAND RIVER FLEET 


This new towboat, one of the most powerful on length of the boat and its tow of barges is 1170 


the inlond woterwoys, is in service on the Ohio feet more than a fifth of o mile 
ond Mississipp: Rivers pushing barges loaded with 
crude oil, from oil terminals in the vicinity of New lt includes such features as air-conditioned living 


Orleans to Ashland’s refinerie quarters, equipment for woter filtration and puri 


fication, supersonic recorder of river depth, ship 


The AETNA-LOUISVILLE was christened at Chicago 
October 10th, 1951. !t is equipped with three, 16 
cylinder diesel engines and is powerful enough to 


push a tow of integrated barges having o capacity 


to-shore radio telephone and radar 


The AETNA-LOUISVILLE is another evidence of the 


Ashland Group's steady progress in transporto 





of more than 200,000 barrels of oil. The boat itself tion to better supply oil jobbers with more and 


is 50 feet wide and 150 feet long. The over-all more quality petroleum products 


Ashland Oil & Refining Company 


Home Office: Ashland, Kentucky 


1402 Federal Reserve Bank Bidg Standard Bldg 
Cincinnati, Ohio Cleveland. Ohio 


S East Main St 
Nashville. Tenn 


REFINING - 


614 Park Bidg 3005 Dumesnil St 
Lousville. Ky 
P.O. Box 210 
Findlay. Ohio 


MARKETING 


Pittsburgh. Pa 
Si. Elmo 


Nhnois 


2500 Broadway 
Evansville. Ind 


Rural Route =4 
Paducah, Kentucky 


PRODUCING - TRANSPORTINE - 
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